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CONDITIONS NOTED IN THE FIELD 


GROWTH OF NONUNION FORCES 





Outside Companies Seem to Be Using 
Present Period to Edge in on 
Business 





Conditions fire-insurancewise in the 
west at the present period are most in- 
teresting. : 

One important feature is the growth in 
numbers and power of the nonunion 
forces. To-day these companies are play- 
ing no insignificant part in underwriting 
affairs. Many of the old narrow-gauged 
institutions have expanded and liberalized 
in their underwriting policy, until they 
have become valuable to an agent. Some 
of them are not large, but they write a 
general class of business. While an agent 
has to write more policies because of the 
smallness of the companies, he finds his 
commissions on the annual roundup are 
about ten percent more. 

New Companies Not in the Union 

The new companies and those that are 
extending ‘their scope do not in any 
numbers belong to the Western Union. 
The New Hampshire, Georgia Home, Vir- 
ginia State and Sun of Louisiana were 
the last recruits. The Imperial of Den- 
ver, State of Omaha and Northwestern 
National of North Dakota, comparatively 
new companies, are union, but they move 
in a very limited sphere. The Shawnee, 
Georgia Home and Sun of Louisiana, 
union companies, are the only ones of the 
smaller sized companies branching out, 
although the Granite State and Western 
Reserve are extending their operations to 
some extent. 

Activity in Nonunion Ranks 

In the nonunion camp the Williams- 
burg City is rapidly extending its oper- 
ations; the Connecticut is now outside 
and is aggressive; the American is doing 
a very large business; the Security of 
Connecticut is operating independently 
now, which means greater steam; the 
Continental keeps up a fast clip. 

Then some of the general agencies are 
becoming larger factors. The Bierce & 
Sage agency of Detroit is no small factor. 
O. C. Kemp now has the Delaware, Re- 
liance and Rochester German. Mont- 
gomery & Funkhouser are making hay 
while the sun shines. 

Companies that Are Expanding 

The nonunion companies that have 
been enlarging their field within the last 
year and that are building up agency 
plants in various states, where heretofore 
they were unknown, are: 


Allegheny Fire. 
Allemannia. 
Ben Franklin. 

ty, N. Y. 
Colonial, N. Y. 
Cosmopolitan. 
Delaware, Del. 
Des Moines Fire. 
Dixie Fire. 
Dubuque F. & M. 
Eagle. 
Farmers & Merchants. 
Fidelity, N. Y. 
German, Pa, 
Guardian. 
Hawkeye. 
Humboldt. 
: eee Company of the State of Illi- 

nois, 

Illinois Bankers. 
Jefferson. 
Louisville. 
Metropolitan. 
Michigan Commercial. 
National, Pa. 
New Brunswick. 
New Jersey Fire. 


(Continued on Page 18.) 





AETNA INSURANCE COMPANY 


Of Hartford, Conn. 





Cash Capital..................... $ 4,000,000.00 


EE eee re 
BREED voccccdccccvcocccccscces” § REESE 
rr weeee 4,466,072.43 
Surplus to Policyholders ..........  8,466,072.43 


Losses Paid by Actna in 88 Years, $108,748,826.97 
J. S. GADSDEN, Gen’ Agtt KEELER & GALLAGHER 


0. KQHTS. Ast, Gen o- Gen’! Agents Western Branch, Cincinnati, O. 











PROTECT YOUR CUSTOMERS. 


By giving them CONTINENTAL Safety Fund Policies. 

Secured By a net surplus ($8,428,734) exclusively protecting 
American policy-holders, larger than that of any other 
Company. 

important advantage of Inspection by experienced men. 

Prompt attention to adjustments ensured by Its large 
force of traveling men. 

Sixty-three millions of dollars paid for losses since organi- 
zation, and over fifty years of business, are guarantees 
of fair treatment. 

Every honest loss claimant paid one hundred cents on the 
dollar. 

















THE CONTINENTAL 
FIRE INSURANCE CO. 
Capital 
$1,000 c00. 
Assets over 
$17,000,000. 
Liabilities 'ess than 
$8,000,000. 
Policy holders’ surplus 
nearly 


$9,600,000. 
OF NEW YORK, 




















PROTECT YOURSELF 


By representing the CONTINENTAL. 

Does not write over the heads of Its agents. 

Steadfastly protects its loyal agents against dishonest and 
unfair practices. 

WIll make a commission arrangement, sharing with you 
the profits of your agency. 

Liberally furnishes timely advertising matter. 

Gives you the privilege of writin ornado Insurance. 

Has a fixed policy and Is not a “fair weather” friend, that 
Is, does not withdraw, as many companies do, when local 
rate wars or heavy losses occur. 




















D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President THOMAS C. TEMPLE, Secretary 
Surplus to Policyholders, $3,274,792.90 Total Lesses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers Agencies in all cities and towns. 


JOHN B. KNOX, Secretary 

















FINE MEETING AT LAKE OSAKIS 


ALL 





IS LOVELY IN NORTHWEST 





Optimism Is Ruling Note at Gathering 
of Minnesota and North Dakota 
Fire Underwriters 





(From a Staff Correspondent) 


Hotel Idlewilde, Lake Osakis, Minn., 
July 17.—The twenty-second annual meet- 
ing of the Minnesota and North Dakota 
Fire Underwriters closed here today with 
a grand fishing outing on the lake under 
the command of Rear Admiral Chamber- 
lin of the Commercial Union. A large 
fleet put to sea, and the fish stories are 
weird and startling. 

Officers of the organization were elected 
as follows: 


President—John F. Stafford, London & 
Lancashire, 


Vice-President—L. F. Daniel, Queen. 
Secretary—Walter I. Fisher. 
Treasurer—H. R. Ensign, Avtna. 

New members of executive committee— 
W. J. Haggerty, Fire Association; A. R. 
Gress, North America; C. 8. Cowles, 
Royal. 

The rest of the committee are the presi- 
dent, vice-president, F. H. Barney of the 
Hanover and E. A. Davis of the Con- 
necticut. 

Largest Board in the West 

New members elected were C. L. De 
Witt, Newark; W. H. Freeman, Ameri- 
can; Daniel McNamara, Continental; C. 
H. Curley, Hawkeye; L. B. Wagner, 
Phenix of Brooklyn; R. G. Vallentyne, 
Northern of England; C. S. Wartenbe, 
Williamsburg City; R. G. Tweedy, Royal; 
H. H. Houghton, German of Pittsburg; 
A. Cardle, Consolidated F. & M.; F. L. 
Stabler, North British. This makes 108 
members, the largest state board in the 
West. There are 52 in attendance. 

State in Good Shape 

President R. L. Bruen, in his annual 
address, referred to the fine work 
of the legislative committee. He de- 
clared that conditions in the state were 
satisfactory, there being no town with 
open rates. Cooperation is very good. 
Aside from the active members there are 
a number of affiliating stock companies 
and fourteen mutuals. President Bruen 
called attention to the late spring and 
the consequent moral hazard as to mer- 
chants who have bought large stocks and 
cannot dispose of them. He thinks the 
field men need to exercise caution in un- 
derwriting. 

Rapid Work In Rating Towns 

Secretary Walter I. Fisher, in his an- 
nuai report, gave a review of the work 
of the year. Rapid work has been done 
in rating towns since the flat advance was 
declared off. There are only a few points 
left in Minnesota and one in North Da- 
kota. The printing department inaugu- 
rated by the state board has proved a 
great economy, 

Discussion arose as to rates and forms 
on floating grain. An attempt has been 
made by some companies to get rates 
opened on this class. It was found that 
schedule grain can be written from Winni- 
peg at lower rates and under more fa- 
vorable forms. It was decided to hold 
to rates, but to adjust loses at the mar- 
ket value at terminal points instead of at 
local points. 

Whether some concession can be made 
for approved lightning rods or proper 
lightning protection will be left to a 
committee consisting of Loudon of the 


(Continued on Page 19.) 
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GOES WITH WALLA WALLA FIRE 





H. W. Colson of Chicago Becomes the 
Superintendent of Agents of the 
Central Department 





H. W. Colson of Chicago has been 
appointed superintendent of agents of the 
central department of the Walla Walla 
Fire by Manager C. H. Spencer of the 
central department. He will enter upon 
his new duties at once, beginning with a 
trip to the Ohio field. As rapidly as 
possible Mr. Colson will plant the con 
pany in the cities of Ohio, Indiana, Michi- 
gan, Illinois, Wisconsin, Minnesota and 
Missouri. It is not the intention to enter 
the small cities and towns for the present. 

Mr. Colson was formerly general agent 
of the New York Fire in the west and in 
that capacity traveled the same field he 
will now superintend. He has many 
friends in the larger cities and will have 
no difficulty in placing the Walla Walla 
with many of his old New York Fire 
agents. Thus he expects to get a plant of 
fair dimensions in a short time. Mr. 
Colson is a good underwriter, an ad- 
juster of experience and a thorough gen- 
tleman. A new company, which must be 
introduced to the field, is fortunate in 
getting a man of his standing and famil- 
iarity with the territory to do the work. 

The Walla Walla’s semiannual state- 
ment shows total cash assets $398,156, 
reinsurance reserve $7,977, capital $200,- 
ooo, net surplus $185,242. It proposes to 
write fair-sized lines on general business, 
is not seeking a large amount of preferred 
term business and will pay graded com- 
missions. For the present it will seek 
business mostly in the cities, where com- 
panies are needed. 





OHIO FARMERS’ AGENTS MEET 

The Indiana Agents Association of the 
Ohio Farmers held its twentieth annual 
meeting at Winona Lake, Ind., this week. 
Tuesday was taken up with registration 
of members and, in the afternoon, with 
a base ball game and steamboat ride, 
while after dinner there was a concert. 

On Wednesday morning there was in- 
strumental music by Clara E. Obenchain, 
an address by Guilford A. Deitch, the 
Indianapolis insurance attorney, and a 
vocal solo by Mrs. J. J. Downing, after 
which-came the business meeting. The 
convention adjourned about noon. 

At this meeting there was the largest 
attendance and the greatest enthusiasm 
in the history of the organization. R. F. 
Scudder, of Rushville, was elected presi- 
dent; John W. Sage, of Rockville, re- 
elected vice-president, and H. H. Wood- 
small, of Indianapolis, reelected secretary 
and treasurer. Officers of the company 
from the home 


present office were 
President J. C. Johnson, Secretary M. L, 
Benham, and _ Directors McDermott, 
Nicholls, Beach, Ferryman, Elliott and 
Hawley. 





Indiana Rating Situation 

Indianapolis, Ind., July 17.—(Special.) 
—A dispatch from Muncie says that local 
agents are pledged to fight the new rates 
to the last ditch, though some are weaken- 
ing. 

The new rates at Anderson that are 
not higher than the old rates went in 
force July 1. New rates that are higher 
than the old rates will not be in effect 
until Aug. 2. 





Culver’s Double Honors 

The Scottish Union & National, since 
taking on the Pacific coast department, 
has decided to add another superintend- 
ent of agents to the staff of managers. 
B. M. Culver of St. Paul, special agent 
for Minnesota and Wisconsin, gets the 
position. He is one of the company’s 
strong field men. 

Mr. Culver, in addition to this honor, 
will soon be married. 





U, C,. Crosby, United States manager 
of the Royal Exchange, has returned from 
a visit to Europe. He was away two 
months, spending some time at the home 
office of the corporation discussing its 
affairs in this country. 





MR. O’BRIEN’S PLANS 

Thomas D. O’Brien, insurance commis- 
sioner of Minnesota, authorizes the state- 
ment that his long-expected resignation 
from office will be filed with Governor 
J. A. Johnson when that gentleman re- 
turns at the close of this week from his 
summer vacation at Frontenac. The res- 
ignation will take effect Aug. 1. Mr. 
O’Brien will give his attention up to Sept. 
1 at least to aiding Attorney-General Ed- 
ward T. Young in a defense of the re- 
duced freight and passenger rates enacted 
by the last legislature and now being at- 
tacked by the railroads through actions 
brought by their stockholders. Follow- 


ing this, he will form a partnership in’ 


St. Paul with Royal A. Stone, assistant 
attorney-general. They will probably 
make a special feature of the practice of 
insurance law. Mr. O’Brien has made an 
exceptionally good commissioner, and in-: 
surance men of the state will regret to 
see him retire. He will be succeeded 
without doubt by J. A. Hartigan, present 
actuary of the state insurance depart- 
ment, who previous to his present term 
of office was instructor in mathematics at 
St. Thomas College at St. Paul. 





Buttolph Leaves Department 

Henry W. Buttolph, actuary of the In- 
diana insurance department for the past 
four years, has resigned, effective Aug. 
1. He will be an independent consulting 
actuary, with an office in the Law build- 
ing, Indianapolis. His place is tem- 
porarily filled by John Asby, his assist- 
ant. The salary of the office is $4,000 
annually, but Mr. Buttolph thinks he can 
beat it and be more secure in his place. 





Returns Show Change 
Cyrus Neal, deputy commissioner of 
insurance of Indiana, says that the tax 
returns indicate either less business be- 
ing done by insurance companies or 
losses greater than usual. 





Rearrange Ohio Field 

The Continental and Fidelity have rear- 
ranged their Ohio territory by giving the 
northeastern section of the state to George 
Velten Steeb, the northwestern to John 
Martin and the southern to W. J. Beggs, 
recently with the A£tna. 

It is understood that the Royal contem- 
plates a similar division with one man in 
direct charge of certain counties, instead 
of continuing the present system under 
which a state agent with large territory 
supervises the field and turns over in- 
spections and small town work to as- 
sistants. 





T. & C. to Be Wound Up 


All the business of the Trezevant & 
Cochran Insurance Company of Dallas, 
Tex., has been reinsured in the Royal 
Exchange and the company will be wound 
up. It was organized when the com- 
panies were mostly out of Arkansas and 
there is no further necessity for its op- 
eration. 





New Westchester Officers 
M. O. Brown, former secretary of the 
Westchester Fire, has been elected vice- 
president, succeeding the late John Q. 
Underhill. John H. Kelly is promoted to 
the secretaryship. Otto Schaefer be- 
comes assistant secretary. 


MISCELLANEOUS NOTES 


The Capitol Life of Colorado has appli 
for license in Indiana. ae 

Alfred M. Hann of California has been 
appointed actuary and examiner of the 
Colorado department. 


J. H. Carr, vice-president of the Citizens 
of St. Louis, has been admitted to mem- 
bership in the Western Union. 

D. Cliff Stone of Nashville has been ap- 
pointed Tennessee general agent of the 
Louisville Insurance Company. 


Frank H. Butt, manager of the cotton 
insurance association is in New York, pre- 
sumably seeing companies that have given 
notice of their intended withdrawal from 
the organization. 

Application for Union membership has 
been received from R. C. Christopher of 
New York, assistant manager of the Cale- 
donian and the Caledonian-American of 
= Tam, to succeed the late Byron G. 

TK, 








‘The WESTERN RESERVE 


INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E, WAGAR, President R. E. GOOCH, Secretary 
STATEMENT JAN, 1, 1907 


CAPITAL - - _ . - $200,000.00 
REINSURANCE RESERVE - - 86,775.53 
NET SURPLUS os oe 425,575.53 

ASSETS - 2 + + = $455,951.06 


A. P. ROSS, Special Agent, 505 Park Building, CLEVELAND, 0. 











=< Ohio German Fire 


Insurance Company of Toledo 


Stock Company. Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 














The Old Reliable! An American Company Founded in 1792! 
Loses paid since organization to January 1, 1907, $130,978,798.691 


Insurance Company of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets = - es, . -  $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus - . - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 


000, continues to offer to the insuri iblic Indemnity against Loss or 
Damage by Fire of unquestionable reliability. 





Western Department, Erie, Pa. Established in 1864 
J. PF. DOWNING, Gen’! Agt., W. MN. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 











Ohio, Indiana, Kentucky, 


poo 
OHIO 








CONFLAGRATION PROOF 


Liverpool & London & Globe 


Unsurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


‘AID IN SAN FRANCISCO O 





LOSSES P. VER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961,46 
UNITED STATES NET SURPLUS, 4,623,651.46 
New York Office, 45 William St. Northwestern Department: 
J. M. DE CAMP, General Agent 205 La Salle Street, - CHICAGO 


WILLIAM 8, WARREN, Resident — 


7 Ashnames, 
Wet Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, Asst. 








FARMERS INSURANCE GOMPANY 


; LEROY, OHIO 
a, Fire, Lighining and Tornade Indemnity 





- = $1,291,432,15 
Reserve for Losses - - - 36,540.50 
Reserve for Contingencies - - 100,000.00 
Net Cash Surplus . . - 505,037.56 
Total Assets - - - §$1,033,010.21 
JAS. C. JOHNSON, President 
M. L. BENHAM, Secretary 


ORGANIZED IM 1848 
Losses Paid More Than $13,000,000.00 
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KANSAS GETS AFTER COMPANIES} GENERAL NEWS OF COMPANIES Se jannual State ents 
i ered 

Attorney-General Gets Them Tempo- me Te. oy, ene = Assets. Reins. Res. Net Surp. 

i Using the From the Record for the First Commercial, Texas 163,223 $ 44,792 $ 13,879 

rarily Restrained from Using Six Months Buffalo German .... 2,377,750 603,549 1,540,306 

pale eae Homer Re i Mites Shes kan bas 

20,717,752 ,845, 823, 

‘ The Retail Merchants’ Mutual Fire of oe ity mestumecs-apersneixeeseneee 1,047,541 696,673 150,868 

Kansas has broken loose again. Last | Springfield, Ill., shows, as of July 1, cash! jninois Bankers ............. ccc eccecceeccvccees 145,858 21,444 20,440 

li " f A assets, $34,922; contingent assets, $269,858; Te oo) a eo on saeeenbaeees 639.759 195,000 200,004 

Saturday, on application of Attorney- | reserve, $80,316; cash surplus, $2,555; Pre-| Standard, fowa ..........cccccceccecceccceeeeees , 147,666 31'600 16.086 

General Jackson, a temporary injunction | miums in effect, $89,953. a en ak eRe AeathaBX 1,304,710 197,396 882.300 

ged. tty Judec A. W. Dame of | pce Serta ee, One | MameRGE, B. Do-.e.cse.ccsccenpessccecneceseccees 248,174 74,493 49.403 

ee ee | July 1, has cash assets, $111,597; contin- | Gcaboard, Texas .............s.sssseeeeeee KARAT 363.578 50,923 59,980 

the circuit court at Topeka restraining | gent assets, $347,874; net surplus, $111,597; | Northwestern National ..........0+0+eeseeseee + 4,418,780 2,204,549 1,110,248 

° : : losses, six months, $25,157; dividends paid,| ,. jn ene 7 5 007,898 

sixty-two fire companies from using the $13,833 Continental Se CNS RE “RAS EEE 16,967,138 7,081,644 $,007,896 

: Pde cemetnh Bb PEED ccdcoccccecoecnccesecoeseccccsescegeoseseoes 2,570,712 OF ,045, 
advisory rates promulgated by the| The Mill Owners’ Mutual of Iowa’s semi- Walla Walia Fiichiitietad he witern ta taatsee eee redon 398,155 7,977 185,242 


Eldridge rating bureau. Eighteen more 
companies, which apparently were left 
out of the first list, were added Monday. 
It is said that some out of the eighty 
companies are not subscribers to the 
Eldridge rates. 

The attorney-general will seek to have 
the temporary injunction made perma- 
nent and to have the court appoint re- 
ceivers for the Kansas property of such 
companies as fail to comply with its 
orders. 

Superintendent Barnes of the insurance 
department seems to have been at the 
bottom of the trouble. He has proved 
himself something of a firebrand since 
he assumed office a few months ago. In 
his affidavit which the attorney-generai 
filed in his application for the injunc- 
tion, Mr. Barnes said in part: 

There is in existence in the state of 
Kansas an unlawful arrangement, trust 
and combination in restraint of the busi- 
ness of fire insurance within the state of 
Kansas. The defendants are members of 
and participants in such unlawful agree- 
ment, trust and combination, and by 
means of such unlawful arrangement, trust 
and combination the cost and rate of in- 
surance to the citizens of Kansas is arbi- 
trarily fixed at high and extortionate fig- 
ures by one Charles N. Eldridge of Shaw- 
nee county, Kansas, who is a general agent 
or other general functionary of some char- 
acter, who, by common consent of the de- 
fendants, and by certain unlawful arrange- 
ments, combination and agreement _ be- 
tween them, is authorized and permitted 
by the above-named defendants to fix the 
cost and rate of fire insurance. 

Mr. Barnes says that competition has 
been almost entirely abolished and that 
rates have been fixed at a prohibitive 
figure. 

This action is along the same lines as 
those adopted by the notorious Webb 
McNall, who put out of business the old 
Clarkson bureau, which the Eldridge 
bureau succeeded. 

What the outcome will be is altogether 

problematical. Nobody knows what will 
happen in Kansas. Mr. Eldridge, as a 
private individual, inspects property, fire 
protection, etc., and offers to the fire 
insurance companies his expert advice 
as to what a proper rate is on each 
risk rated. Such of the companies as 
see fit buy this advice, and then they 
follow it or not, just as they see fit, 
Of late so many of them have been 
disregarding these estimates at various 
points that there has been much worry 
as to what was really going to happen 
in the state. The question of the right 
of companies to purchase such advice 
has been tested several times, and it 
has been held that they may purchase 
it and act upon it individually, pro- 
vided they do not agree together to 
adhere to the advisory tariff. 
_ Official information about the action 
in Kansas was slow in reaching Chi- 
cago, prominent managers having re- 
ceived no word from there up to Tues- 
day night except what they had read 
in the newspapers. Accordingly, little 
attention had been given’ to the line of 
defense that will be adopted until more 
exact information is received. Judge 
Dana did not set a time for the hearing 
on the injunction. The most disagree- 
able feature is the threatened receiver- 
ship proceedings. This method has been 
used effectively in proceedings in Kan- 
sas and might prove serious in this 
case. 





The Realty Purchasing Company is sell- 
ing stock in California. It proposes to or- 
ganize the Bankers Fire, Pasadena Fire 
and Los Angeles Fire and a bank and 
trust company. J. E. Youtz, who used to 
operate a mutual at Cleveland, Ohio, is{ 
one of the leading spirits in the proposed 
Bankers Fire. 





annual statement shows cash assets, $257,- 
607; notes, $284,450; in force, $8,978,930; six 
months’ losses, $37,804. 

The Old ‘Colony Fire, as of July 1, shows 
$729,393 assets and $574,560 liabilities. 

The Central Manufacturers’ Mutual of 
Van Wert, O., as of July 1, shows cash 
assets, $331,143; notes, $1,158,926; reserve, 
167,743; net surplus, $139,304; in force, 
19,406,534 

The Equitable of Rhode Island, in spite 
of the shrinkage in securities, did well 
during the six months and shows a trade 
profit of over 27 per cent. It will pass 
dividends until the directors feel its sur- 
plus justifies a distribution. 

The Standard of Keokuk, Ia., 
six months’ premiums, $31,848; 

The German of Peoria’s loss ratio was 
less than 50 percent up to July. It 
expects a comfortable increase in surplus 
by January 1. 

The Farmers & Merchants of Nebraska 
and State of Illinois both report surplus 
increases during the six months. 


reports 
losses, 


Harbeck Found 


J. S. Harbeck, an examiner in the 
western department of the Phenix of 
Brooklyn, who has been missing from 
home for some days, has been found in 
the woods in a demented condition, and 
is now in the Chicago dctention hospital. 

—_ --oOQOQ 


Action by Receiver 


The receiver of the German of Free- 
port has postponed action on the 25 per- 
cent dividend until Aug. 12. he re- 
ceiver cut down the claim of the North 
German of New York from $096,000 to 
$55,000 and allowed the latter amount. 





Consider Oil Insurance 


Because of recent heavy tornado and 
lightning losses in the Indian Territory 
vil field,.oil producers are alarmed about 
insurance. It is said not over I percent 
of the oil in the tanks is insured. One 
insurance company writes considerable 
of it at 3 percent when well safeguarded. 

The wrecking of many derricks has 
aroused sentiment in favor of insuring 
drilling and pumping machinery. 





West Virginia Agency Appointments 


Aachen & Munich—S. L, Webb, St. Al- 
bans; S. G. Moyer, Elkins. 

7£tna—H. W. Thompson, mMoundsville; C. 
Cc. Statts, Ripley. 

Allemannia—C. E. Jolliffe, Mannington. 

Amer. Cent.—H. M. Ralston, Chester. 

Caledonian—F. J. King, Bluefield. 

Continental—Lawson Starcher, Grafton. 

Cosmopolitan—S. L. Webb, St. Albans. 

Fidelity—F. J. Trammel, Martinsburg. 

Fire Assn.—W. P. Beeson, Williamstown; 
F. M. Noble, West Union. 

German, Pa.—J. A. Patterson, Gassaway. 

Germania—Paden & Luttrell, Parkers- 
burg. 

Home, N. Y.—Lawrence Carson, Mont- 
gomery. 

Jefferson—L. E. Hawkins, Shinnston; C. 
B. Turner, Princeton. 


Milw. . Mech.—Thompson & Wright, 
Moundsville. 

Nat’l Union—Big Sandy Ins. Agency, 
Williamson; Moore & Moore, Charles 
Town; H. B. Dawson, Berkeley Springs. 


New Brunswick—J. F. Walker, Oak Hill. 

N. B. & M.—W. E. Crooks, Keyser; A. A. 
Warren, Weston; L. H. Lindsay, Buck- 
hannon; Thos. J. Reid, Wellsburg; W.) H. 
Thompson, Moundsville; Hunter & Echols, 
Marlington. 

Northern, & Heskitt, 
Piedmont. 

North State—Davis & ‘Maddy, Mont- 
gomery. 

Pennsylvania—E. F. Holbert, Fairmont. 

Prussian Nat’l—Bowles & Gordon, Hunt- 
ington. 

Roch. Ger.—C. C. Staats, Ripley. 

Southern Stock—H. S. Thompson, Mar- 
tinsburg. 

Spring Garden—John Ralston, Wellsburg; 
Jones & Winkler, Charleston; F. J. King, 
Bluefield; T. W. Anderson, Morgantown; 
Porterfield & Boyer, Martinsburg. 

Union, Pa.—J. F. Walker, Oak Hill. 

Western Reserve—Gilmer Weston, Clarks- 
burg; W. S. Black, Fairmont; De Gruyter 
& Frasier, Charleston; Blair & Buffington, 
Huntington. 


Eng.—Harrison 








1852 


SEMI-ANNUAL STATEMENT 


1907 


ilwaukee Mechanics 


INSURANCE COMPANY 


JULY Ist, 1907 





Cash Capital .....0..e0-++ee++++++-8 500,000.00 
Re-Insurance Reserve........++++++ 1,440,133.76 


Reserve for Unpaid Losses.........-. 
BUSS SUPPENS. .occcccccvesevcceseccs 


65,627.92 
541,849.71 


TOTAL ASSETS............$ 2,547,611.39 


Increase in Assets............... 


+++ $42,335.35 


Increase in Net Surplus .............- 40,067.29 


Increase in Revsere for Re-Insurance . 





OFFICERS 


WILLIAM L. JONES, President 
CHAS. H. YUNKER, Vice-President 
EMIL TEICH, Assistant Secretary 





DIRECTORS 


Dr. Jos. Schneider 
T. W. Spence 
Chas. G. Stern 


Fred. Vogel, Jr. 
Gustav Pabst 
Seb. Brand 
William L. Jones 


Chas. F. Pfister 


Chas, H. Yunker 


G. W. Grossenbach 


4,188.38 


W. GROSSENBACH, 2d Vice-President 
OSCAR GRIEBLING, Secretary 


Ferdinand Meinecke 
Fred. T. Goll 

Robert Nunnemacher 
William Finger 





JouHn ELLWANGER, President 
MAURICE CONNOLLY, Vice President 
JOHN PALEN, 7reasurer 


Dubuque Fire and 


INSURANCE COMPANY 
OF DUBUQUE, IOWA 


ORGANIZED 18838 








ASSETS 
Loans (first mortgage on real estaté)........ 
Bonds and stocks....... . 


Agents’ balances...o...000ce000e , 
Cash in banks. 


Cash capital**** 
Reserve for re-insurance and all other liabilities 
PR i viddwnns deen cues 


ieee ee eee eee eee ee eee eee 


Cee eee eee 


eee eee eens 


eee eee eee eee 


N. J. Scunur, Secretary 
8S. F. Weiser, Asst. Secretary 


Marine 


224,000.00 


5,074.04 
$1,047,540.94 


$1,047,540.94 
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AS VIEWED FROM CHICAGO 


NO MORE UNAPPROVED DEVICES 

The Louisiana Fire Prevention Bureau 
has taken decided action on the matter of 
fire protection and fire-fighting devices. 
In a circular recently issued it names 
twenty-eight classes of devices, ranging 
from fire doors to watchmen’s clocks, 
and turbine pumps, and says: 


No fire preventing or onxtinguisting de- 
vices included in the above list installed 
on or after Aug. 1, 1907, will be approved 
or accepted by the Louisiana Fire even- 
tion Bureau in the territory under its 
jurisdiction unless same are in full con- 
formity with the rules and requirements 
of the National Board of Fire Under- 
writers as recommended by the National 
Fire Protection Association. 

All devices must be included in the ap- 
proved lists as issued quarterly, and such 
devices as are included in the Under- 
writers Laboratories, Inc., factory inspec- 
tion and labeling system must bear the 
label guaranteeing it to be a standard de- 
vice. The Underwriters Laboratories are 
now inspecting and labeling the following 
appliances: Chemical extinguishers, win- 
dow frames for wired glass, fire doors, 
hardware for fire doors, rubber lined fire 
hose, unlined linen fire hose, watchman’s 
time detectors. Manufacturers and job- 
bers of the above listed appliances are 
hereby notified that labels must be at- 
tached in all cases after August 1, 1907. 

In speaking of this action, the general 
manager of one of the leading concerns 
manufacturing devices for fire prevention 
aptly says: 

The Underwriters Laboratories have 
been established by the insurance inter- 
ests and are maintained by them at a 
heavy expense, to test and approve ap- 

liances used for fire protection, but the 
laboratories are of no value unless the 
various underwriting boards of the United 
States and Canada will recognize their ap- 
provals and refuse to accept devices which 
have not been approved by. them. 

A manufacturer under the present con- 
ditions has no incentive to improve his 
apparatus and to secure the approval of 
the underwriters, for a great majority of 
the boards will recognize any devices 
which are placed before them, irrespective 
of the laboratories’ decision, therefore the 
action of the Louisiana bureau is very 
commendable in that they offer some in- 
ducement to a manufacturer to improve 
his apparatus, because they will not  ac- 
cept any apparatus which has not been 
approved by the Underwriters Labora- 
tories. 





++ 
SHOWING OF MILWAUKEE MECHANICS 


The Milwaukee Mechanics makes a 
very satisfactory showing in its semian- 
nual statement. The total assets are now 
$2,507,611, an increase of $42,335 since 
Jan. 1. The reinsurance reserve has in- 
creased $4,188, and now amounts to 
$1,440,134. The net surplus is $541,850, an 
increase of $40,067, making the policy- 
holders’ surplus $1,041,611. 

at at 
PLAN OF THE ORGANIZATION 


Some of the nonunion managers who 
are interesting themselves in a company. 
organization for the west think it wilf be 
best to have at first an association for the 
exchange of information on rates and 
practices. There may be an interchange 
of information on agencies and an at- 
tempt at cooperation in meeting relief 
rates. Some of the managers oppose at 
this time any effort to regulate commis- 
sions. 


++ 


++ 


Dubuque’s Semi-annual Figures 

The semiannual statement of the Du- 
buque F. & M. shows assets $1,047,541; 
reinsurance reserve and other liabifities 
$696,673, net surplus $150,868. In com- 
menting on the statement, Secretary 
Schrup says: 

As you are undoubtedly interested in 
knowing the result of our business for 
the first six months of 1907, you will ob- 
serve that after over 80 percent of the 
German National annual policies have been 
terminated, and over $200,000 has been 
aid for losses, return premium and re- 
nsurance on the risks assumed by us, 
our assets remain considerably over one 
million dollars. The business of the com- 
pany we reinsured was only nominal after 
July, 1906. The double liability in the 
congested districts is therefore now re- 
duced to a minimum. 

Our new business during the past six 
months has been very satisfactory, both 
as to volume and classification. We there- 
fore feel confident that at the end of the 
year, when all the German National an- 
nual risks and a year of the term business 
are deducted from the legal reserve, a 


ba 





handsome increase will be shown in our 
net surplus. 

It is therefore apparent that the Du- 
buque is now firmly established in the 
millionaire class, and that the same steady 
and healthy growth may be expected in 
the future as in the past, and that next 
January, when our twenty-fifth annual 
statement is issued (after a large per- 
centage of the abnormal reinsurance lia- 
bility caused by the German National re- 
serve has expired), we will show a very 
creditable surplus to policyholders. 

We are now comfortably situated in our 
new and commodious quarters, with the 
different departments properly systema- 
tized so that all correspondence will re- 
ceive the required prompt attention. We 
wish on this occasion to express our ap- 
preciation of the manner in which the 
German National agents treated the busi- 
ness which we purchased, by renewing a 
large percentage of the most desirable 
risks in the Dubuque. It is needless to 
add that our “old guard” of original Du- 
buque Fire & Marine representatives have 
nobly contributed in bringing about this 
gratifying result. 


++ ++ 

RATE SITUATION GETTING CRITICAL 

There is no disguising the fact that 
the rate situation in the west is rapidly 
nearing an acute stage. The smoke of 
the ’Frisco disaster seems to have dis- 
appeared from the horizon and the para- 
mount issue at the present time appears 
to be, “Get business—legitimately if pos- 
sible, but—Get Business!” This senti- 
ment has permeated the atmosphere and 
a strong breeze has carried it to the most 
remote confines of general agency juris- 
diction. The state agent has heard the 
“call of the wild” and he, in turn, has 
spread the leaven throughout his field, 
ever fertile soil, ready to bud and blos- 
som at the first touch of a master hand. 
The Kansas crop of rate mfractions is 
now prolific. In Missouri the harvest is 
on and bids fair to break all records. 
Wisconsin agents seem to have gotten 
together and soaked up some of the 
ozone. Iowa and Nebraska tell the old, 
old story, with Michigan and Minnesota 
striving to outstrip them in the race for 
premium income, regardless of rates. 
Ohio is outwardly righteous, but not be- 
hind the others. From Oklahoma and 
Indian Territory and the Dakotas come 
tales of strife and turmoil, closely akin 
to Indiana’s analytical rate imbroglio. 
Then, too, in Illinois they are waking up 
and doing things in line with the new 
enlightment. Barriers are breaking down 
and, unless some yet undevised means of 
stemming the tide of improper practice 
comes quickly into view, in the language 
of one of the craft, “there’ll be something 
doing, ere long, that will put to blush all 
previous experiences, and possibly change 
for all time the modus operandi of fire 
insurance business in the west.” 

++ be 
FIRE MARSHAL TAXES 


The insurance companies are receiving 
bills from the insurance commissioners 
of both Wisconsin and South Dakota for 
the amount due under the fire marshal 
laws, which were recently passed by these 
states, making it mandatory for the com- 
panies to pay a tax on premium receipts 
to support the new officials. Although 
companies doubt the constitutionality of 
both measures, they have decided to pay 
the tax ‘without protest. 

++ ++ 

Last Saturday, the state and special 
agents of the German American, who were 
in Chicago to meet President Kremer, vis- 
ited the Underwriters Laboratories and 
witnessed a demonstration of the various 


fire fighting devices with which the labor- 
atory is equipped. 





Not Known in the West 

The Automobile Mutual Insurance 
Company of Providence, R. I., is hardly 
known in the west, although D. M. Parry, 
the well-known Indianapolis manufac- 
turer, who is president of the American 
Manufacturers Mutual, is a director. It 
insures automobiles against fire, light- 
ning, explosion, theft, robbery and pilfer- 
age. It charges a 2% percent rate on 
gasoline and electric machines. Some of 
the factory mutual people are directors in 
the company. 





The Underwriters Laboratories are mak- 
ing exhaustive tests of sand lime brick, a 
new building material now used exten- 
sively in some cities. It is made of sand 
and lime molded by pressure under live 
steam. 





OHIO AND WEST VIRGINIA 


IN THE WEST VIRGINIA FIELD 








Semi-Annual Meeting of the State As- 
sociation to Be Held Next Week 
at Richmond 


Wheeling, W. Va. July 15 (Special 
Correspondence. )—The est Virginia 
Fire Underwriters Association will hold 
its semi-annual meeting at Richmond, 
Va., Tuesday and Wednesday of next 
week. The executive committee will 
meet on Monday. Some of the compa- 
nies will be hauled over the carpet for 
violations, especially a leading New York 
corporation which is a thorn in the Hesh. 

Companies are now asked to get the 
rate or cancel on the cut glass risk at 
Williamstown, as cooperation has been 


‘sought for some time without avail. 


The local agents have recently captured 
the Smith-Race Grocery Company line 
at Fairmount from outsiders. All these 
wholesale grocery lines are now placed 
by the locals except one which Johnson 
& Higgins of New York controls. 


With the reduction in rate with the 
use of the 200foot space clause, the 
agents are able to get back some of the 
lumber lines that have gone to the mu- 
tals. The mutuals were beginning to play 
havoc. 


The new Citizens Fire of Charles 
Town is getting well planted. R. W. 
Alexander, who retired from the firm of 
Washington & Alexander, is giving all 
his time to the Citizens. The firm name 
becomes Washington, Alexander & 
Cooke. W. F. Alexander, who has an 
agency at Clarksburg, enters the firn? as 
does E. E. Cooke, who has been in the 
office for some time. 


Since the Dean rates were promulgated 
at Clarksburg there has been but little 
trouble. The agents are getting them 
and the situation seems satisfactory. 

It is understood the Dean rates will be 
put in effect at Fairmont soon. 


The city council at Wheeling has taken 
no action yet on improving the fire pro- 
tection, although it seems to be the opin- 
ion that the appropriation for the 20,000,- 
ooo gallon pump will carry. The city 
has been rated as a fourth class town by 
the Dean system and unless the city 
council does something the rates will be 
promulgated. Then the increases will be 
felt. In Clarksburg the assured have done 
considerable improving to keep down the 
rates, but owing to the construction in 
some blocks of Wheeling, but little can 
be done. 

In spite of its very poor construction 
and fire protection, Wheeling has been a 
very profitable city. For this reason the 
agents have not been favorable to the 
new rates and say the assured will be in 
rebellion. 

The Royal and Glens Falls are the only 
two companies that left the city. 


The Connecticut has entered West Vir- 
ginia, appointing Major J. V. R. Rodgers 
agent at Wheeling. Major Rodgers has 
also secured the Eagle. 

Paul Turner, who, with the American 
Agency Company, represents the Eagle 
Dixie, Spring Garden and Western ‘ot 
Pitttsburg, is rapidly increasing his plant. 
His son, Paul Turner, Jr., assists him in 
the field. 

Most of the aggressive companies will 
show a good premium increase this year. 

T. F. Kemper gets the Hartford at Salem 
a J. E. Cunningham at Pennsboro, W. 

a. 


Atwater Is in Ohio 

Walter E. Atwater of Milwaukee, 
special agent of the Commercial Union 
and Palatine in Wisconsin, who is also 
most loyal grand gander of the Blue 
Goose, is doing some temporary work 
for the companies in Ohio in view of the 
continued ill health of State Agent P. B. 
Martin. Mr. Atwater is one of the high 
moguls at the field meeting at Put-in- 
Bay this week. He was launched in the 
Buckeye atmosphere at Cleveland by his 





manager, H. C. Eddy. Mr. Martin has 
been laid up for some months but hopes 
to do some work next month. 


Discussing Rate Reduction 

Charles H. Patton of the Cleveland 
Inspection Bureau met with the govern- 
ing committee of the exchange last 
Thursday to discuss the reductions to 
be made in rates on the completion of 
the high-pressure system in the con- 
gested district. The matter was gone 
over, but nothing definite was done. 
Mr. Patton has had it under consid- 
eration for some time, and other meet- 
ings will probably be held to thrash the 
matter out. 


OUTING OF CINCINNATI BOARD 


Agents Had a Good Time Despite Rain 
—Look Out for Stredelman and 
Schottenfels 


Last Thursday was the day of the 
outing of the Cincinnati Board of Un- 
derwriters. About fifty-three members 
were present. They started the day by 
an inspection of the new Cincinnati 
waterworks, which was highly com- 
mended by all present. They then con- 
tinued their journey to Coney Island, 
where an elaborate spread awaited them. 
One of the pleasant features of the oc- 
casion was the collection taken for the 
benefit of the little tots of the Chil- 
dren’s Home, who were having their 
outing on the same day at the island, 
and, needless to say, the children were 
the recipients of no mean sum. The 
weather was rather unpropitious, as it 
rained the greater part of the day, and 
the members of the party had to keep 
rather close to the clubhouse, and thus 
they got better acquainted than they 
ever were before. 

Max Schottenfels just bought a new 
$2.98 straw hat, and the fear of getting 
it wet rather marred the pleasure of 
the day for him. 

Walter St. John Jones gained quite 
a reputation as the narrator of stories 
of adventure and travel, and the credit 
for a successful day was, in part, due 
to his excellent conversational abilities. 

Stredelman and _ Schottenfels had 
their fortunes told by one of the win- 
some lasses of the island, and on com- 
ing out were very mysterious in their 
actions, but after some probing and 
questioning they divulged the fact that 
they were to be very successful in the 
insurance business in the coming year. 

Allen C. Frink, special agent of the 
Shawnee, was a guest of the boys, and 
reports a jolly good time. 


M. L. Alexander of Cincinnati will sum- 
mer at Star Lake, N. Y. He anticipates 
a pleasant time and will return about the 
latter part of August. 


Ohio Agency Appointments 


Amer. Cent.—W. H. Calhoun, Wells- 

ville; Perry Roehm, Dayton. 

Continental—D. F. Fryer (vice F. M. 
Robinson), Dunkirk. 

Fire Assn.—George A. Powers, Perrys- 
burg. 

Firemans Fund—E. T. Handy, Dayton. 

Germania—S. E. Kite, St. Paris; .F. C. 
Ketter, Portsmouth. 

German, W. Va.—Dunham & Abell, War- 


ren. 

Girard—James O’Kane, Columbus. 

Ger. Amer., N. Y.—H. S. Cook, Sunbury; 
G. A. Beard, Centerburg; C. C. Shuman, 
Covington; C. E. Way, North Baltimore. 

Ger, Alliance—Wassman & Milligan, Bell- 
aire; Wm. C. Straehley, Cincinnati; Paine 
& Nicholson, Garrettsville. 

State of Pa.—F. J. True, Fostoria; H. 
W. Wirtz, Canton. 

North America—James Lusk, Plymouth. 

Jefferson—Kirschner, Wideman & Uhl, 
Toledo. 

L. & L. & G.—C. F. White, Hubbard. 

~ icant M. Russel, East Liver- 


pool. 
‘ Northern, Eng.—C. C. Shuman, Coving- 
ts) 


n. 
New Hampshire—Maude E. Dyer, Lodi. 
Pennsylvania—E. P. Thomas, Lodi. 


Royal—Eugene O’Boyle, Cleveland; I. 
W. Walter, Helena. 

Royal Exch.—F. A. Ruggles, Xenia. 

Sun, La.—William Kent, East Liverpool; 
Ella W. Maxwell, Steubenville. 

Spring Garden—D. J. Davis, Mansfield. 

Security, Ct.—C. E. Morris, Shelby. 

Springfield—C. L. Fulks, Dunkirk; John 
Cc. Crisp & Co., Elyria; Geo. M. Fisher, Mt. 
Sterling. 
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Western. nl Nag H. Miller, Leipsic. 
Phila. Und.—L. Cowles, Austinsburg; 
M. B. Cottrell, Delta; Roseville Insurance 
Agency, Roseville. 


OHIO NOTES 


Edgar Snyder has purchased the agency 
of John A. MckKillip at Jeffersonville, 
Ohio. 


An attempt is being made to secure 
waterworks at Girard, Ohio, where a dis- 
astrous fire occurred recently. 

A. G. Sanderson, general agent at the 
home office of the Continental, is visiting 
the agents of the company in northern 
Ohio. 

A new pump has been secured for the 
waterworks at Fremont, Ohio. It has a 
capacity of 3,000,000 gallons every twenty- 
four hours and will add much to the fire 
protection of the town, 

c. C. Brian, who conducted an agency 
at Salem, Ohio, has left the town, and two 
of his companies, the Aetna and the Prov- 








idence Washington,’ have gone to the 
agency of R. W. Campbell. 
PLENTY OF TROUBLES IN OHIO 





Uncertainty as to the Law, Entrance 
of New Companies and Competi- 
tion, Complicate the Situation 





Ohio is not in a healthy condition fire- 
insurancewise at the present time. There 
are sore spots at various points where 
trouble is likely to break out at any time. 
Some of these places are chronic offen- 
ders, which were kept in line for a time 
by means of stamping offices, but, with 
that restraint removed, are fast lapsing 
back to their old ways. The state is 
being invaded by an army of new com- 
panies, seeking a foothold and interfering 
to some extent with the agency arrange- 
ments of established companies. The re- 
rating of important cities under the Dean 
schedule is another disturbing element, as 
it usually means an advance on mercantile 
stocks with resultant dissatisfaction on 
the part of the assured and loss of some 
lines to mutuals, inter-insurance concerns 
Lloyds, etc. 

* * 

Rate-cutting to a limited extent is going 
on in various parts of the state and it is 
not confined to the agents of any one class 
of companies. The newcomers want busi- 
ness and many of the old companies were 
hit hard at San Francisco and want prem- 
iums, so between them it is not surprising 
that some irregularities are winked at. 

As in all other parts of the. country -the 
advent of so many new companies creates 
disturbance. When they crowd into an 
established agency the old companies do 
not like it; if they go out and find new 
men the established agents have some- 
thing to complain about. Outside of the 
big cities these new companies can say 
with the sad little boy, “Nobody loves 
me.” But unlike the aforesaid little boy 
they refuse to “go out in the garden and 
eat a worm;” they propose to have their 
fair share of the good things that are 
going. 

a 

In Ohio the relations between union 
and nonunion companies cause friction. 
The field men work finely together in fire 
prevention and general interests, but in 
the case of individual agencies it is dif- 
ferent. The nonunion companies are con- 
tinually edging in on union agencies. 
Sometimes four or five of them get a 
foothold before union specials get time to 
visit the agency and then the agents, in- 
fluenced by difference in commissions, re- 
fuse to clear. On the other hand the 
nonunion field men say that it is not un- 
common for union specials, whose com- 
panies are not satisfactorily placed in 
union offices, to go into good nonunion 
agencies, get a few more of their brethren 
to follow and then when they get en- 
trenched, put on pressure to make the 
agent clear. If his business is largely 
made up of special hazards, on which his 
nonunion companies will not write freely 
or will not pay any more than the union 
companies will, he is likely to be induced 
to unionize. In any event dissatisfaction 
is engendered. 





G. A. Stickney, special agent ‘of the 
Hambure- Bremen in the west, has gone 
east to visit his mother in Boston and will 
> three weeks visiting the coast of 

aine. 





MICHIGAN AND INDIANA 


COMPLYING WITH AMENDED LAW 








Companies to Be Safe Require That 
Assured Sign Coinsurance Clause 
Three Times in Michigan 





In connection with the amended co- 
insurance law prescribed by the Michi- 
gan legislature, the companies are 
swinging into line with the legal require- 
ments, but are having some trouble edu- 
cating agents as to the proper mode of 
procedure. The amended law provides 
that the coinsurance clause must be 
signed by the assured; and, as there is 
a question whether the attachment of 
the clause without the signature of the 
assured would not subject the companies 
to the penalty of expulsion from’ the 
state under the previous law, not spe- 
cially repealed by the a.nendment, the 
companies, for their protection, are re- 
quiring the signature of the assured not 
only to the clause attached to policy but 
to the one attached to the daily report, 
as otherwise there would be no certainty 
of compliance with this requirement. 

As the statutory form provides for a 
reduction in rate where the coinsurance 
clause is used, attention has been called 
to the fact that, as far as blanket policies 
are concerned, no greater credit than 2 
percent can be allowed, as is the case in 
other states where similar regulations 
apply. As the supreme court has held 
the.old form to be invalid, agents are be- 
ing instructed to substitute the new form, 
bearing the assured’s signature, to all 
outstanding policies where a reduction in 
rate has been allowed for attachment of 
percentage clauses, especially in the case 
of blanket policies, regardless of whether 
there has been an allowance or reduction 
in the rate. There is some doubt, how 
ever, as to the companies being able to 
bring about this wholesale substitution. 
As to all future contracts, however, 
Manager E. F. Chapman, of the Michi- 
gan Inspection Bureau, with the approval 
of the commissioner of insurance, has 
prepared and sent to all agents in the 
state, triplicate copies of the new clause 
with request that one copy be attached 
to the policy, one to the daily report and 
another to the register, each one to be 
signed both by agent and the assured. It 
is thought the use of these forms will re- 
duce the probability of error to a mini- 
mum. The required clause is as fol- 
lows: 


ba eed hereby request that there be 
attached to policy No. ........ of the 
insurance company, 
ing coinsurance clause, to-wit: 

t is hereby agreed that the assured shall 
maintain insurance during the life of this 
policy upon the property hereby insured 
to the extent of at least ..... ercent of 
the actual cash value thereof, and that, 
failing to do so, the assured shall be a 
coinsurer to the extent of the difference 
between the amount insured and the said 
percent of the cash value, and to 
that extent shall bear his, her or their pro- 
portion of any loss. It is also agreed that 
if this policy be divided into two or more 
items, the foregoing conditions shall apply 
to each item separately. 

To the provisions of which .... agree in 
consideration of a reduced premium rate. 

It is understood by the undersigned that 
the effect of the above-mentioned coinsur- 
ance clause, when attached, will be to re- 
duce the liability of the insurance com- 


the follow- 


pany, unless the property described in the 
policy covered by said insurance is insured 
_ are percent of its actual cash value, 
except where the loss exceeds the amount 
of insurance required under this clause, 


Commissioner Barry has held that the 
following average clause is a violation 
of the so-called coinsurance law of the 
state, but that it can be used as a part 
of the coinsurance clause which is pro- 
vided for under a new law. 

It is hereby agreed that in case of loss 
this policy shall attach in or on each build- 
ing or division in such proportion as the 
value in or on each division bears to the 
aggregate value of the subjects insured. 

Many policies containing the above 
clause, therefore, must be _ rewritten. 
Even this, in the opinion of men well 
versed in Michigan insurance law, will 
not altogether make the clause legal. 

The last legislature in passing the 
new coinsurance law neither provided 
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The Concordia Fire Insurance Company 
OF MILWAUKEE, WIS. 


Re-insurance Reserve - - $722,879. 14 
Net Surplus - - 156,504.13 
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for the repeal nor the amendment of the 
former laws on the subject of coinsur- 
ance, and it is very doubtful in the 
minds of many if in a test case even 
_the new form of clause would be held 
legal. 





AMONG DETROIT UNDERWRITERS 





Sprinkler Business Competition Is 
Very Active, Resulting in Some 
Low Rates Being Offered 


Detroit, Mich, July 16—(Special 
Correspondence.)—Wynne & Kinsella is 
the firm name of a new insurance agency. 
They have opened an office at 720 Cham- 
ber of Commerce. At present they repre- 
sent the Aachen & Munich only, but have 
room for another board company and will 
no doubt get it. They purpose doing 
a general insurance business, making a 
specialty of bond business. Mr. Wynne 
is a son of John Wynne, president of the 
Detroit Board of Trade. Miss Kinsella 
has been for the past twelve years em- 
ployed in the office of Whitaker Bros. & 
Penny. They have made application for 
membership in the Detroit Underwriters 
Club. No doubt the new firm will soon 
make itself known in insurance circles. 

Agents don’t agree on the question of 
the application of the new percentage 
clause. The old clause was illegal, so de- 
clared, hence not binding. The new clause 
is legal, hence binding. Now suppose a 
plant carried or agreed to carry 80 per- 
cent insurance, part of the insurance on 
the illegal clause and part on the legal, 
and a loss should cecur. I imagine should 
there be a deficit in the amount of in- 
surance carried, the clause which is il- 
legal would not be operative so that 
those policies would have to contribute 
up to the full amount, while the others 
would contribute as regulated by the 
clause. My contention is that the new 
clause should be substituted on every 
policy, then there would be no question 
in case of fire. 





The nonboarders have had good pick- 
ing in preferred fields. That branch is 
not as yet all picked clean, but man is 
never satisfied nor companies of men, so 
they go outside and once in a while get 
nipped. Detroit is full of penny picture 
palaces. Some of the big companies let 
them alone. One burned the other day 
out Jefferson, which is now the Midway 
of Detroit. This particular show was in- 
sured in a couple of nonboard companies. 
Loss total, amounting to close upon 
$3,000. It will take a plot of cut-rate 
dwelling policies to pay this loss. 


Sprinklered risks and sprinkler agents 
are coming to the front in great shape. 
It seems every time a new building is 
being erected for mercantile or factory 
purposes the sprinkler man gets in. The 
companies get on at the same time and 
efforts are made to get the agents inter- 
ested with a view of securing the busi- 
ness. Of course this is all right, it shows 
interest in business and a desire to pro- 
gress and get the advantage of progres: 
sion. A friend of mine was advised that 
a certain party, who, by the way, was a 
close friend of the party referred to, was 
about to erect a plant and would want 
in the neghborhood of a hundred thou- 
sand insurance. So this friend went to 
the other friend and talked sprinkler in- 
surance. The proposed assured said in 
reply to the question, “Can I figure with 
you for sprinkling your plant and get- 
ting the insurance?” “Why, yes. Go 
on. I have a bid now of eight cents. 
How much better can you do?” He 
stopped right there. 

Orv Derrorrter. 





To Open Rates at Rensselaer 

The Indiana State Board held a spe- 
cial meeting Monday to consider the 
situation at Rensselaer. It is said there 
isn’t an agent in the town with whom 
insurance is not more or less of a side 
line, and that therefore the question 
of rates does not enter into their busi- 
ness to any great extent. The chief 
thing is to get the business. The board 








decided in favor of open war instead 
of bushwhacking, and withdrew all rates, 
subject to confirmation the govern- 
ing committee. It is believed this will 
make it more interesting to those that 
like that kind of thing. 





Indiana Premiums and Losses 
The following shows premiums and 
losses in Indiana for the first six months 





of the year: 

Company Prems. Losses 
BG, Tic: Raovepsaveincacs $244,089 $121,908 
Central Mnfrs. Mut.... 12,014 2,677 
Buffalo Commercial ..... 6,143 971 
CO Sac vengescesedesee 1,361 72 
i. Ses ccenektonesaeee 13,087 6,704 
North America ........... 59,975 27,806 
Westchester 4,2 6,254 
Farmers, Pa 3,469 
Shawnee, Ka 1,972 
Northwestern 11,729 
Equitable F. 6,225 
Bereeeeess B, B Tbscccccces Eee secvere 
( . ere re™ 14,650 
Franklin, Pa ,616 
GOrMAR, Th. cccvcccccecseve 6,054 





“Everything Lovely” in Indiana 

Anderson local agents have accepted 
the Dean schedule. The Muncie board 
has also approved it and field men re- 
ported “everything lovely” last week. The 
South Bend situation does not cause a 
ripple. Daily newspaper reports exag- 
gerate it and tell how people of that city 
are going to get insurance for nothing, 
but, under the supervising eye of the sec- 
retary of the board, members of it are 
going on quietly meeting any rates the 
Northwestern National may make on 
preferred risks, and that’s all there is to 
it. There is no war of insurance com- 
panies, out of which will come bonuses to 
people who will allow their property to 
be insured. 





Indiana Agency Appointments 


Agricultural—Wm,. Ohming, Jr., Michi- 
gan City. 

Allemannia—C. A. Burton, Bedford; Dye 
& Ellis, Richmond. 

Amer. Cent.—R. A. Swain, Fowler. 

Citizens—W. P. Meyers, Kendallville; W. 
E. Harsh, Avilla. 

Columbia—Jno. Dausman & Co., Evans- 
ville; J. L. Bayard & Co., Vincennes. 

Continental—N. G. Wark, Spencer. 

Dixie—J. C. Price, Richmond; A. E. 


Martin, Rushville. 
Y.—J. P. Christensen, 
Reynolds. 


Ger. Amer., N. 

Hamilton—G. F. Young, Ft. Wayne. 

North America—I. W. Petree, Pine Vil- 
lage; W. 8S. Gandy, Churubusco; C. H. 
Markel, Jasonville. 

State of Pa.—H. W. Graham, Warsaw; 
W. C. East, Bloomington. 

L. & L. & G.—Haynes & Haynes, Gary. 


Mich. Com’l—Stafford-Rowley Realty & 


Loan Co., Orland. 
. W. Nat’l—L. H. Brewer, River Park. 
Norwich Union—C. E. Kirkwood, Hud- 


son. 

Palatine—J. J. Babcock, Warsaw. 

Phila. Und.—C. W. Granger, Noblesville; 
Goodale & Sickles, Angola. 

Security, Ct.—Blackburn & _ Ullrich, 
Hammond; M. E. Mayhill, Flora; C. W. 
Johnson, Thorntown. 

Shawnee—F. G. Springer, Alexandria; J. 
E. Foust, Valparaiso; David Worland, Shel- 
byville; O. J. Shuck, Franklin; L. R. Day, 
Royal Center; Talcott & Fish, South Bend. 

Spring Garden—G. W. Rife, Hartford 


City; Howard & Beard, Marion; J. W. 
Jones, Lebanon. : 
Svea—G. M. McRoberts, Elwood. 
W’msburgh  City—J. oO. Rosebaum, 
Waveland; H. E. Sasse, Crown Point; G 
L. Louden, Winamac; G. E. Stands, Wa- 
bash; C. K. Slonneger, Liberty. 





Another Indiana Freak 

Lightning struck Homer Leisure’s barn 
near Rigdon, Ind., the other day, melted 
the tips off the lightning rods, scattered 
the shingles, passed through the mow 
filled with hay, shivered the timbers in 
the live stock room where thirteen head 
of cattle were, ripped a hole in the floor 
as large as a barrel, singed the feathers 
of an old hen on a setting of eggs; but 
_ was no loss by fire or injury to live 
stock. 





Assured Cannot Collect 

The National Union won the case 
brought against it in the municipal court 
at Chicago by Selz, Schwab & Co., to 
whom had been assigned policies on the 
East End Bargain Store at Terre Haute, 
Ind., which burned Dec. 6, 1906. The 
company pleaded want of jurisdiction of 
the court, but the case was tried on its 
merits. The jury decided the assured 
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swore to $11,000 loss with intent to de- 
fraud, the real loss being $5,000. The 
National Union’s policy was for $1,000. 
The suits against other companies under 
policies aggregating $7,000 are still pend- 
ing. 


Michigan Agency Appointments 


Ben Franklin—Michael Foard, Marquette. 
Capital—H. G. Sellman, Ann Arbor. 
Continental—C. S. Parks, Kent City. 
Jefferson—E. E. Gilbert, Petoskey. 
Girard—J. E. Harder, Niles. 

L. & L. & G.—F. D. Hughes, Onaway. 
Prussian Nat’l—H. W. Benke, Mt. Clem- 


ens. 
Royal Exch.—H. C. Moore, Columbiaville. 
Sun, Eng.—R. M. Watkins, Rockford; L. 
M. Philps, South Haven. 
Spring Garden—S. J. Bloomfield, Detroit. 
Westchester—M. J. Jordan, Middleville. 
Western ‘Reserve—J. G. Tucker, Mt. 
Clemens; J. C. Holden, Reed City. 





MICHIGAN NOTES 


Cc. B. Mersereau of Manistique, Mich., 
has moved to _ Oakland, Cal., and 
Edward H. Jewell, assistant cashier of 
the Manistique Bank, takes his agency 
business. 

The Western Factory Insurance Asso- 
ciation has secured the sprinklered plant 
at Hastings, Mich., occupied by the Hast- 
ings Table Company and the International 
Seal & Lock Company. The line amounts 
to $40,000. 

The village of Manton, Wexford county, 
Mich., has placed 300 feet of fire hose at 
two of the factories, McAfee’s and Wil- 
liams Brothers, on condition that each 
shall furnish a hose cart, and the appara- 
tus at each of these plants will be subject 
to use for all fires in the village. 





INDIANA NOTES 


A firebug has caused excitement in the 
vicinity of Hymera, Ind. Within two 
weeks there have been one store, three 
barns and one house set on fire and de- 
stroyed. 


St. Patrick’s church at Ft. Wayne, Ind., 
is reported as having been written blanket 
on building and contents without coinsur- 
ance. Cooperation is being solicited for 
specific insurance or the 90 percent re- 
duced rate agreement. 

At Rockport, Ind., the electric light and 
pumping station of the Rockport Water 
Works Company has been written without 
the 80 percent reduced rate clause apply- 
ing to building and electrical machinery. 
Companies are calling for the clause. 

At Indianapolis 1 percent has _ been 
added to the rate on building and contents, 
2520-2528 North Illinois street, on account 
of defective electrical equipment. At 1638- 
1640 Roosevelt avenue the rate has been 
boosted 3 percent per annum on account 
of a defective motion picture machine in- 
stallation. 





Quick Work at Ironwood 

The waterworks at Ironwood, Mich., 
which supplies that city and Hurley, 
Wis., and which burned at 3 a. m. 
Wednesday of last week, was again in 
operation by 3 p. m. the same day. Al- 
though the building was practically de- 
stroyed, the pumps and boilers were 
quickly repaired by repacking and are 
now delivering nearly their maximum 
capacity. The plant will be rebuilt at 
once. 





WISCONSIN NOTES 


George W. Boie has bought the agency 
of J. E. Aiken at Cadott, Wis. 

At Randolph, Wis., a waterworks sys- 
tem is being installed, the 80,000-gallon 
elevated tank now being almost completed. 

Geo. Heller, Jr., special agent of the 
Insurance Company of North America in 
Wisconsin, has gone east with his wife on 
a vacation trip. 

At Tigerton, Wis., August Nedden has 
transferred his agency to his brother, 
Henry Nedden, as he has been laid up 
with sickness for a long time and now 
has to give up business entirely. 

The loss on the L. Coren dry goods stock 
at La Crosse, Wis., has been settled, and 
the companies are to pay $16,744.44. The 
loss on the goods in the basement, on 
which the assured claimed $17,000, has 
been amicably adjusted on a basis of 
$1,200 total. 

Judge Hastings at 
set aside the verdict 
Erickson against the 
Mutual of Oconto. 
Erickson’s barn was 
ning. The company 
blown down. 

The Half Rate City & Village Fire Un- 
derwriters Association of Wisconsin held 
its annual meeting at Milwaukee last 
week with upward of 150 delegates pres- 
ent. A number of papers were presented 
and various questions of interest to the 
members were discussed. 


Appleton, Wis., has 
in favor of Edward 
Maple Valley Home 
The jury decided 
destroyed by light- 
contended it was 





M. Dugro Buttles has been elected 
president of the Hamilton Fire, succeed- 
ing the late Marvin S. Buttles. 





IN ILLINOIS AND WISCONSIN 


OUTING OF MILWAUKEE BOARD 











Agents Expect to Have a Great Time 
at Oconomowoc Lake on Saturday, 
July 27 





Milwaukee local agents will hold their 
annual picnic on Saturday, July 27, at 
Villa Gifford on Oconomowoc Lake, about 
thirty-one miles from the city. 

Members of the board, chief clerks and 
special agents are invited, and a fine time 
is promised if’the weather is good, as 
Gifford affords everything necessary for 
an ideal outing. 

One of the main features will be a 
game of ball between the “locals” cap- 
tained by Otto Kremers and the specials, 
under the leadership of Dick Ellis, the 
celebrated saliva-ball artist. The com- 
mittee in charge, consisting of G. Y. 
Wilkinson, Aug. Rebhan and F. J. Meyer, 
is working overtime and nights (under 
special permit from the board) and refuses 
to give out all the good things in store. 
The train leaves the Milwaukee depot at 
1:10 sharp. 


At the meeting of the board last week 
Nicholas Ewens was elected to member- 
ship as successor to Anton Ewens, de- 
ceased, of the firm of Ewens & Son. 
John A. Kennedy was elected to member- 
ship. Mr. Kennedy has an office at 813 
Pabst building and represents the Agri- 
cultural and German Ailiance. 

The proposition to permit a 3 percent 
inventory waiver clause on sprinklered 
risks that was laid over from the last 
meeting was defeated. 

The local board is considering joining 
the state local agents’ association as a 
body. The proposition met with favor at 
the last board meeting, but definite ac- 
tion was postponed until the August meet- 
ing. In the meantime all members are 
given a chance to express themselves in 
reply to a circular on the subject sent out 
by the secretary of the association. 


William H. Perthesius, a special solicitor, 
has been appointed agent for the Mercan- 
tile F, M. and has applied for admis- 
sion to the board. 

Allan Hibbard, son of Charles F. Hib- 
bard, has entered the insurance business 
and is associated with the firm of C. F. 
Hibbard & Co. 





Weineck to Go With the Westchester 
F. L. Weineck of Milwaukee, special 
agent of the Rochester German, Delaware 
and Reliance in Wisconsin, has resigned, 
effective Aug. 1, to accept a similar posi- 
tion with the Westchester in the Wis- 
consin field, succeeding J. N. Hobbins, 
who resigned recently. Mr. Weineck 
stands high in the Wisconsin field. 





Rerating Sheboygan 

Sheboygan, Wis., is being rerated under 
the Dean schedule. Inspectors Walsh and 
Meyers are making up the advisory rates. 
E. R. Townsend, of the union, has been 
taking an electrical survey of the field, 
and has announced that rates will prob- 
ably be higher or insurance hard to 
get on buildings and stocks where trol- 
ley current is used for power purposes. 
It is expected the local board will put in 
effect the new Dean rates in September. 

Frank B. Spencer of Chicago is mak- 
ing a very careful electrical inspection of 
all the risks in the city and making sug- 
gestions for improvements where they 
are necessary. 





Insurance Men Disappointed 

Fire Marshal Purtell of Wisconsin has 
appointed James M. Sexton as his chief as- 
sistant. This appointment is a great sur- 
prise to insurance men, as Mr. Sexton has 
never had any experience in insurance mat- 
ters, having been a clerk in the civil ser- 
vice commission, and it is looked upon as 
a political appointment. Mr. Purtell re- 
ceived the support of insurance men in 
his effort to secure the nomination for the 
office of state insurance commissioner and 
then for the office of fire marshal and it 
was confidently expected that someone 





having some knowledge of fire insurance 
would be appointed first assistant, as under 
the law the first deputy marshal must be 
a lawyer. 

The appointments to the other positions 
have not been announced. 





Brings Them to Time 

Certain special agents in Wisconsin 
who have trouble in getting their agents 
to remit balances, have evolved a novel 
scheme of collecting them. The special 
goes to the town and going to the agent’s 
office takes the most comfortable chair, 
pulls out a cigar and calmly announces 
that he is going to stay there until the 
account is straightened out, and mean- 
while the expenses of the special will be 
added to the account for such time as he 
may be in town, and he hopes that 
the agent will enjoy his company. This 
soon brings the agent to time and he 
forks over the cash. 





OBJECT TO COMPETITIVE RATES 





Wisconsin -Agents Feel That They 
Should Have Full Authority in 
Such Matters 





Local agents in Wisconsin who are 
near the tanneries of the United States 
Leather Company read with interest the 
article in the American Agency Bulletin 
from a Pennsylvania agent regarding the 
placing of the insurance in that state. 
The line was secured by Fred S. James 
& Co. of Chicago, who captured it from 
Johnson & Higgins. In order to get the 
line a rate had to be made on a com- 
petitive basis. According to the Pennsyl- 
vania agent, the properties in each state 
will be covered under a single policy and 
signed by one agent. The Pennsylvania 
agent suggests that the resident locals 
hold out for their share of the commis- 
sion. 

In a few of the Wisconsin points 
where the tanneries are located many 
companies are not represented, but whcre 
they are the word has gone forth that 
there may be some developments. The 
local agents take the ground that they 
are the sole authority on rates, and if 
companies expect them to maintain rates 
it is not fair to go over their heads and 
declare competitive rates. 

This subject will no doubt receive some 
attention at the Wisconsin Local Agents 
Association meeting. Agents have more 
than once pointed out the fact that “re- 
lief” has been given without the know- 
ledge or consent of local agents’ boards, 
and yet if the agents do any rate re- 
ducing the alarm bell is pulled from 
headquarters. 

Wisconsin agents take the ground that 
they are discriminated against when it 
comes to rates on trust or big properties. 
They charge the big city brokers with 
being favored and the feeling among 
some of the prominent agents in Wiscon- 
sin is becoming intense. 





Wechselberg Goes Into Field 
R. Wechselberg, one of the examiners 
in the Milwaukee Mechanics office, has 
been appointed special agent for Wis- 
consin and will have northern Illinois 
added to his field later. 





Complain of Illinois National 

Some of the companies are up in arms 
against the Illinois National of Spring- 
field, declaring it is cutting rates in IIli- 
nois and causing agents much trouble. It 
is charged that where the company takes 
business direct it throws off the commis- 
sion to the assured. 





Troubles Over Paper Mill Rate 

Companies are having some trouble in 
connection with the rates on the plant of 
the Grand Rapids Paper & Pulp Com- 
pany at Biron, near Grand Rapids, Wis. 
The average advisory rate on $191,000 
of insurance with the 80 percent re- 
duced rate clause is $1.70, but the 
agents at Grand Rapids refuse to adopt 
this rate, the reason therefore being that 
the two larger agencies are interested as 
part owners of the mill, one personally, 





the other through the bank of which he 
is cashier. The remaining agents refuse 
to approve, fearing to antagonize the two 
controlling the business. The old aver- 
age rate at which the business is now 
written is $1.38, but some companies are 
insisting upon the present average of 
$1.70. 


Complaint at Waukesha 

Considerable complaint is heard among 
the local agents of Waukesha, Wis., in 
regard to the practice of a certain well- 
know Milwaukee agent, who has cap- 
tured large lines on the new brewery and 
the White Rock Bottling Company's 
plant. He places them with one of his 
companies which take excess lines and 
reinsures them in the east. This matter 
was agitated at the state meeting without 
result and the agents are now seeking 
some means by which it can be stopped. 
It is difficult to see how this can be done, 
as the company in question has no agent 
at Waukesha and is therefore not writ- 
ing overhead. It simply writes all over 
the state through one agent. While this 
is at times very annoying to local agents, 
there appears to be no way to prevent its 
doing business this way. 





Was Straight With His Companies 

J. H. Driessen, who has been with the 
Bank of Kaukauna, gets all of the com- 
panies that were in the Frank Leake 
agency at Marion, Wis., who recently 
left for parts unknown. Leake’s sureties 
have gone over his accounts and found 
that he owed the bank at Marion, with 
which he was connected, some $6,500, 
which his relatives have paid, but they 
could not find anything wrong in his 
dealings with his companies. 


Agency Change at Rockford 

The A. G. Parmele agency at Rock- 
ford has been sold to the John H. Cam- 
lin Company, and all of the companies 
have been transferred except the North- 
ern and the Hartford. The consummation 
of this deal makes the Camlin agency the 
largest in the town, if not the largest in 
the northern part of the state, outside of 
Chicago. 





Agents Complain of Associates 

Agents at Princeton, IIl., are very loud 
in their complaint of two agents in their 
midst, accusing them of rate-cutting. 
Complaints have been filed with In- 
spector Paul of Joliet and some of the 
agents threaten to open up rates. 

Agents at La Salle, Peru and Spring 
Valley still complain of the Parks agency 
of La Salle. They claim that the outside 
towns are raided. Mr. Parks contends 
he is forced to meet competition. 





Paxton Gets Inspection 

Paxton, Ill, has adopted an up-to-date 
electrical inspection ordinance, and a 
competent inspector has heen appointed 
to administer it. The business district 
is being gradually overhauled or rewired. 

Outside wiring is in poor condition ex- 
cept where progress has been made in 
accordance with plans to entirely rebuild 
the various pole lines. The lighting com- 
pany and the signal companies are arrang- 
ing to keep their respective lines a safe 
distance apart. The present city adminis- 
tration is committed to a campaign in be- 
half of safe electrical conditions both 
outside and inside the buildings, and it is 
believed that within a year most of the 
old work will be replaced. 





Wisconsin Agency Appointments 


Allemannia—F, B. Goff, Madison. 

Amer. Cent.—W,. C. Forehand, Platte- 
ville; C. H. Aspinwall, Fort Atkinson; O. 
F. Stoppenbach, Jefferson. 

Boston—O. A, Eastman, 

ontinental—M. 


8 Platteville. 
R. T. Roberts, 


BE. Williams, Fox Lake; 
Randolph: Charles Scher- 


necker, Sun Prairie; T. W. King, Spring 
Green. 
Cooper—J. Madison; BE. 


P. is) w. 

Lowell, Janesville; C. H. Keuper, Burling- 
ton; W. R. Phillips, Evansville. 

Fidelity—W. 8. McDowell, Oconomowoc, 


Franklin—Miss Barbara Firner, Pres- 
cott. 
Germania—L. <A. Pomeroy, Amherst; 


Herman T. Buck, Hortonville; A. J. 


Cherney, Edgar. 
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Globe & Rutgers—Bass, 
Jones, Oshkosh. 
Hamilton—Bruns 


Langdon & 


& Guenther, Sheboy- 
gan; M. H. O’Brien, Oshkosh; Oscar G. 
Erickson, Antigo. 

North America—J. F. Enz, Denmark; C. 
F. Ringle, Melrose. 

Law Union & Crown—D. W. Pierce, Ap- 
pleton; W. F. Gruenwald, Oshkosh; J. W. 
Scott, Janesville. 

Nat'l Lumber—Bruns & Guenther, She- 
boygan. 

N. W. Nat’l—W. E. Krause, Milwaukee. 
Pennsylvania—Edwin C. Coleman, Bar- 


ron. 
Royal—D. G. Jones, Randolph; W. W. 
Morris C. Garde- 


Whitemore, Princeton; 
nier, Dartford. 

Security, Ct.—M. E. Williams, Fox pane: 
E. C. Johnson, Black Earth H. 
Cash, New London; cS A. Wachter, She: 
boygen Falls. 

Western Pa.—Tilton & Firth, Chippewa 

alls; F. A. Philbrick, Baraboo. 

W’msburgh City—J. E. Coerper, Hart- 
ford; W. C. North, Fox Lake; Henry Shef- 
ton, Hillsboro; W. C. Phoenix, Elroy; J. E. 
Crowley, Prairie due Chien; C. R. Thom- 
son, Richland Center. 


Improvement at Urbana 

Uhbana, Ill, has had an_ electrical 
inspection ordinance for about a year and 
it has resulted in greatly improving the 
standard for wiring. The new work now 
being installed is, with a few minor ex- 
ceptions, in full compliance with code re- 
quirements. Outside wiring is poor and 
plans are being formulated to bring 
about the removal of some of it from the 
business district. 


ILLINOIS NOTES 


There have been numerous’ tornado 
claims in different sections of Illinois re- 
cently. 

The Walla Walla Fire has been admitted 
to Illinois. C. H. Spencer is general agent, 
171 La Salle street, Chicago. 


Harry Hubbard has opened an agency at 
Rock island, Il, with the Allemannia, 
Buffalo German and Union of Philadelphia. 

A, W. James, special agent of the Home 
in southern Illinois, is very sick with 
typhoid fever at his home in East St. 
Louis. 

The North British has transferred its 
agency at Kempton, IIL, from W. G. Castle 
& Son to Wm. Sutton, and at Elburn, IIL, 
it goes from the office of Hunter & Hunter 
to B. G. Richmond. 

A cut rate is reported on the plant of 
the Peoples Power Company at Moline, IIL, 
rated by the State Board at 79 cents on 
electrical machinery and 63 cents on build- 
ing and other machinery. 

Tornado insurance has been placed on 
plant i of the American Hominy Company 
at Danville, Ill, without the 50 percent 
reduced rate clause. As insurance is said 
to be light as to value, companies are ask- 
ing for the clause. 

Clarence L. Staley gets the North British 
at Chester, ll. He has been a solicitor in 
the I. C. Beare agency at that place for a 
long time and recently branched out for 
himself. He already has the Sun of Eng- 
land and the National of Hartford. 

One of the companies was recently given 
a tornado line of $1,000 on the department 
store stock of E. E. Scott & Co., Carbon- 
dale, Ill., valued at $10,000. Assured re- 
fuse to take out any more tornado insur- 
ance, hence the line is being declined un- 
less the 50 percent reduced rate clause is 
secured. 

It was Groce Lawrence at Herrin, IIL., 
instead of Miss Grace Lawrence, as was 
stated in last week’s paper, who quit the 
insurance business to go on the road. He 
is going to look after various mining inter- 
ests in southern Illinois and Indiana. The 
North British, which was in his office, 
goes to G. W. Bradshaw & Son. 

Complaint has been made to the council 
committee at Batavia, IIL, that the elec- 
trical inspector does not discharge his du- 
ties in a very acceptable manner. The 
quality of electrical material and fittings 
entering into electrical construction work 
has been greatly improved, but the work- 
manship employed in their installation is 
open to serious criticism. 

The building ordinance has been revised 
at Elgin, IUl., but those sections which 
cover the installation, operation and main- 
tenance of electrical wiring and apparatus 


were not amended so as to make them [ 


effective. The question of adopting a 
more comprehensive electrical inspection 
ordinance is now before the council com- 
mittee on electric light, and an effort will 
be made to interest the members in an up- 
to-date measure. 





I. B. Beard becomes special agent for 
the T. A. Manning General Agency at 
Dallas. 

The Georgia Fire of Cedartown, Ga., has 
been granted a charter. It will have $100,- 
000 capital, which is already subscribed. 
The company was organized by William J. 
Harrison, a well-known local agent. 

Leo A. Loeb of Chicago, who is in New 
York, denies unqualifiedly the report of 
the rumored impending dissolution of the 
New York city agency firm of Loeb & 
Barry, of which he is senior member. 





THE WEST AND NORTHWEST 


MORE TROUBLE ON AT ST. PAUL 








Now Reported That Nonboard Agencies 
Have Begun Cutting Rates—War 
Is Feared After All 


Conditions in “the St. Paul situation” 
are less hopeful than they were a week 
ago. The nonboard agents, who up to a 
short time ago have been keeping up the 
schedule rates pretty well, are said to 
have been doing some cutting the past 
few days. The “get-together” sentiment, 
which had a good start at the state meet- 
ing of fire insurance agents, when Presi- 
dent Wilson and Secretary Putnam 
of the National association were in at- 
tendance, has died out, and old distrust 
among agents relative to rates being 
charged, has attained further growth. 

There is more rumor about the Collins 
Printing plant risk—a risk of some $250,- 
oco—which is of a nature to breed further 
trouble. The story goes that the Weed- 
Parker agency is under contract to write 
the insurance for 20 cents, although the 
schedule rate is about 25 cents. It is 
alleged the Weed-Parker agency banked 
on being able to secure a reduction of 
five cents, and thus make the 20-cent rate. 
And it is further talk that the St. Paul 
Fire & Marine, hearing of this story, 
insisted the companies now all drop the 
Collins plant and let the mutuals have it. 
Just how the thing will ultimately result, 
is problematical. 

The allegation that local underwriters 
with pull are able to get rates reduced for 
their personal benefit, and that more than 
one St. Paul agency is able to do it, is 
probably doing more to keep the local 
board disrupted than any other one thing. 

It is asserted by a man in a position to 
know, that certain large fire companies 
will continue to refuse to permit their 
agents to enter a St. Paul board just be- 
cause of the story that favoritism has in 
the past been shown certain St. Paul 
agents—more than one agency—and that 
there is no guarantee that such conditions 
will not continue. They say the only 
way to meet such competition is by per- 
mitting rate-cutting. 

“The companies expect a rate war in 
St. Paul,” said an agent today, “and 
they believe it will have to come before 
the atmosphere is cleared to permit of 
any organization on a successful basis.” 


Busy After Breweries Line 

St. Louis agents are having a lively 
skirmish over the $3,co0,000 line of the 
Independent Breweries Company, recently 
formed by the consolidation of seven inde- 
pendent breweries in St. Louis and East 
St. Louis. The Whittemore office has 
had the bulk of the business of three of 
these companies. Those in East St. Louis 
have been written in that city. There was 
a report in St. Louis Saturday that one 
agency had captured the entire line, but 
it wanted confirmation, and was not be- 
lieved. 


Holding Up License 

Superintendent Vandiver of Missouri 
is holding up the license of the Queen 
City fire. One ground is that it has $500,- 
coo authorized capital, of which only 
$200,000 is paid up. It is pointed out that 
such a ruling would bar out most English 
and some eastern companies. 


Clauses Omitted in Missouri 


Failure to apply the rule as regards the 
use of the three-fourths value and iron 
safe clauses is becoming epidemic of late 
in the state of Missouri. At Winona the 
policy form for the Ozark Land & Lum- 
ber Company contains the 80 percent re- 
duced rate clause, which is of no effect 
in the state, outside of St. Louis, Kansas 
City and St. Joseph. An effort on the 
part of some companies to secure sub- 
stitution of the three-fourths value clause 
develops the fact that others have not 
criticized this ommission. 

At Clinton the stock of the Clinton 
Furniture Company has also been writ- 


Che 


Shaunee Hire 
Insurance Co. 


Cash Capital, - - 


Assets, January first, 1907, 
Losses Paid to January first, 1907, 


CGnpeka, Kansas 


$ 200,000.00 
- 1,092,463.4 1 
2,017,225.18 


FIRE AND TORNADO INSURANCE AGENTS EVERYWHERE. 





NATION A L NORTHWESTERN F&M. 


Tnsurance Qompany 


OF ALLEGHENY, PA. 
INCORPORATED 1866 


CAPITAL - - - $500,000.00 
RESERVE - - 403,635.59 
SURPLUS 1 Policy Holders 949,044.18 
TOTAL ASSETS - 1,389,800.34 


Tusurance Zompany 


OF MINNEAPOLIS, MINN. 
INCORPORATED 1899 


CAPITAL - - ~- $300,000.00 
RESERVE - - 173,266.97 
SURPLUS To Policy Holders 502,415.49 
TOTAL ASSETS - 706,428.85 





GEO. H. SCOTT, General Agent 


H. M. HUFF, Assistant General Agent 


184 La Salle Street, 


CHICAGO, ILL. 





MICHIGAN OHIO 


KENTUCKY 


WISCONSIN MINNESOTA 


BIERCE & SAGE 
compantss representzp GENERAL AGENTS 


CONCORDIA FIRE INS. CO. 
NORTH RIVI INS. CO. 
New York City 
GERMAN FIRE FIRE INSURANCE co. 
COLONIAL ASSURANCE CO. 
New York City 

JEFFERSON FIRE INS. CO. 
Philadel 
NASSAU FIRE tks ANCE CO. OHIO 
DIXIE FIRE INSURANCE CO. 
Greensboro, N. C. 
NATIONAL LUMBER INS. CO. 


Buffalo, N. Y. 
BEN FRANKLIN KKLIN INSURANCE co. 





% AND KENTUCKY, 

Bidg., Cleveland, Ohio. 
GEO. B. SEDGWICK. 

orthern Michigan and W 

Box 556, Milwaukee, Wisconsin. 

. C. SAMMIS, 
{Minneapolis and St. Paul. 

Minneapolis, Minn. 


Detroit, Mich. 
SPECIAL AGENTS 








We write a general Class of 
business and desire representation 
in every Town, Village and City in 
the above States. We have the 
largest Non-Union Agency in the 
United States and any agent repre- 
senting one or more of our com- 
, Panies is entitled to the full capac- 
” ity of our Office. 

WRITE US. 











Automobile Insurance 





COLUMBIA 


INSURANCE COMPANY 


of Jersey City, N. J. 


INSURES AUTOMOBILES under the most liberal 


form of policy, coverin ainst loss or damage arisin 
from FIRE, EXPLOSION, SELF-IGNITION, LIGHTNING "and T ERT. : ; 


COLLISION done and sustained, including’ legal expenses incurred thereb y. 


Also against loss by 


ORR & WALL, General Agents, Chicago, III. 
AGENTS WANTED IN DESIRABLE LOCALITIES 





SUN INSURANCE OFFICE 


©f London 


FOUNDED [710 
OLOEST IN THE WORLD 


197th YEAR OF 


ACTIVE BUSINESS EXISTENCE 


UNITED STATES BRANCH, 64 PINE STREET,NEW YORK 


J. J. GUILE, Manacer 


Pacific COAST DEPARTMENT, OAKLAND, CAL, 


Cc. A. HENRY & CO., Genera AcGENnTts 


WESTERN DEPARTMENT, 171 La Salle St., Chicago 


H. N. KELSEY, MANAGER 





P. T. KELSEY, ASSISTANT MANAGER 


Agents Wanted in cities and towns where not represented 














Underwriters that a 
commission 
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ten without these clauses and cogperation | securing the affiliation of country agents 
is being solicited for a strict observance | who wish to enjoy the protection of the . _, DURPLUS LINES . 
of the rule at the above and other points | agency organization on overhead writing, | Por Local chan ve usted. We can furnish 
in the state. cut-rate brokers, ownership of expira- | $3, SpeK0 of ake cov ing vp p to Sxos000 is BAY ye Fh J ton 
tions and rate wars. agents and brokers ex inthe States of Tliinois and New York. We also write KOTOMOBILE lager insurance 
SOME COMMENT ON DES MOINES covering against thatt anywhere in the United States, Europe or Canada. 





Correspondent Does Not See Any Great 
Improvement Yet—Cut Rates 
Are Cited 





Des Moines, Ia., July 17.—(Special.)— 
“Conditions are improved in Des Moines,” 
says one of your correspondents. He is 
correct in a certain measure, but there 
is lots of room for further improvement. 
For instance, the Interior Wood Fittings 
Manufacturing Company, formerly the 
Iowa Incubator Company, situated at 107- 
11 East Locust street, has one policy, 
amount $1,500, issued Jan, 2, 1907, ex- 
pires Jan. 2, 1908, at a rate of $3.60, 
premium $54. The Bennett estimate on 
this risk on that date was $7.57, conse- 
quently the premium should be $113.55. 
Another policy, $1,000, dated Jan. 5, 1907, 
expires Jan. 5, 1908, premium $51.50; 


Bennett estimate on that date, $7.57. A 
third policy for $1,000, dated Sept. 15, 
1906, expires Sept. 15, 1907, is written 


for a premium of $51.25; Bennett esti- 
mate $7.57. 

If companies will accept business at 
such ridiculous rates as these and on 
this class of business, how deep will they 
cut on preferred business? Does this look 
as if conditions in Des Moines are satis- 
factory? The agents who wrote these 
policies are all the while pleading for 
better practices and a closer fellowship 
among the local agents of Des Moines. 
At present they are devoting a great deal 
of their valuable time in the interest of 
the organization of the Iowa association 
of Local Fire Insurance Agents. 

Here is another case of “improvement” 
in Des Moines. An agent wrote a policy 
on rents at the advisory rate. The policy 
was in force six weeks. The assured was 
perfectly satisfied until another agent 
saw the policy and immediately quoted a 
rate so much lower than the advisory 
estimate, that the assured cancelled the 
policy at short rates and placed the risk 
with the other agent. The companies 
represented by this agent should feel 
proud of him. If the managers could 
have heard what the assured said about 
him, they probably would sit up and take 
notice. 

The Des Moines local fire insurance 
agents are looked upon by the business 
men as a lot of “suckers.” They have 
worked the agents here to a fare-you-well, 
and the companies have paid the freight. 
“The man with the hoe” should visit Des 
Moines and do the weeding act. More 
would be accomplished in the way of im- 
provement by the weeding process than 
could possibly be accomplished in any 
other way. Until we get a class of agents 
that are honest with one another and 
with their companies, conditions will re- 
main just as they are—very “bum.” 





Stabler Takes Field Position 

Frank L. Stabler, who has been an ex- 
aminer in the western department of the 
North British & Mercantile for thirteen 
years, has been appointed state agent for 
the Dakotas and Nebraska. For the pres- 
ent he will be located at 408 Phcenix 
building, Minneapolis. State Agent Dan- 
iels, a has had the Dakotas, will here- 
after confine his attention to Minne- 
sota. W. H. Woodhurst, who has had 
Nebraska, resigned to accept a govern- 
ment position. 





Growth of Missouri Association 
The decision of the Joplin (Mo.) 
agents to join the state and Na- 
tional associations in a body is the 
outcome of the recent meeting of Mis- 
souri agents at Kansas City, when new 
life was infused into the state associa- 
tion. Joplin is the fourth largest city 
in Missouri, and this meeting brings 
Joplin agents into line with Kansas City, 
St. Louis and St. Joseph in affiliating 
with the agency movement. In _ the 
meantime the state association is rapidly 








Denver Companies Reorganize 

Under the new law of Colorado, which 
authorizes the organization of stock fire 
insurance companies, to operate in that 
state only, the Merchants Mutual Fire 
and the Mercantile Fire of Denver have 
reorganized as stock companies to be 
known as the Merchants Fire and the 
Mercantile Fire. Each has $50,000 cash 
capital and $25,000 net surplus. The au- 
thorized capital of each is $200,000. W. 
J. Galligan and J. R. Gardner are re- 
spectively president and secretary and 
manager of both companies. 

The Colorado Fire, another mutual, will 
reorganize as a stock company with $50,- 
voo capital and $12,500 surplus. 





Missouri Agency Appointments 

Agricultural—R. M. Wilson, Excelsior 
Springs. 

Amer. Cent.—C. J. Ray, Middletown; A. 
F. Hafner, Tebbetts; Clyde Oakes, Kennett. 

Com’! Union—H. B. Hulett, Webb City. 

Concordia—J. H. Scott, Glasgow; C.. &. 
Mitchell, Osceola; Atwood & Johnson, J. 
E. Lawton & Son, and W. R. Coyne & Co. . 
St. Louis. 

Continental—R. L. Gooch, Bellflower; B. 
D. Moury, Carterville; W. M. Byrne & Co., 
St. Louis. 

Cosmopolitan—J. H. Kyle, Clinton; Scott 
& Wood, Sedalia. 

Eagle—C. J. Gratiot, De Soto. 

Firemans Fund—A. M. Walker, Louis- 
iana; W. M. Bressler, Rockport; W. F 
Sager, Stanberry; Hughes & Sweazea, De 
Soto; Smith & Chinn, Jefferson City. 

Ger. Alliance—H. H. ee Carthage. 


Ger. Amer., N. Y.—R. L. Jackson, 
Blackburn; E. H. oa “Goiden City; 
Scheidker & Hoffmann, Hannibal; O. A. 


Hocker, Keytesville; 
son, Webb City. 

Hamburg-Bremen—Helferstine & Pratt, 
Unionville. 

Iowa State—Dowell & Burgess, Labelle; 
J. T. Randolf, Higbee; J. F. Wright, Ford- 
land; Gaylard Douglas, Springfield; C. F. 
W. S. Harrison, Mont- 


Hirons & Hendrick- 


Oram, Melbourne; 
gomery. 
Mercantile—A. G. Logne, Marceline. 
Mich. Com’]—W. R. Coyne, St. Louis. 
Nat’l Union—J. E. Bell, Carthage; Benj. 
Hayes, Jr., Salisbury; J. T. "Bryan, 
Huntsville; G. W. Schweer, Windsor; Burch 
& Mills, Osceola. 
N. W. Nat’l—T. F. Pechan, St. Louis. 
— Union—H. B. Hulett, Webb 
ity. 
oa German—A. B. Crawford, Spring- 
eld. 


Phenix—E. A. Rose, Deepwater; C. G. 
Joplin, Lowry City; C. F. Remus, Fairport; 
J. E. Barnes, Fillmore; Alva Fisher, Her- 
mitage; Lon Adams, La Russell; J. W. 
Nimmo, Newtonia; J. R. Patterson, Rocky 
Comfort; H. W. Scott, South Gifford; W. 
H. Frazier, Willard. 

Pennsylvania—John Hoffman, Hannibal; 
Atwood & Johnson, St. Louis. 

Pheenix, Eng.—O. R. Witte, St. Louis. 

St. Paul—E. M. Gates, La Plata. 

Security, Ct.—Jos. Sommerhauser, Tip- 
ton; J. J. Carson, Hale; E. B. Gentry, 
Montgomery City; E. A. Farris, Richmond. 

Sun, Eng.—T. T. Johnson, Montgomery 
City. 

Union—C. D. Eaton, St. Louis. 

W’msburg City—Hubbert & MHubbert, 
Neosho. 





Change at Des Moines 

The W. H. Springer agency has re- 
signed the Firemans Fund, its only fire 
company, which transfers to McCutcheon 
& Verran. Mr. Springer decided to “dis- 
continue the fire end of the agency from 
a local standpoint, but will continue as 
general agent of the Maryland Casualty. 
He has two good solicitors connected 
with the agency. Mr. Springer may do 
some fire insurance field work, as he has 
had fifteen years’ experience in Iowa and 
could handle a small company in connec- 
tion with his present work. 





Model Department Store Protection 

Donaldson & Co. of Minneapolis, pro- 
prietors of what is known as the “Glass 
Block” department store, have now what 
is the most modernly protected building 
in the west. Long ago the usual sprink- 


ler system was put throughout the 
building; also lines of hose and extin- 
guishers. A little later a water curtain 


was installed on each exposed side of 
the building. The.danger to life in the 
possibility of crowds becoming panic- 
stricken and jamming at the revolving 


(Continued on Page 18.) 





2 10%. 


WE INVITE YOUR PATRONAGE AND PROMISE CAREFUL ATTENTION TO 
YOUR INTERESTS. 


MARSH & McLENNAN 


Chicago Office: 
159 LA SALLE STREET 


New York Office: 
54 WILLIAM STREET 


London Office: 
123 BISHOPSGATE STREET 





The Eagle FireCompany| . 


Of New York 





ESTABLISHED 1806 





10ist ANNUAL STATEMENT 


Capital ~ - = $300,000.00 
Net Surplus - - 477,520.07 
Assets . - - — 1,366,517.79 


SURPLUS TO POLICYHOLDERS $777,620.07 





STRICTLY FIREPROOF 


horet DRE VOORT 


Chicago, linois 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 





On Madison Street, near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men Is 
Solicited. 





FIRE 
TORNADO 


PHENI! 


INSURANCE 
COMPANY 





OF BROOKLYN, N. Y. 


Western and Southern Department, 205 La Salle Street, CHICAGO 





§. 8. LENEHAN, General Agent 


CHAS. R. STREET, Ass’t General Agent 





INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
OF PITTSBURGH 


FIRE AND TORNADO 


Capital = $300,000.00 
Surplus to > Policy Holders, 413,206.10 
ts 


Asse - = 786,134.77 
Losses Paid to date, 3,982,143.00 


LOUISVILLE 


insurance Company 


FIRE AND TORNADO 
INDEMNITY 


-.. business continuously under the same 
nagement since shag = 
eK, ae = leading agencies 
ic 


Henry P. Magill & Co. 
General Agents 
Chicage 





VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, Preside: 
Robert Bist Leciay Seo Ve Pres. and Sec'y 


Assets $821,402.42 
Surplus to Policyholders - $859,122.21 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 
General Agents 


GEO. L. PLATT, Special Agent 
159 Le Salle St. CHICAGO 


ARE YOU A GOOD AGENT? 


The United American 
Fire Insurance Co. 


OF MILWAUKEE 





Wants good agents in Wisconsin, Illinois 
and Minnesota. 

if the liability of a comey {n proportion 

to its assets is a good TEST we invite 

comparison with *he companies you 


represent. 
4. M. KRALOVEC, Gen. Agt. P. A. KREHLA, Secy 
Cook County Chicago Home Office 





184 La Salle Street 
Ti : 
eutonta 
FireInsurance Company 
of Dayton, Ohio 


INCORPORATED 1865 


Cash Assets - . ° $673,153.45 
Net Surplus (over capital and all abilities) 477,085.00 


EDWARD PAPE, Pres. T. A. LEGLER, Vice-Pres. 
J. LINXWEILER, JR., Sec’y. 





Local agents should get our prices on 


Policy Labels 


The Western Underwriter Co. 
145 La Salle Street, Chicago 





LONDON & 
LANCASHIRE 


FIRE 





Of Liverpool, England 


CHARLES E. DOX, Manager 


Western Department 


571 La Salle St., Chicago, Ill. 
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A VITAL QUESTION 


CoMMISSIONER Barry of Michigan, be- 
fore the convention of the INTERNA- 
TIONAL ASSOCIATION oF AccIDENT UNDER- 
writers the other day, read a paper of 
more than usual moment. He touched 
on a point that is a vital one in all Tines 
of insurance, and that is—the cost of get- 
ting business. 

Notwithstanding the fact that insur- 
ance officials of all kinds saw the revela- 
tions brought out in the life insurance 
investigation in the way of the extrava- 
gances, yet they do not seem to take the 
lesson home to themselves. Commis- 
sioner Barry said that the statement is 
often. made that a fire or casualty com- 
pany must keep its loss ratio at 50 per- 
cent or under to make a legitimate trade 
profit. He held that a 50 percent ex- 
pense ratio was too heavy. In other 
words, he said 50 percent represents the 
amount paid out to policyholders and the 
other 50 percent goes to agents, stock- 
holders, officers, employes, and for taxes 
and other running expenses. Mr. Barry 
held that the policyholder was not get- 
ting adequate returns. In other words, 
he is paying too much for his insurance 
on account of the high cost ratio. 

He believes that unless this expense is 
reduced the public will demand that the 
legislature take a hand as it did in life 
insurance and thus force the companies 
to check their greed for premiums and 
pay only a reasonable cvummission for 
getting business. 

Mr. Barry made an excellent point in 
saying that it would be much better for 
the companies themselves to bring about 
this reform because they are competent 
to do it, and it should be done by them 
rather than leave so important a revision 
in the hands of lawmakers who know 
but little or nothing about the mechanism 
or operations of companies. If once law- 
makers begin to restrict companies they 
are liable to go to the extreme. Mr. 
Barry added that now is the time for 
companies to work out plans that will 
reduce the expense ratio to a point where 
it should be. 

This expression coming from a student 
of the business and from a man who is 
perfectly fair and same in his ideas car- 
ries tremendous weight. Mr. Barry is 
recognized as one of the really broad- 
minded insurance commissioners in the 
country. He has never shown any other 
spirit than that of absolute fairness and 
squaredealing with insurance interests. 
He is equally fair in his point of view 
from: the public side. 

This expression coming from Mr. 
Barry should receive most serious con- 
sideration. It is not an outburst from 
VANbIveR of Missouri, Forx of Ten- 
nessee, Prewitr of Kentucky or Car- 
ROLL of Iowa, but it is an observation of 
the business from one of its friends. 





It is to be noted that President H. G. 
B. ALEXANDER of the International as- 
sociation expressed almost similar senti- 
ment in his annual address as to the 
question of commissions. Mr. ALEx- 
ANDER is president of one of the promi- 
nent accident companies, the ConTINENTAL 
Casua.ty of Chicago. He is one of the 
big men in the business, although he is 
not large of stature from a_ physical 
standpoint. Mr. ALEXANDER, during his 
career as an accident underwriter, has 
always stood for what is best and safest. 
His comment on the commission ques- 
tion was really one of the most startling 
of the convention. 

Mr. ALEXANDER is a prophet and can 
see what the future holds in store if the 
present race for business is kept up and 
companies vie with one another in pay- 
ing high commissions to increase the 
amount of premiums. 

It is fortunate that men of the type, 
prominence and conservatism of Com- 
missioner Barry and President ALEXAN- 
vER have pulled aside the curtain from 
the future and allowed company officials 
to have a glimpse of what will follow 
unless action is taken along lines recom- 
mended. 








TO MUZZLE THE MEMBERS. 


The constitution was amended to per- 
mit the ousting of members who make 
themselves obnoxious to the organization. 
The national chapter voted to censure W. 
J. Phillips of Cleveland and E 
Lloyd of Zanesville 
order and its officers. 


Tue foregoing is part of a report on 
the recent meeting of the national chap- 
ter of the AmericAN INsuRANCE UNION 
of Columbus, Ohio. 

Certain members had criticised the 
grand officers. We are not prepared to 
pass upon the justice of their criticisms, 
but it is notable that Superintendent 
Vorys of Ohio recently called upon those 
same officers to explain a number of 
items in the order’s financial exhibit which 
were not satisfactory to his examiners. 
However, be the criticisms just or unjust, 
the order decided to censure the offend- 
ers and to muzzle the members in the 
future by likelihood of expulsion if they 
are guilty of lese-majeste. 

This is a most dangerous encroachment 
upon the rights of members of a fra- 
ternal order. Not only is it entirely out 
of keeping with American ideas of the 
right of free speech, but it goes further. 
If an insurance organization can expel 
obnoxious members, it can decide who are 
cbnoxious. It can then expel members 
who grow old or those who contract in- 
curable diseases. It can hold its mor- 
tality down to a low point by ousting 
any members it thinks may soon have 
claims. It can arbitrarily deprive mem- 
bers of their insurance rights. 

We do not believe there is any possi- 
ble justification for this action, and we 
are inclined to believe that the Ohio in- 
surance department will have something 
very much to the point to say about such 
high-handed proceedings. 


for criticising the 








TRY THE WORK-CURE 


THE argument is now on as to 
whether the slump in the life insurance 
business is due to the abolition of 
deferred dividends, the reduction in 
commissions, or loss of confidence by 
the public. Whatever the cause is, it 
is time for those who profess to be still 
in the business, whether officials or 
agents, to stop talking about it and 


get to work. 





Personal Side of the 


Insurance Business 





Capt. A. W. Masters, United States 
manager of the London Guarantee & Ac- 
cident, who has been taking the baths in 
Germany for some weeks, is now in 
London and will sail for home August 
6. Captain Masters has much improved in 
health and with proper care he expects 
to round out into excellent form. 


A. B. Cilley, United States manager of 
the Norwich & London Accident, is re- 
ceiving the congratulations of his friends 
on the arrival at his home, last week, of 
his first-born, a son and heir. 


W. H. Frasher of Jelloway, Ohio, has 
had a noteworthy experience as a local 
agent. Speaking of it he says: “This 
agency is now thirty-one years old and 
writes insurance for six fire companies 
in nine different country towns. I haye 
never had a building burn in any town 
and have had no damages to reach $75. 
In my own town, I have every fire risk 
but one on my books and still companies 
will say, ‘Business in country towns 
don’t pay.’ My success, I think, is in 
knowing what I am writing and whom 
for. I have declined several risks in my 
time; the other fellows wrote them and 
part of them went down in ashes.” 


William Lightfoot Bennett, state agent 
of the Hartford, is wearing with becom- 
ing modesty the prize which he acquired 
last Saturday at the Bryn Mawr tennis 
courts in the shape of a beautiful tennis 
racquet, which was given to the winner 
in the doubles. The way he hot-footed 
around the grounds after that nimble rub- 
ber sphere would make the blue-coated 
messenger boys green with envy and 
would have been a great consolation to 
his godfather who gave him the appro- 
priate name of Lightfoot. 


J. M. Neuburger, manager of the Atlas, 
is spending his vacation at Minocqua, 
Wis., and expects to stay there for a 
couple of months, with occasional visits 
to Chicago for a day or so to see how 
things are going. He is enjoying his 
time immensely, and spends most of it 
fishing. One day last week he hooked 
one of the largest fish caught there this 
season, an eighteen-pound muskellonge, 
which put up a. game fight, but had to 
give in at last. That his outing is prov- 
ing highly beneficial to his health will be 
pleasing news to his friends. 

W. L. King, western manager of the 
Providence Washington, is slowly re- 
covering from his recent operation, 

In Chicago insurance offices it. is un- 
derstood that the stenographers are about 
to form an organization for protection. 
The man who gives dictation may have a 
tobacco breath, but there seems no ef- 
fective way to the stenographer girl to 
stop smoking. The best she can do is 
to bring moral suasion to bear and check 
the tendencies to cheroots, stogies and 
the succulent “two-for-five.” Sometimes 
there is the combined tobacco and 
“booze” breath. That is a stiff combina- 
tion for the stenographer. The man who 
has to have a highball or a cordial dur- 
ing business hours is not very inviting 
to the stenographer, as the atmosphere 
is apt to have a strong alcoholic odor. 
But the stenographer is willing to drive 
away those fumes with her smelling salts. 
The trinity, however, which the stenog- 
raphers must entirely eradicate is formed 
by a merging of tobacco, booze and 
onions. Ejither one is most objectionable 
to the stenographer girl. Booze and to- 
bacco are about the limit of endurance, 
but to add onions, there comes the break- 
ing point. So the stenographer girls will 
protest against the triune breath. They 
will lay down an absolute rule that any 
two may be selected out of the famous 
trinity, but the merging of the three to 
concoct that balmy redolence will not be 
tolerated. So either tobacco, booze or 
onions must go. 








Policy Forms Have 
Changed Since Then 


Near the close of the eighteenth cen- 
tury the Insurance Company of North 
America was organized. Below is given 
a copy of perpetual policy No. 19, issued 
Jan. 20, 1795: 

Whereas John Hall, of the city of 
Philadelphia, physician, hath paid to the 
president and directors of the Insurance 
Company of North America six dollars 
and ‘seventy-five cents for insurance of 
$1,500 on an unfinished three-story brick 
house and kitchen, No. 31, situate in 
Filbert street, in the city of Philadel- 
phia, the said Insurance Company of 
North America does indemnify said John 
Hall for any loss or damage by fire 
which may occur, for one year from 
this 20th day of January, 1795. Now 
know all men by these presents that in 
consideration thereof the capital stock, 
estate and securities of the said cor- 
poration shall be subject to pay unto 
the said John Hall, or to his executors, 
administrators or assigns any loss or 
damage which shall or may happen by 
or by means of fire to the said house 
and kitchen within the term aforesaid, 
unless the said president and directors 
shall forthwith give directions for put- 
ting the said house and kitchen in as 
good a state of repair as it was in 
before it was so injured by fire; or shall 
make good the said loss or damage by 
paying therefor according to the esti- 
mate thereof to be made by two dis- 
interested persons chosen by the parties; 
or provided the said house and kitchen 
shall be wholly destroyed by or by 
means of fire within the term aforesaid, 
then the said capital stock, estate and se- 
curities of the corporation shall be subject 
to pay to the said John Hall or to his 
heirs, executors, administrators or as- 
signs the entire sum of $1,500, and so 
shall continue, remain and be subject 
as aforesaid, from time to time, to be 
computed from the 20th day of January 
in every year, for so long time as the 
said John Hall shall well and truly pay 
or cause to be paid the sum of six 
dollars and seveuty-five cents to the 
president and directors of the seid In- 
surance Company of North America on 
or before the 20th day of January, which 
shall be in each succeeding year, and the 
said corporation shall agree thereto by 
accepting the same, which said loss or 
damage shall be paid or indemnified in 
manner aforesaid within thirty days after 
proof thereof; and if any dispute shall 
arise respecting the same between the 
corporation and the assured, such dif- 
ference shall be submitted to the judg- 
ment and determination of arbitrators 
indifferently chosen, whose award in 
writing shall be conclusive and binding 
to all parties. Provided, always, never- 
theless, and it is hereby declared to be 
the true intent and meaning of this 
policy, that the ‘said stock, estate and 
securities of the said corporation shall 
not be subject or liable to pay, or make 
good to the assured, any loss or damage 
by fire which shall happen by invasion, 
foreign enemy, civil commotion, or any 
military or usurped power whatever; 
and provided also that this policy shall 
not take effect or be binding to the said 
corporation in case the said assured 
shall have already made,.or shall here- 
after make any other assurance upon 
the house and kitchen aforesaid, unless 
the same shall be allowed of and specified 
on the back of this policy; or if the 
house and kitchen above mentioned shall, 
at the time when any such fire shall 
happen, be in whole or in part occupied 
by any person who shall use or exercise 
therein the trade of a carpenter, joiner, 
cooper, tavern keeper. or inn-holder, 
stable keeper, bread or biscuit maker, 
sugar baker, ship chandler, boat builder, 
malt drier, brewer, tallow chandler, 
apothecary, chemist, oil and colourman, 
china, glass or earthenware seller; or 
shall be made use of for the storing or 
keeping of hemp, flax, tallow, pitch, tar, 

(Continued on Page 19.) 
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tages of a knowledge of under- 

writing, it must be remembered 
that what makes money for the agent is 
getting the business. Mere knowledge, 
unless it is used to bring in business, 
does not pay large cash returns. 

This is seen in fire offices in large 
cities. An office can get a counterman 
at from $75 to $150 a month for a small 
or moderate sized office, who knows more 
about underwriting often than the agent 
himself. At the same time the office will 
pay a broker frequently from $1,500 
to $5,000 a year in commissions, although 
he is no underwriter, but merely a soli- 
citor. Fire insurance companies pay 
special agents who cultivate the business 
in the field about twice what they pay 
daily report examiners who handle the 
business after it comes into the home 
office, though the examiners often are 
better underwriters. 

In the same way young men get per- 
haps half as much as clerks in home of- 
fices of casualty and surety companies as 
other young men do who handle these 
branches in large local offices and are 
good business getters. 

What every concern is looking for is 
the man who can make money come in 
and no substitute for this ability can be 
found. An agent’s knowledge, then, is 
valuable if it makes him a better solicitor, 
enables him to get more business or bet- 
ter business or hold what he has against 
competition. If it carries him away from 
soliciting and makes merely a student of 
him it is a positive detriment from a 
pecuniary point of view. 


QQ Misses ‘of 2 knowleds the advan- 





The Maryland Casualty is doing much 
to assist its agents in the way of adver- 
tising, publicity and promotion. It se- 
cured an expert in these directions to 
give his time to the work, and his ability 
has been demonstrated. G. Murray Seal 
is at the head of this department. 

One of the plans inaugurated is a 
monthly postal card, each dealing in a 
striking way with some particular branch 
of insurance. There is an appropriate il- 
lustration accompanying the advertising 
matter. These are to be sent to prospects. 

Then Mr. Seal issues a small four- 
page paper called The Automobile 
News, in which are printed clippings 
from papers telling about suits filed 
against automobile owners by those who 
have been injured. Of course the virtues 
of automobile liability insurance are ex- 
ploited. It is really surprising to note 
the number of suits filed. 

In pamphlets entitled “Value of Life 
and Limb,” “The Responsibility,” and 
“Liability Insurance as a Conserver of 
Credit,” employers’ liability and kindred 
lines are discussed. 

Accident insurance is dealt with in a 
booklet, “Who Will Keep the Pot Boil- 
ing When You are Hurt?” Another 
pamphlet takes up fly-wheel insurance. 

The Maryland Casualty’s company 

paper, the Budget, is one of the most 
practical and helpful published. 
_ The company has shown a discriminat- 
ing sense in its insurance newspaper ad- 
vertising. It selects the papers of wide 
circulation, and its “ads” are the kind 
that talk. No advertising matter in THE 
WESTERN UNDERWRITER has been com- 
mented on more favorably than that of 
the Maryland Casualty. 

This systematic and businesslike way 
the company handles its publicity work 
shows an effort not only to get the com- 
pany and its features well known, but 
also a successful attempt to assist its 
agents. 

Companies can spend money for ad- 
vertising and promotion and see no re- 
sults, simply because the work is not 





handled by those who know how to get 
returns on the amount invested. 





One noticeable feature at the present 
time is the entrance into the casualty busi- 
ness in earnest of many life insurance 
men. The life insurance field has proved 
unattractive to many good men since the 
first of the year, when commissions of 
most companies operating in New York 
were reduced. At the same time the big 
industrial companies have been readjust- 
ing their scales of compensation in a way 
which has driven some excellent agents 
out of the business. Very recently an- 
nouncements have been made of the 
entrance into the liability and bonding 
field of Charles A. McLane of San Fran- 
cisco, who accumulated a fortune in 
twenty years’ service of the New York 
Life, and the engagement with the Gen- 
eral Accident of Thomas W. Leonard, 
who has been making over $5,000 a year 
as superintendent of the Metropolitan 
Life at Philadelphia. These two ex- 
amples are cited to show the class of men 
who are being attracted to the casualty 
business. Men who have been trained by 
the industrial companies and some of the 
big ordinary life companies are accus- 
tomed to give all their attention to in- 
surance. They will work the casualty 
business energetically, and they will help 
to make it harder for the side-liner profit- 
ably to interfere with it. 





A good plan for an agent in a small or 
medium-size town to follow is to get an 
alphabetically-indexed book or a card 
system to use in keeping a list of pros- 
pects. Take, for example, each business 
man in the town and the more prosperous 
farmers in the country adjacent. Under 
each man’s name should be the kinds of 
insurance that he might be induced to 
carry. If the agent has the insurance on 
some of these lines it should be noted. If 
he is open for insurance or has it in an- 
other company the proper data should be 
kept. For instance, a merchant can be 
solicited for fire, life, accident, health, 
burglary, plate glass, liability. He may 
be open for surety, automobile liability, 
sprinkler leakage. 

A list can be kept that will prove of 
great value in systemizing soliciting. An 
agent should consider what a man is open 
for in his business or professional life and 
also in his personal life. 

If such a system is begun an agent will 
be surprised at the different leads he will 
develop. 





The General Accident calls attention to 
the fact that recently a verdict was given 
against one of its agents for considerably 
over $100 for a claim under a policy for 
which he had not remitted to the company. 
He had extended credit to the aswured and 
having failed to settle with the company, 
was personally responsible for losses 
under the policy. Agents who find it 
necessary to take premiums “out in trade” 
or accommodate their customers with ex- 
tension of time for payment, should see to 
it they remit to. the company its part of 
the premium and thus avoid saddling 
themselves with liability. 





There are agents who become weari- 
some. They carry the prospect beyond 
the closing point and lose him. The 
prospect has lost interest. The work has 
to be gone all over again. Perhaps the 
prospect is not as mellow or receptive as 
he once was. One of the important 
things an agent has to learn is when to 
put the vital question. 





Ambition is an outgrowth of self-es- 
teem. A man who lacks self-respect may 
be greedy, but not possibly ambitious. 








LINES ON WHICH ACCIDENT 


INSURANCE IS DEVELOPING 





TREND 


AS OBSERVED 


AT FRONTENAC 





While Standard Form Is not Favored, Sentiment Is 
Strong for Greater Uniformity in Policies-Tend- 
ency to Incorporate Life and Health Fea- 
tures in Accident Contracts--Measures to 
Prevent Overinsurance Discussed 


Tc twentieth International Accident 
convention at Frontenac, while, 
perhaps, not quite up to the usual 
standard in attendance or in what it ac- 
complished, still presented much to in- 
terest the student of personal accident 
and health affairs. A business which does 
twenty-five millions in premiums a year 
and shows a 10 percent annual gain is 
sure to present many large problems 
worthy the attention of the most talented 
investigators. Accident and health in- 
surance, and particularly health, are still 
in a formative stage so far as concerns 
principles of business method and adap- 
tation, the one having in this country 
been begun in 1849 and the other but 
eleven years ago. 
* * 

The growth of an insurance policy con- 
tract is an interesting process and that 
the development of the personal accident 
policy is not yet complete is shown by 
the unwillingness of the convention to 
adopt a standard form, as well as by the 
great interest exhibited in the “new fea- 
tures” which are continually being intro 
duced by the various companies. 

It was with questions naturally called 
up by the idea of a standard accident 
policy that the convention, in its discus- 
sions, had most to deal. That the stand- 
ard policy idea was definitely given up 
Goes not mean that progress towards un- 
iformity is entirely blocked. There is so 
much interest in the subject of policy con- 
tracts that the tendency, it is believed by 
many, must inevitably be towards com- 
mon ground as regards essential features. 
However, the only definite step taken in 
this direction by the convention was the 
passage of a resolution that “it be the 
sense of the association in convention as- 
sembled that the issuance of new fea- 
tures, without adequate charge in exist» 
ing policies, be prevented for one year.” 

** * 

The life companies, in seeking practi- 
cal uniformity and preventing abuses, en- 
dorsed the idea of standard provisions, 
and naming the features which shall be 
in every policy. The accident companies 
show a tendency towards opposite tactics 
by specifying what shall not be included. 

he purpose sought to be accomplished, 
however, is much the same. The accident 
companies being engaged in a newer and 
less firmly established business cannot go 
the length that can safely be permitted 
the life companies, and while standard 
policies have received a great deal of at- 
tention in the accident conventions, it 
would probably not be a wise move to 
adopt them until the business has had a 
further development. At least, that, it 
would appear, was the sense of the Fron 
tenac meeting. 

* * 

Probably at none other of the annual 
insurance conventions are brought to- 
gether such varied elements as are to be 
found in the International Accident meet- 





ings. If a life insurance convention were 
to be held covering not only old line, 
assessment and fraternal insurance but, 
as well, ordinary and industrial, there 
would be “confusion worse confounded.” 
But the accident conventions embrace all 
these and the department of health in- 
surance in addition. Considering this 
there is a remarkable unanimity among 
the members and an admirably facile des- 
patch of business. That these fifty odd 
companies should be in an association at 
all is a fact of the greatest importance 
and it is also indisputable that a great 
deal of good is being accomplished for all 
classes' of companies interested. 

Besides the interchange of informa- 
tion on practical matters connected with 
the actual operations of the business 
which has grown to quite large propor- 
tions, its members are looking towards it 
as a means of expression of ideas which 
arise in the consideration of the business 
in its broader aspects. To young com- 
panies whose managers are as yet little 
interested in matters not confined solely 
to internal company affairs, the associa- 
tion offers a medium for a larger educa- 
tion and the opportunity for the pursuit 
of a less self-centered policy. Its use- 
fulness, therefore, notwithstanding the 
diversity of its membership, is well-estab- 
lished, 


*> * *@ 


It is somewhat surprising to note to 
what extent apparently the Armstrong in- 
vestigation and the life insurance troubles 
have affected accident underwriters. That 
there are present in the accident busi- 
ness some of the great moving causes, 
and none corresponding to them, that 
were responsible for the life insurance 
upheaval, must be plain to any observer, 
and yet the accident men seem to think 
it is possible that they may be made the 
objects of attack on the part of the yel- 
low journals and legislative bodies as 
were the life companies. This apprehen- 
sion shows itself in the desire by some to 
adopt a standard policy in order to “fore- 
stall legislation,” etc. Several papers and 
some of the discussion showed “life in- 
surance influences” to a greater degree 
than would appear to be justified. 

* * * 

Closely connected with the movement 
for bringing about an improvement in 
the accident business, either by means of 
a standard policy or by the elimination of 
the so-called fad-and-fancy features of 
the accident contract, should be mentioned 
the topic treated in the second paper of 
Wm. Bro Smith, general counsel of the 
Travelers. This address was on “The 
Tendency to Incorporate in Accident 
Contracts Insurance Which Should Be 
Confined to Contracts of Life and Sick- 
ness Insurance.” Mr. Smith pointed out 
that whereas the first accident policies 
issued usually provided simply for a 
death benefit of $5,000 and a weekly in- 
demnity of $25 for a maximum of twenty- 
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six weeks, the preseent accident contract, 
after adding many features, has even gone 
outside the legitimate accident field. Sun- 
stroke, for instance, is covered nowadays 
and the protection has even been extended 
to heat fever and heat exposure, where 
the heat is not due to the sun. A fire- 
man on a steamship has been covered 
under this clause, where the heat came 
from the boiler and not from the sun. 
Another class objected to is detention 
benefits, that is indemnity is paid for un- 
usual detention while traveling, or where 
one is held up by quarantine, etc. Other 
clauses not coming strictly under the head 
of accident insurance are those providing 
old age pensions and insuring against in- 
sanity and paralysis. Mr. Smith called 
attention to the fact that the fraternal 
associations have held closely to the sim- 
plest forms and have been able to secure 
much business. 
* * 

Another evil, that of overinsurance, 
was treated very ably by E. W. DeLeon, 
first vice-president of the Casualty Com- 
pany of America. Mr. DeLeon defined 
the term “overinsurance” as one intended 
to signify in a broad way the agree- 
ment for idemnity in excess of value.” 
It appears that the accident companies 
have to a limited degree the same dif- 
ficulties as the fire companies have con- 
tended against for years in this regard. 
Where the fire companies have a three- 
fourths value clause, the accident policy 
contains a clause limiting the wely in- 
demnity to three-fourths the money salen 
of the assured’s time. But in the case of 
death benefits there is no such limit: Mr. 
DeLeon suggested that the weekly in- 
demnity idea be extended to death benefits 
and that a clause be inserted in the policy 
stating that the maximum principal sum 
payable in case Of death shall be limited 
to such an amount as will produce at 5 
percent an annual income equal to the 
average annual income of the assured for 
five years prior to the date of the accident. 

There was considerable discussion of 
this important subject. Ralph Butler, 
secretary of the Central Accident, sug- 
gested that it be made a condition of the 
policy that the assured notify the com- 
pany of other insurance, so that each com- 
pany may decide for itself whether the 
speculative or moral hazard is present. 
Mr. Smith of the Travelers recom- 
mended that the careful selection and in- 
spection of risks be relied on in this mat- 
ter rather than warranties in the contract, 
and he believed it would prove a more 
effective remedy. 

** * 


One of the written questions submitted 
fox discussion was whether the railroads 
are doing all in their power to prevent 
such accidents as the La Honda disaster 
in California a couple of months ago. The 
question was raised as to whether more 
laws are needed regulating the railroads 
with reference to the installation of 
safety devices, such as block signals, etc. 
It was learned that action has recently 
been taken by a number of roads improv- 
ing the quality of steel rails. The con- 
clusion reached was that the railroads are 
alive to the situation and while there 
have been many accidents of late, the 
situation is not such as to call for action 
by the International association. 

The custom of the various companies 
as to bonding agents was discussed and it 
developed that most companies favor 
bonding all agents, though this is not the 
universal practice. The custom of the 
companies represented as to allowing 
agents to settle claims before being sub- 
mitted to the home office for approval, 
the testimony of the better managed 
companies was that with the exception 
of a. few cases all claims are invariably 
required to be submitted to the home of- 
fice before settlement is made. 

Still another matter in which some of 
the companies are too indulgent to their 
agents is that of remittances. The ques- 
tion was asked, “How long is an agent 
permitted to hold a policy without re- 
mitting for same?” The rule of most of 
the standard companies is thirty days. 
Some companies charge the agent with 
the premium for the time the policy has 
been in the agent’s possession, if it is 
held longer than thirty days. 





Liability Insurance 








A liability agent has use for a more 
varied assortment of knowledge than 
almost any other kind of a man connected 
with the insurance business. From all 
sorts of sources he can learn things of 
value to him in his business. He really 
needs some knowledge of law, especially 
of the law of torts. He also should 
know much about machinery, building 
construction, sewer and tunnel construc- 
tion, excavating, masonry work, paving 
and any number of other subjects. Some 
of this information he can get from the 
men in these lines of work, some from 
newspapers, some from technical papers 
and some from company papers. The lia- 
bility agent cannot afford to look with 
contempt on any scrap of knowledge that 
may be useful in his business. He is 
supposed to know a lot of things that 
will be of value to his clients in enabling 
them to reduce the hazard and a lot more 
that will enable him to tell whether a 
risk is a desirable one and what a proper 
rate is. A liability agent who knows 
nothing except that the manual rate on 
a certain class of business is so much is 
not an agent in any real sense of the 
word. A real agent who knows the 
business can walk all around him in 
soliciting and can take business away 
from him and hold it against him. 


A liability policy covering a man as 
a building contractor does not cover him 
as a wrecker unless it is properly in- 
dorsed and the proper rate paid. Such 
a contractor may be called upon to re- 
pair a building which has been partially 
destroyed by fire, where it may be neces- 
sary to tear down walls or frames to a 
certain floor. This work is not covered 
under his policy as a building contractor. 


A representative of one of the smaller 
liability companies finds that some big 
concerns rather deal with his company 
than with one of the very large ones. 
They figure that if they get into a fight 
with their liability company—as some- 
times happens—they are just as strong 
financially as the company is and have 
an equal chance to withstand the delays 
of the courts, while a very large com- 
pany would be able to wear them out 
by new trials and appeals. 


One common source of trouble be- 
tween liability managers and fire insur- 
ance brokers in large cities is the de- 
mand of the brokers that the liability 
company allow cab hire as a part of 
first aid charges under public liability 
policies. A woman pinches her finger 
in a revolving door at a big store; the 
manager generously orders a cab to 
take her home or to a physician, thus 
impressing her with the way that store 
treats its patrons, then sends the liability 
company the bill for cab hire. When it 
refuses to pay the bill, the broker ap- 
pears and begs or storms lest the pro- 
prietors of the store take away his Gre 
insurance line. 


The Fidelity & Casualty in commenting 
on litigation over liability claims, says: 

“Managers of liability companies are 
not agreed which is the better from the 
standpoint of loss ratio—whether to settle 
promptly and avoid suits or to refuse set- 
tlement and let claims run into suits. The 
business is not old enough yet to make it 
possible to demonstrate absolutely which 
practice will produce the lower loss ratio. 

“But from the standpoint of the assured 
the question admits of but one answer. He 
does not want suits to pile up against 
him. It does not matter to him that an 
insurance company is taking care of the 
suits. All sorts of contingencies may 
arise. The company may fail and his 
credit is hurt if it is noised abroad that 
many suits against him are pending. 
Again, the pendency of suits introduces 
an element of uncertainty into his busi- 
ness. He has no means of knowing 
whether judgments may not be secured in 
excess of the limit of his policy and he 
may thus come in for a heavy personal 
loss. When claims are settled and the 





suits kept down he knows better where he 
stands and can shape his affairs accord- 
ingly. The person who appreciates the 
situation will undoubtedly greatly prefer 
to place his business with those com- 
panies that settle promptly and by so do- 
ing save him from anxiety and danger.” 


Newspaper accounts indicate that the 
number of elevator accidents is  in- 
creasing. This is due no doubt to the 
increased number of elevators. Every 
person or corporation which has an ele- 
vator in its building should be protected 
by a liability policy. An accident is al- 
most sure to result in a damage suit 
unless the injured party is well paid. It 
is a case where the claimant is very 
sure to be awarded damages. The in- 
spection which is given by the liability 
companies is worth the premium. 





LAWYER DISCUSSES WHAT 
CONSTITUTES NEGLIGENCE 


(By EDWIN M. ANDERSON, attorney, 
accident and liability depart- 
ment, Aetna Life.) 

Suits for damages on account of per- 
sonal injuries have become more and 
more numerous of late years against 
manufacturers, contractors and other em- 
ployers, as well as against owners of 
teams and automobiles, landlords, pro- 
prietors of stores and others in a posi- 
tion to be held legally responsible for such 
injuries. The most important factor in 
determining the merits of such suits is 
placing the negligence, if any existed, 

where it properly belongs. 


Negligence by which death or personal 
injury results is a branch of the law of 
torts. In a general sense, tort means any 
wrongful act causing injury. Baron Al- 
derson’s definition, which is quoted with 
approval by American courts, is: “Negli- 
gence is the omission to do something 
which a reasonable man guided upon 
those considerations which ordinarily reg- 
ulate the conduct of human affairs would 
do, or the doing of something which a 
prudent and reasonable man would not 
do.” It is the violation of a legal duty 
which one person owes to another, the 
duty to take care of the safety of per- 
sons and property of others. It is the 
failure to observe that degree of care and 
precaution which the circumstances justly 
demand in order to prevent injury. It 
is the neglect to use ordinary skill and 
care toward the persons to whom you 
owe the duty. 

x *k x 

If there is no legal duty to exercise 
care, there can be no actionable negli- 
gence. Actionable negligence has been 
defined as follows: “Negligence consti- 
tuting a cause of civil action is such an 
omission by a reasonable person to use 
that degree of care, diligence, and skill 
which it was his legal duty to use for the 
protection of another person from injury.’ 
For example, if a passenger on a railway 
train is injured by reason of the train col- 
liding with another, the negligent opera- 
tion of the train by the railway compan 
would be actionable negligence, for which 
the injured person could recover damages. 
It is the duty of the railway company to 
operate its trains in such a manner as to 
prevent injury to its passengers, and fail- 
ing to do so, recovery can be had by 
any passengers who may be injured by 
such negligent operation. If an employer 
does not use care in selecting suitable 
and proper appliances with which he re- 
quires his employes to work, and they 
are injured by reason of a defect i in such 
appliances, of which the injured had no 
knowledge, such neglect on the part of the 
employer would be actionable negligence 
for which injured empioyes might re- 
cover damages. 

* * * 

If one should see a man lying upon the 
street, or upon a car track, while he 
would be morally bound to remove him 
to a place of safety, yet if he did not do 
so, and the man received injuries by be- 
ing run over by a team or street car, no 
action would lie against the person who 
discovered him in such a perilous posi- 
tion, for the reason that there is no legal 
duty upon him to take such person to a 





place of safety. On the other hand, if the 
operator of a street car should discover 
the man lying on the track in time to 
avoid running over or injuring him, and 
fail to do so, an action would lie against 
the street railway company for damages 
for the reason that it owes the duty not 
to cause injury, if, by the use of ordinary 
care, it can be avoided. 

* * * 

It must be borne in mind that, in order 
to prove liability, the injury must be the 
proximate cause of the accident. An in- 
jury may be occasioned by some interven- 
ing act, but the person causing the first 
wrongful act is the one on whom liability 
would be predicated. The question is, was 
there an unbroken connection between the 
wrongful act and the injury—a_ contin- 
uous operation? Do the facts constitute 
a continugus succession of events, or was 
there some new and independent cause 
intervening between the wrong and the 
injury? 

* * * 

Here are a few examples: By reason 
of a defective ladder a workman fell and 
struck another workman. It was held in 
an action against the master by the latter 
that the latter’s injury was not remotely 
but directly caused by the defective lad- 
der. A railway engineer in running his 
train struck a cow. The cow was thrown 
against a woman standing near by. The 
negligence of the engineer was the proxi- 
mate cause of the injury. The wagon of 
A was standing in the street. B drove 
his wagon rapidly and negligently against 
it. In consequence of the impact it was 
thrown against a child and wedged the 
child against a tree on the sidewalk, caus- 
ing its death. B was responsible in dam- 
ages for killing the child. 

. <¢ & 


Contributory negligence is the negli- 
gence of the person on account of whose 
death or injury the action is brought, 
amounting to want of ordinary care and 
proximately contributing to bring about 
the injury. In order to constitue such 
negligence as well as bar a recovery of 
damages, two elements must in every case 
concur: (1) A want of ordinary care on 
the part of the plaintiff, or a want of or- 
dinary care on the part of the person 
killed; (2) A proximate connection be- 
tween this want of ordinary care and the 
injury complained of. If one contributes 
to his own injury, and such contributory 
negligence on his part is the proximate 
cause of the injury, he cannot recover 
damages. If a person is about to cross a 
railway track upon a public crossing and 
does not stop, look, and listen before he 
attempts to cross, he is exposing himself 
to a known danger and would be held 
guilty of contributory negligence, which 
would bar a recovery for any injury he 
might receive by being struck by a train 
at such crossing. 

* * * 


Practically on the same principle which 
prevents one from recovering damages 
for his own negligence is the doctrine 
which visits upon children, or persons 
incapable of self-control, the consequence 
of negligence upon the part of the parents 
or persons having charge and control over 
them. This doctrine has received sup- 
port in some states and is denied in 
others. In the states which hold to the 
doctrine of imputed negligence. the party 
causing the injury, in order to escape 
damages, must have been in the exercise 
of ordinary care at the time of the acci- 
dent, and the fact that the injured child 
is of such tender age as to be incapable 
of protecting itself from injury is no de- 
fense to an action on account of the in- 
jury. ‘lhere is some diversity of opinion 
as to the age of a child when it is capable 
of exercising ordinary care to protect 
itself from injury. It is generally held 
that a child fourteen years of age is 
capable of exercising the same degree of 
care as an adult, yet this is a question 
that is often determined by the facts and 
circumstances surrounding the occurrence 
as well as the intelligence of the injured 
child. 

ee « 

Some text writers have severely criti- 
cised the doctrine of negligence impute 
to infants and persons incapable of self- 
protection. The law, as a general rule, 
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does not impute negligence to an adult 
who voluntarily commits himself to the 
custody of another. An infant, however, 
does not select his custodian. It is done 
for him, or under circumstances beyond 
his control. The doctrine of imputed 
negligence in the cases of children is 
gradually being modified by the courts 
in the states in which the doctrine obtains. 
The mere fact that the parent is negli- 
gent in exposing his child to a known 
danger will not in itself excuse the per- 
son causing the injury from damages on 
account of injuring the child, if it can be 
shown that such an injury could have 
been avoided by ordinary care on the part 
of the person causing the injury. 
2 


Legislatures of the several states and 
authorities of municipalities have passed 
statutes and ordinances commanding or 
forbidding the doing of particular acts. 
The failure to do the act commanded, or 
the doing of the act prohibited, is negli- 
gence as a matter of law, so that if it is 
the proximate cause of the injury or 
damage, all that remains is to assess the 
damages. The violation of a statute is 
negligence per se, yet it does not always 
follow because the party causing the in- 
jury complied with the statute that he 
cannot be held liable in damages under 
the common law for causing an injury. 
For example, a statute may prescribe a 
distance from a grade crossing outside of 
which the bell or whistle may be sounded, 
yet fhe railway company may not escape 
liability for negligence at common law if 
the injury could have been prevented by 
giving the warning at a greater distance. 

* * * 


The legislatures of the various states 
have also enacted laws relating to the em- 
ployment of minors. These laws are for 
the purpose of compelling the employer to 
exercise proper care over such employes 
and not place them in hazardous occupa- 
tions. The laws are based upon sound 
reason, justice, and humanity. The courts, 
in passing upon such laws in suits brought 
by minor employes against their em- 
ployers, have decided that the violation of 
such statutes is negligence and minors are 
entitled to recover damages for injuries re- 
ceived, even though the injuries were due 
to such employes’ own carelessness. 

K * 


The courts hold that statutes forbidding 
the employment of children are enacted 
for the reason that immature children are 
lable not to understand the significance 
and importance of the regulations pre- 
scribed for the employes in such occupa- 
tions, and they may thoughtlessly disobey 
orders, or expose themselves to peril, or 
do acts which would be careless in an 
adult. The employer who violates such 
statutes ought not to be allowed to screen 
himself from liability because the child 
has been injured by reason of those child- 
ish traits which give rise to the statute. 
Statutes prohibiting the employment of 
children under certain age limits are de- 
signed to guard against the dangers from 
accidents to children, and also to pro- 
tect the health and general well being of 
the children. It is incumbent upon the 
employer to ascertain the age of each 
applicant for employment; failing to do 
so, under any circumstances, will not re- 
lieve him from liability for an injury to 
such employe, should it develop that such 
employment was prohibited. 

* * * 

The statutes referred to generally pro- 
hibit the employment of a minor under 
sixteen years of age in any occupation 
which may be hazardous, and before the 
employment of any such minor the em- 
ployer is required by statute to obtain a 
certificate from the parents or superin- 
tendent of instruction, stating the boy’s 
age. If a minor is under fourteen years 
of age, he is absolutely prohibited from 
employment. Between the ages of four- 
teen and sixteen such minors can be em- 
ployed, but they must not be placed in any 
hazardous occupations. The courts hold- 
ing the employers of children liable for 
any injury that may happen to the child 
while engaged in prohibited employment, 
ought to have a wholesome influence tend- 
ing to check the evils against which such 
statutes are directed. 


Parents are not liable for the negli- 





gence of their children causing injury, 
unless the relation of principal and agent 
or master and servant exists, except in 
the state of Georgia, which by statute has 
made parents liable for all negligent acts 
of their children. If the parent is op- 
erating a grocery store and employs his 
son to drive the delivery wagon, and 
while so engaged the son negligently 
drives the horse and wagon against some 
person, injuring him, the parent would in 
such case be liable to respund in damages 
for the negligent act of his son. This 
would apply equally as well even if the 
son were of full age, as in either case he 
relation of master and servant exists. If 
the child at any time is carrying out the 
directions of his father in the conduct 
of any business for him, and while within 
the seope of his employment negligently 
causes injury to persons or property, the 
parent would be liable in*an action in 
damages for the injuries sustained. 





HOW TO JUSTIFY GOOD PRICE 
IN SALESMANSHIP PRACTICE 





(A. Z. Polhamus, in Salesmanship) 

We received recently several letters 
from salesmen asking us to present some 
arguments covering the objection, “Your 
price is too high.” Below, we submit 
some arguments which have been suc- 
cessfully used by salesmen in our line 
of business. 

If a man says, “Look here, the price 
is too high,” suggest that the price is 
not the only thing to be considered. Too 
many salesmen on being so challenged, 
Waive every other consideration and 
plunge into the business of defending 
their price; usually with a good deal of 
heat. This amounts almost to tacitly 
agreeing that the price is really the all- 
inportant factor. It encourages the cus- 
tomer to further contention on the sub- 
ject of price and has the effect of sub- 
ordinating all the salesman has pre- 
viously said on the subject of quality, 
salability, ete. When an argument as to 
the justice of your price is unavoidable, 
however, suppose you address the cus- 
tomer after the following manner: 

“If you were going to buy a house, 
the first thing you would find out would 
be ‘what rent does it bring?’ If the rent 
were not high enough to pay a good in- 
terest on the investment, you would not 
buy it. Now, Mr. Blank, why not con- 
sider the apparatus in which I have in- 
terested you, and which your own in- 
terest will lead you to buy, in the same 
light, i. e., as a business investment, for 
that is what it is. Buy it on the same 
principle that you would buy a house 
and lot. 

“If a friend of yours showed you that 
by buying a house in your neighborhood 
you could make 15 percent on your 
money, would you hesitate about making 
the investment? Thousands of users 
have written us that the equipment pays 
or saves not only a percent, but often has 
paid for itself in less than a year. If it 
is doing this for 300,000 other mer- 
chants, isn’t it likely that it will do it 
for you? 

“Mr. Blank, if you were to place $100 
in your bank, what interest would you 
reccive on your money? They are not 
likely to pay you any more than 4 percent, 
are they? Here is an investment that 
will pay from 25 percent upwards, to 
say nothing of its saving in time and 
labor, its convenience, etc. 

“Why are you or any other business 
man willing to pay a high rental for a 
business location? You can obtain one 
elsewhere at a much less rent. You are 
aware that it is cheaper for you in the 
long run to pay high rent for a good 
location than to pay, say, half the price 
for a location in which you would do 
one-tenth of the business. It is not 
the actual dollar and cents you invest in 
the article, but the advantages which 
accrue to you through its use. 





Placing confidence in other people will 
aaa for lack of confidence in one’s 
self. 

The best way to do things is “the right 
way,” be it easy or difficult. 





Surety and Fidelity 


One of the companies gives a striking 
incident of misplaced confidence in a per- 
sonal surety. An old man died and an 
intimate and trusted friend was chosen 
as administrator. He was held in the 
highest esteem in his community. The 
distribution of the estate was made and 
the handling of it was regarded as per- 
fect. The matter was closed up. Fifteen 
years later a daughter of the decedent in 
looking over an old volume found a slip 
of paper on which was a memorandum 
to the effect that the father, on a cer- 
tain date had bought $18,000 of bonds. 
An investigation was made showing the 
administrator had appropriated these, as 
there was no entry of the asset on the 
decedent’s books. He was without means, 
so recourse was made on the two bonds- 
men. One was judgment proof. The 
other had to pay interest and principal 
amounting to $34,000. The aged surety 
lost the savings of a lifetime and his 
family was left penniless. 








Massachusetts has had in force for some 
time a salutary law requiring people who 
sell tickets to foreign countries to give a 
bond guaranteeing their fidelity to the 
general public. A similar law has just 
been enacted by the New York legisla- 
ture, and after Sept. 1 next all corpora- 
tions, firms, and individuals engaged in 
the business of selling transportation to 
foreign countries must give a bond in the 
sum of $15,000 conditioned “for the faith- 
ful holding and transmission of any 
money” delivered to them for payment 
abroad. 

This is the right kind of government 
paternalism, and we hope that the move- 
ment will spread to other states. These 
steamship agents commonly act as bank- 
ers, also, and receive large sums of 
money from foreigners here for trans: 
mission to relatives in the fatherland. It 
is said that in New York city alone there 
are 300 of these agents, and that many 
of them are entirely unscrupulous and 
fleece immigrants out of thousands of 
dollars every year. No doubt the condi- 
tions are essentially the same in the other 
large cities of the country. We are pre- 
pared to issue the bonds above described 
and hope to hear from our agents lo- 
cated in the states where they are re- 
quired. The bonds are dangerous, since 
they run in favor of the general public, 
and may be sued upon by “ anyone ag- 
grieved.” We would issue these bonds, 
of course, only in behalf of principals of 
high business and financial standing.— 
Fidelity & Casualty Bulletin. 





Most surety companies decline to issue 
a bond on a public official in the middle 
of his term and many do not like to take 
a man on reelection when he has been 
covered by another company during a 
previous term. 

A case is cited in Indiana where an 
official stole $18,000 the second term and 
$46,000 the first. The company having 
the second year’s bond offered to pay 
$18,000 and get a full release, but the 
commissioners refused to accept it until 
they found what the first term company 
would do. An attempt would be made to 
hold one company liable for the whole 
amount if the other tried to squeeze out. 
This seems unjust and yet court decisions 
have held companies liable for defalca- 
tions before they assumed liability. 





The Chicago office of the American 
Surety is a good example of a splendid 
business-producing machine. There are 
twenty-six solicitors and only two of 
them ever worked for any other com- 
pany. The men in the legal and court 
departments were recruited from the 
ranks of young lawyers. Most of the 
others started as office boys or subordi- 
nate clerks and have worked their way 
up. R. R. Gilkey, the manager, started 
at the bottom of the ladder as a clerk, 
worked up, studied law, became legal 
adviser of the office and then manager. 
All the members of the force are trained 
in American Surety Company methods 
and practices. They are all on salaries 


to get profitable business. They get 
neither credit nor extra compensation for 
getting undesirable business or at un- 
satisfactory rates. The company is not 
depriving them of compensation if it 
turns down such of their business as it 
does not want. It owns their services 
for a certain number of hours each day 
to be used strictly for its best interests. 





The moving picture industry has 
founded a new line of insurance which 
up to date bonding agents have discov- 
ered to be rather profitable. As the films 
are valuable, and are rented by the manu- 
facturer at from $5 to $50 a week, it can 
readily be seen that the manufacturer 
would be willing to have their safe re- 
turn in good condition guaranteed by a 
reputable bond. The fire and careless 
operator hazard are only a few of the 
dangers that the film owner needs pro- 
tection against—Weekly Underwriter. 





Country agents of surety companies 
have to do for themselves what in large 
general agencies is done for solicitors in 
part by the manager or by some report- 
ing agency. In large cities there are 
agencies which report the decisions of 
public bodies and large corporations to 
advertise for bids for material or work, 
the letting of contracts, etc., which are 
fertile sources of surety business. There 
are also daily court reports published 
especially for the benefit of lawyers, but 
which can be utilized by surety men in 
going after court business. The country 
agent must get for himself the informa- 
tion these reports furnish in large cities. 
He should keep a close watch on pro- 
ceedings of councils, county commission- 
ers and such other public bodies as 
have the giving out of contracts for public 
work. He must also watch courts 
closely or he will lose the opportunity to 
capture some guardian’s, administrator's 
and receiver’s bonds. It is as much part 
of the business of an agent, where busi- 
ness is limited, to look out for prospects 
as to get after them when they are 
found. 





A man has to be hurt once by an elec- 
tric fan, three times by an automobile, 
three thousand times by a woman be- 
fore he really appreciates how dangerous 
is each one of the series. 











Employment Bureau Service 





Advertisements under this head are run 
FREE. They will appear but once unless 
new copy is furnished, but persons ma 
send copy as often as they desire. Ad- 
vertisements should not exceed forty 
words. We cannot accept advertisements 
in this department from companies or gen- 
eral agents for agents or solicitors but 
only for managers or salaried men. Ad- 
dress answers to the proper key number, 
care THE WESTERN UNDERWRITER, 
145 La Salle St., Chicago. 





WANTED-—State agency for a casulty 
and a surety company by a responsible 
agency at Sioux Falls, 8. D. E B 2. 





YOUNG MAN with ten years’ experience 
as adjuster and attorney for one of the 
leading accident and liability companies 
desires position in adjusting or producing 
end of the business, either with home of- 
fice or general agency in city in Michi- 
gan, Illinois, Indiana or Missouri. Age 
34. Cas 1, 





WANTED—Position as claim adjuster 
or special agent of surety company. Five 
year’s experience at home office of surety 
company and two years’ experience in the 
field. Can furnish best of references as to 
ability and integrity. Fid. 1. 





WANTED—By a Masonic accident com- 
pany, a general agent, who must be a 
Mason in good standing, for southwestern 
Ohio, including Cincinnati. An exceptional 
opportunity to the right man. Line—per- 
sonal accident and health insurance. Sup 1. 





WANTED—By one of the leading health 
and accident insurance companies, district 
managers for northern Illinois, also city 
manager for several of the best cities in 
the state. Liberal contracts to the right 
parties. ° 








SUCCESSFUL general agency manager, 
thoroughly posted in every phase of lia- 
bility underwriting, adjusting, inspecting, 
soliciting, securing and instructing agents, 
desires opportunity in larger fleld. Con- 
versant with accident underwriting and 
adjusting. Position desired, traveling exe- 


cutive. Age 38. Ten years’ experience. 
Cas, 2 
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Industrial Disability 


It is not well to combat or argue 
against every objection a prospect raises. 
Admit some things—but they should be 
immaterial points. A prospect does not 
want to feel he is being convinced against 
his will. An agent will find it wiser not 
to prove to a prospect in a direct way 
that the latter is mistaken. A few in- 
significant points can be acknowledged so 
that the prospect will feel his opinion is 
worth something. However, the agent’s 
arguments should be driven home with 
telling force. Watch your man and find 
what arguments appeal to him especially. 
Back them up with still further talk along 
the same line. 

If a prospect brings up the stereotyped 
objections, get your arguments in to fit 
his case. Show a man it is cheaper to 
pay $1 a month for insurance than to pay 
doctors’ bills. The main thing to impress 
on the prospect is that with the low cost 
of insurance he cannot afford to be un- 
protected. It is unfair to his family to 
run the risk. 











Do not waste too much time warming 
up. Get down to business as soon, as 
possible. Let the prospect feel your time 
is valuable and show him you appreciate 
the worth of his time. An agent should 
work to leave positive impressions, not 
negative. He should be the aggressor, 
not rude, bulldozing or blustering, but 
forceful, definite and positive. Any line 
of talk that is not deceptive, that creates 
a favorable impression, is the kind to 
employ. Like vaccination, you want it to 
“take.” You can’t use the same ammu- 
nition for every man. Financial con- 
dition, occupation, personal interests, fam- 
ily, and the like, all need to be consid- 
ered. Your argument should fit the man. 
Never try to fit ‘the man to any set 
argument. Be resourceful; never let a 
man trip you. Be so well grounded in 
your work that you will be equal to 
every emergency. 





Your office is urging you to make a 
better record and you really resolve to 
do it. You think, however, you will 
make a special drive the last week of the 
month. There seems to be plenty of 
time and you delay, firmly declaring that 
you will be in prime shape by the last of 
the month to do a big business. 

That is a spurious argument you are 
trying to make. It is much wiser to 
adopt a regular course in soliciting than 
go by fits and starts. Agree on some 
stated number of applications a week and 
work to that end. Any excess “aps” 
will be velvet. If you have to labor on 
the spurt plan, do it the first part of the 
month, because nine chances out of ten 
you will not make any great effort the 
last part. 

If a man gets out of the habit of the 
daily grind of work he soon gets demor- 
alized. Have you ever noticed how hard 
it is to get down to business after a 
vacation? When a man is at his daily 
grist mill all the time the habit keeps 
him going. Let him stop and the ma- 
chinery rusts. 

Each day’s work should be carefully 
laid out and conscientiously followed. 





Set aside a definite number of hours 
for your work just as you would be 
required to do in an office. Don’t allow 
other demands to occupy too much atten- 
tion. Your working hours should be de- 
voted to business. Follow the same lines 
that make for success in any work. Any 
agent of ability will win if he works 
hard and long enough. Get yourself in 
that attitude of mind and work so that 
the days will not be long enough to com- 
plete your tasks. 





Soliciting insurance is not an easy 
task. If it were, thousands of more men 
would be engaged in the work. Applica- 
tions are not pulled off from trees. They 
have to be dug for like gold. Men are 
not easily persuaded; they must be la- 
bored with. That is the real protection 
of the agent. It limits the number ‘in 
his vocation. Only capable men can 





make a success of the work. To secure 
applications requires men of intelligence 
and the ability to grow with experience. 
The successful salesman is not dulled by 
defeat. He knows disappointments are 
a part of his life. If an agent allows 
doubt, fear and disappointment to over: 
come him, he had better choose some 
other work. 





The loquacious agent may strike a 
few applications, but as a rule he finds 
trouble in delivering ‘his goods. Re- 
turned policies are not few in number in 
his case, because after he has gone the 
applicant becomes suspicious. The appli- 
cant for the while sits enamored with 
the flood of talk, but after a while he 
appreciates that it is all superficial. 

While every agent should sell goods 
on the merits of his own company and 
contracts and not by disparaging others, 
yet it is worth while to know the con- 
tracts of other companies so he can meet 
competition by just and honest compari- 
son. A thorough knowledge and belief 
in his own policies is essential. He should 
marshal up some strong selling points. 
But the twister is ever abroad and the 
agent should be able to meet his argu- 
ments. 





All the superficial attractions an 
agent may try to acquire do not take the 
place of the serious, businesslike canvass. 
Wit and funny stories, peculiar poses, 
spectacular work or chicanery do not 
impress the man who wants your prop- 
osition presented in a succinct, intelligent 
way. 

But few agents have that personal 
magnetism which is hypnotic. Most have 
to depend on week day methods. Such 
men should learn how to secure and 
hold the confidence of those with whom 
they do business. Be natural above all 
things. To affect characterisics which 
you do not posses, is a sham soon dis- 
cerned. Defeat should be accepted with 
patience and in the defeat you should 
still have held the respect of the pros- 
pect. Sarcasm and abuse then will for- 
ever lose you future patronage. 





We are asked frequently for informa- 
tion as to how to lead up to the sub- 
ject of insurance with a prospect—how to 
interest him or how to get him to sign 
the application. 

There are as many different answers 
to the above question as there are occu- 
pations and temperaments of the individ- 
uals solicited. , 

You cannot sell to men in different 
lines of business—men in widely differ- 
ent occupations—or men in the same oc- 
cupation whose habits of life and tem- 
peranrent vary—by the same line of talk. 

A man’s habits of life, his amusements, 
his associates, as well as his occupation, 
must be considered in approaching him 
and in soliciting him. For instance, the 
industrious, economical money-saving 
mechanic might be interested as follows: 

You are toiling daily and living eco- 
nomically in order to save some money. 
Protect your bank account by an invest- 
ment of $1 per month. It will buy you 
$40 per month cash in hand when you are 
injured or ill, etc., etc.—or 
_ To the successful salesman or travel- 
ing man of jovial habits and a free 
“spender” you might say—you are mak- 
ing a good salary, living well and en- 
joying life;; no need of your saving 
money and denying yourself the pleasures 
of today to provide for the future if you 
are willing to invest $1 per month in a 
policy. If you are laid up, it works for 
you and costs you less per month than 
your average daily tips to waiters and 
porters—or 

To the speculator who takes an occa- 
sional “flyer” in the wheat market or on 
the races you might sey: I’ve got a 
“straight tip” on a “sure thing” for you, 
a “so to t shot” and a “cinch”—the “dope 
sheet” shows that it’s a “5 to 1 chance” 
you will be sick or injured within a year. 
Place a $1 per month bet with my com- 
pany—a “book” that has been running at 
the same old stand for twenty-one years 
and has never yet failed an investor. 

We tell you, boys, the circumstances 
and surroundings at the moment you 








meet a man vary the entire manner of 
placing the proposition before him. Be 
ready to take advantage of every item 
that can be turned to your benefit. 

A man with a crutch, a bandaged arm 
or head, walking on the opposite side of 
the street has served me as an introduc- 
tion to a total stranger whom we hap- 
pened to meet on the sidewalk, stopping 
him and asking him how the fellow over 
there got hurt. Of course, he didn’t 
know, but we got our proposition before 
him just the same.—H. A. Luther. 


OWNERSHIP OF EXPIRATIONS 
IN DISABILITY BUSINESS 








President V. D. Cliff of the Federal 
Casualty of Detroit, one of the bright 
stars in the disability field, refers to an 
item in a.recent SuppLEMENT which 
reads as follows: 


Some agents sell business on the repu- 
tation of the company, while others sell it 
on their own knowledge and personality 
and keep the company in the background. 
The company owns the one kind of busi- 
ness—or has a strong hold on it—while 
the agent owns the other kind. In time 
of peace it does not make any great dif- 
ference who owns the business, but when 
an agent has occasion to change com- 
panies it does. 

Several years ago, when the New Eng- 
land Mutual Accident reinsured in the 
General Accident, Frederic G. Huntington 
of Cincinnati transferred all his business 
from one company to the other with 
scarcely a lapse. A good part of his 
policyholders did not know the name of 
the company they were insured in. “I am 
insured with Fred Huntington,” was all 
some of them knew or cared. 

Charles H. Hood of Minneapolis is one 
of the greatest liability men in the west. 
When the old firm of Macdonell, Hood & 
Penney some years ago gave up the gen- 
eral agency of the Fidelity & Casualty and 
took the Ocean Accident, the Fidelity & 
Casualty gent some special agents into the 
northwest to hold the business. One of 
them, telling of his experience later, said: 
“We would go to an assured and tell him 
of the strength and greatness of the F. & 
C., and try to get him to stay with us. 
All the satisfaction we got in many cases 
was to have the man say, ‘Oh, what do I 
know about the F. & C. Charlie Hood’s 
looking after my liability insurance.’ ” 


President Cliff writes THe WesTERN 
UNDERWRITER as follows: 


“I ath prompted to inquire what your at- 
titude is regarding the subject therein 
touched upon. In other words, do you 
maintain that the agent owns the business, 
or does the company own the business, or 
is it anybody’s business? Would not the 
average person on reading the article as- 
sume that your paper was suggesting to 
agents the advisability of making them- 
selves or their agencies prominent, and 
keeping the compvany in the background, 
with a view of controlling the business 
themselves, and thus be able to transfer 
it—or to use a common expression, “‘twist’’ 
it—to some other company should they 
wish at some later date to do so? 

“One of the prime objects of the De- 
troit Conference, as well as a number of 
other similar insurance organizations 
throughout the country, has been to en- 
deavor to educate the agents and the in- 
one public against the methods and 
principles of the ‘twister’ and to thereby 
Place the business on a higher plane, do 
away with twisting and also rebating, 
which is a side partner of the ‘twister, 
and at the same time make the business 
more stable and more desirable from the 
agent’s standpoint as well as that of the 
company and the insured. 

“It is probably more difficult to obtain 
reliable, capable producers than at any 
time in the past, and requires an out- 
lay of more expense. It is a necessity in 
many instances to render financial assist- 
ance to an agent for six months, a year or 
two years’ time in getting the business es- 
tablished, with the result that the com- 
pany may be several hundred dollars out 
at the expiration of such time on said 
agent, and if when that time expires, it is 
conceded that the business so produced is 
the property of and controlled by the 
agent, what protection has the company in 
the premises? The agent is unquestion- 
ably entitled to certain rights in the 
premises, and those rights should be pro- 
tected in a reasonable manner, but to keep 
the company in the background and to 
give the insuring public the impression 
that Fred Huntington, ‘Charlie’ Hood, or 
the local agent as the case may be, is the 
whole works, pays the claims, assumes all 
responsibility, takes all the chances, and 
that the company is of immaterial con- 
sequence, is to say the least carrying the 
subject to extremes and doing the com- 
pany a gross injustice. Both parties have 
rights that should be respected, and as the 
company does in truth take all the chances 
under the policy contracts, and assumes 
all liability, he should get credit for so 


ng. 

“The obligation of the company to the 
agent is supposed to be discharged when 
the compensation or commission agreed 
upon for placing certain business on its 
books has been paid, and in view of the 
demand for reliable, capable agents, such 








agents are taki little or so chances of 
losing their positions or being unfairly or 
unjustly used by the companies they rep- 
resent if they do the right thing. If a 
separation for good reasons does take 
place, legally speaking both agent and 
company have an equal right to obtain as 
much of the business as possible, but 
morally speaking, it seems to me that the 
business properly belongs to the company, 
and particularly so if it has spent its good 
money in addition to ordinary commissions 
for placing that business on its books. 

“The implied suggestion, therefore, to 
my mind in the enclosed article of the 
agent controlling the business and keep- 
ing the company in the background so 
that if a separation should come the 
agent could transfer it to some other con- 
cern, is wrong and is an injustice to the 
companies. I have no doubt your paper in 
the past has frequently condemned the 
practice of ‘twisting’ and also of rebating, 
which goes hand in hand with the 
‘twister’ and there is not one instance in 
ten where an agent attempts to transfer 
business that more or less rebating is not 
indulged in. Would be pleased to have an 
expression of your attitude on the article, 
and whether your paper advocates the 
practices that the article would indicate. 

THe WESTERN UNDERWRITER replied to 
President Cliff as follows: 

“You bring up a very interesting ques- 
tion which we have often thought about, 
especially in the fire insurance business, 
which to a great extent is the same as 
your business as far as expirations are 
concerned. If a company has an agent on 
a salary, of course, there is no question 
then as to the ownership of the business. 
It plainly belongs to the company. If an 
agent is working on a commission there 
is much greater doubt as to the owner- 
ship. You may recall the well-known 
Yonkers case involving the expirations of 
an agent of a fire insurance company. 
The company went to a new agent and se- 
cured an injunction restraining the old 
agent from interfering with the expira- 
tions of the company in his city. The 
agent carried up the case and the higher 
court decided that the company does not 
own the expirations. The agent kept an 
expiration register and the ownership of 
the business, the court held, really be- 
longed to the assured. He could either 
insure with the agent or not as he pleased. 

“It seems to us that the expirations of 
an agent on a commission basis belong 
neither to him nor to the company. The 
assured can do as he likes. It is natural 
that a man should favor his friend if he 
believes the company is good and that he 
will be looked after properly. Take an 
accumulation accident policy and you will 
find that large numbers of people refuse 
to transfer to another company because 
they believe, and rightly believe, that 
their benefits will be greater with the old 
policy. No amount of influence on the 
part of the agent could switch the busi- 
ness. 

“Where an agent changes companies for 

od reasons, if he thinks he can better 
himself, it is natural that his friends 
should favor him on equal terms, as they 
are well acquainted with him and have 
no interest, perhaps, in any company. 

“We should say that both the company 
and agent have certain rights as to ex- 
pirations. Where a company has devel- 
oped a good agent and another company, 
with piratical intentions, comes along and 
rather than develop its own agent, hires 
the other agent at excess commissions, we 
would say that such an act deserves com- 
demnation. That company is simply try- 
ing to inherit the results attained by 
another company. We would not blame a 
company in such a case for attempting to 
protect the expirations, because the com- 
petition is not on even terms, 

“Our article to which you refer dealt 
with agents who have left their companies 
for good and sufficient reasons. What we 
aim to impress on the minds of agents is 
the advantage of becoming a forceful 
character in the community, working up a 
large clientage so that pecete will believe 
in them and their ability, and business 
will be attracted to them. This experi- 
ence, ability and clientage is more or less 
of an asset and if the time ever comes 
when such an agent could better himself 

y engaging with another company he 
would attract to him a certain amount of 
his old business, provided he could give 
equally as good indemnity both in quantity 
and quality. If such an agent attempted 
to get his old business by unfair means 
we would say that such an act was not 
competition on even or fair terms. 

‘You and we favor our friends all we 
can in any business transaction, if they 
can give us what we want at the same 
price that we can get it from some one 
else. We appreciate the fact that there 
are some companies in the field that are 
not content to build up a business of their 
own and develop it as they should do, but 
simply offer extra inducements to get 
agents to switch their business. We 
think we need not tell you that such an 
act only deserves censure and condemna- 
tion. We do not believe that any company 
or agent objects to competition on even 

unds, 

ereThe company, of course, should not be 
kept in the background, because it fur- 
nishes the indemnity and pays the claims, 
yet you will find that three-fourths of the 
people do not know in what accident or 
fire company they are insured. They in- 
sure largely with the agent. We were sur- 
prised at the time of the San Francisco 
fire to find so few people knew in what 
companies they were insured.” 
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AMONG CASUALTY AGENTS 


ALEXANDER AGAIN 








PRESIDENT 





Chicago Man to Head International 
Association of Accident Under- 
writers for Another Year 





The International Association of Acci- 
dent Underwriters, at its meeting at Fron- 
tenac, N. Y., last week, left to the execu- 
tive committee the question as to time 
and place of the next annual meeting. 
To the same committee was referred the 
suggestion of Max Cohen that the assc- 
ciation have gold hero medals struck as 
a memorial to deceased members, and 
the questions raised in Walter C. Faxon’s 
paper on the Missouri suicide law. Offi- 
cers were elected as follows, many being 
reelections : 

President—H. G. B. Alexander, Conti- 
nental Casualty. 

First Vice-President—Louis TT. Le- 
beaume, Travelers Protective Association. 

Second Vice-President—John Emo, Can- 
adian Railway Accident. 

Secretary—E. G. Robinson, National Ma- 
sonic Provident Association. 

Treasurer—L. Fibel, Great Eastern 
Casualty. 

Librarian—Horace B. Meininger, 
mercial Mutual Accident. 

Executive Committee—Walter C. Faxon, 
#£tna Life; Alfred E. Forrest, North Amer- 
ican Accident; Dr. R. 8S. Keelor, Philadel- 
phia Casualty; A. W. Masters, London 
Guarantee; W. C. Potter, Preferred Acci- 
dent; Vincent D. Cliff, Federal Casualty; 
Wm. Bro Smith, Travelers; E. W. De 
Leon, Casualty Company of America; G. 
Leonard McNeill, Massachusetts Mutual 
Accident, and George S. Dana, Commercial 
Travelers Mutual Accident. 


Com- 





Metropolitan Surety Reduces Capital 

Stockholders of the Metropolitan Surety 
at a special meeting on Monday decided 
to reduce the company’s capital from 
$500,000 to $250,000, thereby making good 
the impairment and creating surplus of 
$190,000. The company has retired from 
Massachusetts because of the limited busi- 
ness written in that state. 





Indiana Casualty Returns 
The following shows premiums re- 
ceived and losses incurred in Indiana for 
the first six months of this year: 
Company Prems. Losse 


New Amsterdam Cas.......... $1,830 $134 
American Bonding ........... 8,059 180 
IEE TOTO ccwccccccncccce 169 pees 
NW. 0d. PIMte GIAGS. .cccccccccse 1,643 501 
Illinois Surety .............06 3,865 sone 
Fidelity & Deposit........... 5,975 175 
Title Guaranty & Surety..... 8,451 er 
American Fidelity ........... ,754 840 





Acquitted of Conspiracy Charge 

Walter A. Mason, former president of 
the Commercial & Farmers National 
Bank of Baltimore and former treasurer 
of the United Surety, was acquitted last 
week of the charge of conspiracy with 
Olin Bryan, former president of the 
United Surety, to defraud the Munich 
Reinsurance Company of $49,950. 

A similar charge against Olin Bryan 
will now be dropped. The United Surety 
and the Munich entered into an arrange- 
ment by which the Munich was to act 
in the nature of a partner with the United, 
sharing income, expenses, losses and 
profits of the United. The Munich people 
claimed the United’s condition was mis- 
represented to them with intent to de- 
fraud. 





Writes a Combined Policy 


The Union Life of Madison, Ind., is 
writing a combination industrial disab- 
ility and death policy. S. M. Strader, the 
president, was formerly an agent of the 
Northwestern Mutual Life. C. R. Nich- 
olson, the general manager, was with the 
Metropolitan Life for eight years. 





Omaha Company Incorporates 

The National Fidelity & Casualty Com- 
pany of Omaha has filed its articles of 
incorporation with the secretary of state 
of Nebraska. It is said that no insur- 
ance company has ever been organized 
in that state with so many prominent and 
wealthy men on its list of incorporators. 
Edwin T. Swobe, formerly agency di- 


rector of the New York Life at Omaha, is 
organizer and will act as manager. The 
incorporators are E. A. Cudahy, W. A. 
Paxton, E. T. Swobe, C. M. Wilhelm, J. 
S. Brady, H. H. Baldridge and F. 
Kirkendall. The company is capitalized 
at $100,000. 





Danger in Concrete Work 


The killing of three men and injury of 
r nineteen others by the collapse of part of 
the wall of a concrete building under 
construction in Philadelphia last week 
again calls attention to the great hazard 
liability companies assume on contractors 
engaged in this class of work. This col- 
lapse is attributed to the taking away of 
the shoring before the wall was properly 
set. Experts on construction have 
pointed out that as yet many contractors 
are not familiar with this class of work, 
its dangers are not fully understood and 
the quality of materials and method of 
mixing them are not yet fully settled. 





SHOWS THE INCREASING COST 





Fidlity & Casualty Comments on Re- 
sults to Employers in Paying 
Out Damages for Accidents 





The Fidelty & Casualty publishes a 
table showing the increasing loss to em- 
ployers by reason of the liability imposed 
by law for damages on account of bodily 
injuries or death suffered by employes. 
In commenting on the situation, f says: 


It will be noted that the pure premium 
loss, that is, the loss cost per $100 of 
wages, steadily rises from year to year, 
rising from 23.5 cents in 1893 to 36.2 cents 
in 1900, so that the average pure premium 
loss in the years 1899 and 1900, 37 cents, 
was 20 per cent higher than the average 
for the period 1889 to 1900 inclusive, 31.3 
cents, and the predicted probable pure 
premium loss for the years 1901 to 1905 in- 
clusive, 46 cents, is 50 per cent higher than 
the average for 1889 to 1900 inclusive. 
The results obtained by this method were 
checked by studies of the experience in 
individual states. Loss ratios obtained on 
the basis of standard uniform rates 
throughout the period under examination 
showed progressively increasing figures 
from year to year. Further comparative 
studies of the conditions in the various 
states were made by an examination of 
the laws and decisions. By these methods 
experience obtained under changing condi- 
tions was made available as a guide. What 
the Liability Conference aimed at was to 
secure an accurate mathematical measure 
of the increasing cost of liability insurance. 
There is good reason to believe that such 
a measure was secured. 

The Casey bill, recently passed in Penn- 
sylvania, and the new employers’ liability 
act of California, will afford the companies 
an opportunity to give an earnest of their 
intention to secure rates adequate to meet 
new conditions. What companies will 
grapple with the problems so arising in- 
telligently and courageously? 





Claims Paid by Travelers 

On June 8 the personal accident claims 
paid by the Travelers for the forty-four 
years since organization numbered 440,- 
582, and the benefits disbursed in payment 
of these claims amounted to $37,715,167. 
During the first six months of this year 
the company’s new accident premiums 
showed a gain of 50 percent over the 
same period of last year. 





Liability Business in Wisconsin 

Liability business in Wisconsin is tak- 
ing a boom at present, owing to the re- 
cent enactment of a law increasing the 
limit which may be recovered from an 
employer for the death of an employe 
where the employer is liable, from $5,- 
000 to $10,000. This not only causes em- 
ployers to take: liability policies with 
larger limits and at higher premiums, but 
gives agents a good talking point by 
which to get new business. 





Nebraska Company Starts 

The Fidelity Accident Insurance Com- 
pany of Lincoln has been licensed by the 
Nebraska insurance department and is 
now doing business. Under its charter 
this company can write accident, health 
and burglary insurance, but for the pres- 
ent will confine itself to the accident de- 
partment. The officers of the company 
are F. P. Corrick, president; J. C. Sea- 
crest, vice-president; Charles S. Roe, sec- 








“THE OHIO COMPANY.” 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 
Capital $500,000.00 Fully Paid 


Becomes Surety oni Bonds, 
Chartered Under Ohio Laws, 


$200,000 Doposited with Insurance Commissioner 


“PERFECTION” POLICIES 


are issued only by the 


Continental Casualty 


Company 
CHICAGO, Illinois 
be written, we wil write them. Dausiee eam 


Good Contracts in Good Territory to 
aS erritory Good Men, 


H. G. B. ALEXANDER 
President and General Manager 
1208 Michigan Ave., Chicago, Ill. 


AMERICAN FIDELITY COMPANY 


MONTPELIER, VT. 


Liability, B , Personal Accident and Health; 
Fidelity and Surety Bonds; also the most liberal 
Automobile Liability Policy issued. 

Special inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents 


159 La Salle Street, CHICAGO 


National Casualty Co. 


Canital $100,000.00 
Assets Over 150,000.00 


Has Desirable Territory for Producers 


NOTHING LIKE OUR NEW 
PROGRESSIVE POLICY 


Excellent Contracts 
and District Managers 








Address 
MAJESTIC BLDG., - 





DETROIT, MICH. 





IF YOU KNEW 


that we could increase your commission income 50 per cent. during 

the next six months—if you knew that you were daily throwing awa 
opportunities which 

you to grasp, wouldn't you at least write 


commissions tha were rightfully yours — neglecti 
we could and would ai 
for our proposition ? 


IF YOU KNEW 


more about our methods you would see that you ARE missing op- 
portunities and that we CAN help you. Send for our little con, 
Some Information and a tion "—it explains our methods— 


Modern Methods that Mean Money. 
THE PENNSYLVANIA CASUALTY COMPANY 


M. G. NICHOLS, VICE-PRES. 


483 SPRUCE STREET, SCRANTON, PA. 


aXe 











LONDON GUARANTEE AND ACCIDENT C0., rta., 2he've® 
Head Office - r CONKLING, PRICE & WEBB 
CHICAGO o7t LaSalle Stet, Chicage 
+X masters = 
ener: ger 
Liability, Accident, Health ge ay ate 
and Credit Majestic Bldg., Detroit 








Large foreign Casualty Company writing all classes of Per- 
sonal Accident and Health Insurance desires services of solicitor 
on commission basis to specialize on this branch in Chicago. 
Liberal Policies and attractive commission proposition to the 
right man. 





Address G12, Western Underwriter. 
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retary; John G. Maher, treasurer. Its 
incorporators are representative Nebraska 
men. The company is a mutual now but 
expects to become a stock company in 
the future. President Corrick will man- 
age the Lincoln office, while M. W. Gre- 
gory of Cozad, Neb., will be field man. 





is SAID TO WANT A COMPACT 





Eastern Plate Glass Company Reported 
to Be Putting Forth Unsuccessful 
Efforts for an Agreement 





Information has reached Chicago from 
the east that one of the well-known plate 
glass companies is making strenuous ef- 
forts to get a plate glass compact among 
the companies to cover the entire country. 
The proposition is said to have been sub- 
mitted to several companies and two of 
the best known have turned it down. A 
third company will have nothing to do 
with it, as it figures that the company be- 
hind the movement is trying to use the 
others to pull its chestnuts out of the fire. 
It is said to have on its books a num- 
ber of target risks in various parts of the 
country, many under three-year con- 
tracts, written at too low a rate, on which 
the company stands to lose a lot of money 
in the next year or two. If it can get a 
compact it can afford to lose this money 
for the sake of getting the renewals at a 
profitable rate, in view of the fact that it 
would be making money on business writ- 
ten from the time the compact went into 
effect. If the other companies refuse 
to join it, they figure that it will have 
to cancel some of these policies on tar- 
gets in order to avoid loss and that they 
will stand a chance at that business at 
an advanced rate. 

As an example of rates in Chicago, a 
large department store submitted its plate 
glass line to one company recently, and 
the home office named a rate of $3,000 
for three years. The expiring policy was 
written for two years at $240. 





Getting Out New Policies 
H. A. Behrens, who is in charge of the 
industrial disability department of the 
Pacific Mutual Life and who has been 
organizing the central west for some 
months, has gone to the home office to 
get out a new set of policies. 


Will Be Ready Aug. 1 

The United Surety expects to have its 
accident, health and plate glass forms 
ready about August 1. In Chicago it is 
proposed to give the plate glass agency 
to a fire office, as John McGillen & Co., 
the gencral agents, do not want to handle 
that branch. They expect to handle the 
health and accident lines, however. 





New Lincoln Company 

The National Accident Insurance Com- 
pany of Lincoln, Neb., with a paid-up 
capital stock of $10,000, has been licensed 
to do business in its home state. The in- 
corporators are A. W. Lane, F. B. Dwig- 
gins, F. H. Howey of Beatrice; L. B. 
Howey of Beatrice and Dr. H. J. Win- 
nett. Mr. Lane is assistant district at- 
torney and Dr. Winnet is one of the state 
railway commissioners. 





Look For Heavy Losses 

An experienced Chicago burglary 
underwriter expresses the opinion that 
some of the companies are going to reap 
a great crop of burglary losses in that 
city. In their desire to get business they 
have in his opinion cast aside the caution 
which the older companies in the field have 
learned by sad experience. For instance, 
there are certain portions of the city 
filled with fine residences and apartment 
houses, occupied by wealthy people, where 
the burglary of a house is almost un- 
known. In the same district nearly every 
store has been entered within the past few 
years. Yet some of the newer companies 
in the field are said to be writing mercan- 
tile burglary freely in such districts, even 
covering the nickel boxes attached to tele- 
phones, although a case is cited where one 
of these boxes was robbed four times 





within the past year. Some of the men 
who have been longer in this field are 
avoiding this mercantile burglary business 
as they would a pestilence. 





CASUALTY NOTES 


The Michigan insurance department is 
making its annual examination of the 
Standard Accident of Detroit. 


The affairs of the Keystone Bonding will 
be wound up by a receiver. The com- 
pany will not oppose his appointment. 

The Mutual Accident of Indianapolis has 
been licensed, having $200,000 of business 
in force and the necessary amount in cash 
in bank. 


Because of the number of breakages on 
outside showcases and bent lights, several 
plate glass companies have quit writing 
this class of business. 

Moses Fraley & Co. of St. Louis, mem- 
bers of the Insurance Agency Company, 
have been appointed agents by the Trav- 
elers Indemnity Company. 

Fred L. Gray of Minneapolis sailed for 
England last Saturday to visit the home 
office of the London Guarantee & Acci- 
dent, of which he is general agent. 


The Iowa department has licensed a live 
stock insurance company recently organ- 
ized in Des Moines with $100,000 capital 
and $25,000 surplus. H. C. Wallace is its 
president. 

Lewis J. Forth, for four years general 
agent of the Preferred Accident at Peoria, 
Ill., has sold his agency to Herbert B. 
Jenkins, a special agent of the Prudential. 
Mr. Forth expects to make a new connec- 
tion soon, perhaps in Chicago. 

A dispatch from London to the Journal 
of Commerce says shares of the- London 
Guarantee & Accident have risen rapidly 
of late and there is a rumor that the com- 
pany may join the combine recently formed 
by the Phcenix Assurance and the Pelican 
& British Empire Life Insurance Company. 


The state of Nebraska receives $1,289 
from an unexpected source of revenue. 
State Attorney Wineman has forwarded to 
the state treasurer a draft for $1,289, 
realized on an accident insurance policy 
carried with the Travelers by Otto Smith, 
killed several years ago. No heirs could 
be found, so the state claimed the money 
due under the policy; and after a long 
litigation won. The point was never 
raised before in the west. 


CASUALTY APPOINTMENTS 


West Virginia. 

Cas. Co. of Amer.—E. L. and E. G. 
Perkins, Wheeling. 

Central Acci.—J. J. Lowery, Keyser. 

General Acci., Scot.—W. N. Cape, 
Wayne; D. J. Hutchinson. Jesse. 

National Cas.—L, C. White, Honaker. 

N. . Plate Glass—S. McIntyre, Fair- 
mont. 

North Amer. Acci.—G. B. Simpson, 
Webster Springs; H. H. Swentzel, Hunt- 
ington; J. D. Price, Martinsburg. 

Ocean Acci.—A. H. Land, Bluefield. 

Penna. Cas.—A, E. McConald, Chester; 
Washington, Alexander & Cooke, Charles 
Town. 

Phila, Cas.—C. L. Corder, Elkins. 

U. S. Health & Acci.—F. E. Forman, 
now England; G. L. Farnsworth, Belle- 
ville, 

U. S. Cas.—J. B. Kerr, Mill Creek. 

West Va. Cas.—L. J. Lilly, Parkersburg. 
Woodmans Modern Prot. Ass’n—Henry 
Grant, Ravenswood; N. W. Lappert, New 
Martinsville; R. L. Keadle, Union; O. C. 
Hutchinson, P ay = Hill; E. Price, 


Elkins; M. Jackson, Grafton: G. C. 

Ellis and J. S. Pugh, Kanawha Falls. 
Ohio. 

JEtna Indemnity—D. D. Booher, Mt. 


Gilead. 

American Cas.—J. B. Zeiger, Colum- 
biana; Priest, Columbus; Allis & 
Kerr, Painsville; J. D. Calhoun, Alliance. 

Central Acci.—C. A. Lewis, Cleveland; E. 
G. Staley, Tiffin. 

Fid. & Cas.—W. H. McAvoy, Cleveland; 
Cc. W. Perry, Cadiz; W. E. Wallace, Jack- 
sontown; A. W. Salisbury, Cardington; B. 
A. Young. Green Spring; F. A. Eaton, 
Bluffton; C. F. Huber, Germantown; W. L. 
Martindale, West Milton. 

Frankfort Marine—Charles Beiylor, Me- 
dina. 

General Acci., Pa.—W. J. Hicks, Cleve- 


land. 

Great Eastern Cas.—C. B. Strauser, 
Barberton. 

Metropolitan Cas.—G. A. Powers, 
Perrysville; O. P. Myers, Alliance. ; 
New Amsterdam Cas.—H. J. Bailey, 


Ashtabula; A. H. Norman, Blanchester. 
Penna. Cas.—H. W. Bishop, Elyria. 
Phenix Preferred Acci.—C. G. Bowers, 

Lindsay. 

Standard Acci.—A. G. Griffith, Lima; A. 

F. Lichtenberg, Springfield. 

U. Ss. Fid. & Guar.—F. W. Schwan, ;il- 
sonburg. 
Indiana. 


Fid. & Cas.—A. E. Bush, Kentland; W. 
H. Roney, Indianapolis. 

Great Eastern Cas.—J. L. Bayard & Co., 
Vincennes, 
B Cas.—N. E. Rausburg, Indianap- 
olis. 

U. S. Fid. & Guar.—Elwood Trust Co., 
Elwood; Mishawaka Trust & Savings Co., 
Mishawaka. 

U. S. Health & Acci.—F. A. Crooke, 
Bedford. 





Michigan, 

tna Indem.—E. C. Cummings & Son, 
Carson City; D. D. Buell, Elmir. 
ae. Surety—Wm. Nicholls, Lake Lin- 

n. 

Great Eastern Cas.—B. H. Thompson, 
Coldwater. 

General Acc’t, Scot.—A. G. Morgan and 
A. R. Traveor. Coment City; Dr. J. H. 
Mouers, Fennville. 

Lloyds Pl. Gl.—A. W. Rice, Minden City. 

Nat'l Surety—J. E. Schwahn, Sebewaing. 

New Amsterdam Cas.—L. K. Cleveland, 
Traverse City. 

Penna. Cas.—J. D. Watson, Chelsea. 

Title Guar. & Sur.—P. T. Colgrove, 
Hastings; Thos. Johnson, Lake Odessa. 

Union Cas.—F. J. Ulrich, Adrian; Wm. 
G. Griffin, F, C. Bourlier and O. L. Wit- 
mer, Detroit; Wm. H. Whaley, Milan; H. 
S. Shaffter, Union City. 

U. 8S. Health & Acc’t—L. C. Stirling, 
Croswell; J. H. Hegarty, Saginaw; S. C. 
Draggoo, Traverse City. 

red Protective—D. S. Barton, Far- 
well. 

Mich. Cas.—J. Findlater and Al. Le 
Veque, Saginaw. 

“Etna Indem.—S. H. Cochran, Caseville. 

Travelers Indem.—C. E. Day, Union City. 

U. 8S. Health & Acci—J. W. Quinn, 
Caro; Edw. Molt, Grand Rapids. 

— Benevolent—George Hopkins, Mar- 
shall. 

North Amer. Acci.—H. C. Warrane, W. 
Faltyn and Otto Kramer, Saginaw; F. H. 
Fobert; Bay City; B. C. Harder and M. M. 
Schiel, Flint; W. A. Carrington, Fairgrove; 
R. J. Thompson, Sault Ste. Marie. 

U. S. Acci.—W. S. Watkins, G. C. Mc- 
Connell, Jas. T. Suaw, Robt. T. McDougall, 
Fred Spinney, J. H. Reeves, F. B. Proctor, 
G. H. riorn and Jos. Morrow, Detroit; S. 
B. Rathbun, Lansing. 

Union Cas.—Wm. Dickson, Brethren; 
Edw. Benjamin, Rose City; F. A. Worth- 
ington, Shepherd; M. D. Forbes, South 
Frankfort; E. E. Mowrer, Ypsilanti. 


Wisconsin 

Badger Protective—James Owens, Mil- 
waukee, 

Chippewa Valley Cas.—Thomas Cahill, 
Hayward. 

Federal Cas.—J. P. Ney, Holy Cross; S. 
J. Dufner, Leon. 

orth Amer. Acci.—M. F. Schwinn, 
West Bend; Julius Jacobs, Kenosha, 

Time Indem.—A. M. Bailey, Kenosha. 

U. 8S. Acci.—William Pleier, Milwaukee. 

Western Relief—C. A. Cole and J. J. 
Sturm, Oshkosk. 

Wisconsin Cas.—Louis La Mere, Mosi- 
nee; William Reuschlein, Genoa Junction; 
J. H. Linderman, Marinette; A. M. Becker, 
Twin Lakes; Henry Tenessen, Kaukauna; 
I. J. Oleson, Lake Geneva. 

Woodmen Acci.—J. K. Johnson, West 
Salem. 

Illinois 

American Credit Indem.—Morris Barnett, 
Floyd F. Church, Fred’k W. Clinch, Wm. 
L. L. Elkin, Willard S. Hyde, Chicago. 

Commonwealth Cas.—R. Ss. Baker, 
Bloomington. 

General Acci., Scot.—W. J. Whaley and 
H. C. Bowen, East St. Louis; F. L. Med- 
ley, Flora. 

Ind. & O. Live Stock—W. C. Mahaffey, 
Bloomington. 

Maryland Cas.—W. B. Rayburn, Bloom- 
ington; A. C, Knox, Freeport; J. H. Fel- 
lows, Kankakee. 

ceca Acci.—R. J. N. Johnson, Tus- 
cola. 

U. S. Health & Acci.—W. A. Williams, 
Danville; J. F. Kinney, Chicago. 

Title Guar. & Surety—W. L. Martin, 
Carmi. 

Travelers—C. W. Keck, Fairbury. 

A4itna Indem.—Edward Johnson, DeKalb. 

American Surety—A. S. Brink, Spring- 
field; J. E. Gibbs, Clay City. 

Cas. Co. of Amer.—Harry E. Lane, Kan- 
kakee. 

Central Acci.—F. E. Stitely, Dixon. 

Continental Cas.—Jas. A. Woodward, 
Mounds; A. O. Ferrar, Pleasantview; Levi 
Wilson, Okawville; Ed. Moyer, Bement. 

General Acci, Scot.—George Jansen, L. 

Flanaus and E. M. Comer, East St. 
—— Ind - 

4itna Indem.—E. P. Hannum, Sprin 

faery J. spe Chicago. a 
mployers Liab.—Moore, Case, Lyman 
Herrick, Chicago. on . 

Travelers—H. O. Kelly, Mendota; E. W. 
Brown. Rockford; Henry S., C. W. and 
R. 8S. Vail, Chicago. 





Maryland Cas.—E. 8S. Ferris, Princeton. 

New Amsterdam Cas.—George F. Emery, 
Chicago. 

Pheenix Preferred Acci.—Harry O. New- 
lin, Hutsonville. 

Title Guar. & Surety—A. D. Cullinane, 
Havana. 

U. 8S. Health & Acci.—Henry Crouch, 
Cairo; F. W. Tucker, Decatur. 

Central Acci.—C. H. Stitely, Dixon; T. J. 
Lee, Galva; H. O. Snyder, Arcola; T. H. 
Johnson, Taylorville. 


COMBINATION OFFER 


TO AGENTS 
National Life Annuity Company 
Mutual Health and Accident Association 


OF AMERICA 
FRED. H. ROWE, President, - Jacksonville, Ill, 
Endowment Life, Accident 
And Health Insurance 
On a Plan Everyone can Afford. Contracts UpTo 
Date. One Agent can represent both Companies, 
giving him a complete equipment. 
Address the Home Oftice 


WANTED TWO MANAGERS 


IN 
Kentucky, Alabama, South 











Carolina, Texas, Missouri, 
Kansas, New York, New 
Jersey, Maryland, Ohio, 


Illinois and South Dakota 


New unconditional monthly health and 
accident policy. 
Exceptional compensation guaranteed. 
CAPITAL $100,000 HAS 25,000 POLICYHOLDERS 


Federal Casualty Company 
- MIC 





DETROIT, - - H. 
gop hey 


184 La Salle St., Chicago 513 Hanover Bank Bidg. 


FRED M. BLOUNT, President 
ALBERT J. HOPKINS, Vice-Prest. 
H. W. WATKINS, Secretary 
E. A. EVANS, Treasurer 


Offers Excellent Agency Contracts 


in Illinois, New York, Minnesota. Wiscon- 
sin, Ohio, Nebraska, Iowa, Missouri, 
Michigan, Pennsylvania, Indiana and 
pee Its bonds insure. Its rates 
and cervice are satisfactory. 


Correspondence and Applications Solicited 





THE 


METROPOLITAN CASUALTY 


Insurance Co. of New York 
Home Office, - 47 CEDAR STREET 


Chartered 1874 
PERSONAL ACCIDENT 


AND HEALTH POLICIES 


of the Most Approved Forms 





PLATE GLASS 





EUGENE H. WINSLOW, President 


Daniel D. Whitney, Vice-Pres't 
S. Wm. Burton, Sec’ 
Alonzo G. Brooks, Ass't Sec’y 


Beltable and Energetic Agents Wanted 








Liability 
Boiler 
Plate Glass 








Tusurance 
Casualty Company 
of Muverica 


HOME OFFICE, NEW YORK 


Accident 
Disability 
Fly Wheel 




















———— Ss 
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WISCONSIN SITUATION SERIOUS 


GOVERNOR HAS SIGNED BILLS 








Companies Made a Hard Fight and 
Lost —Not Known Yet What Course 
They Will Pursue 





For the past week the life insurance 
situation in Wisconsin has been acute. 
The companies had put up a hard fight 
on the investigating committee bills in 
the assembly, but with less hope of head- 
ing them off than in the senate. Speaker 
Ekern practically owned the assembly in 
the legislature, whose labors are just clos- 
ing, and he was the bills’ strongest advo- 
cate, with possibly the exception of Dr. 
Glover, the actuary, whose ideas were 
embodied in the ones to which the com- 
panies took strongest exception. There 
was hope that the most objectionable bills 
could be killed in the senate, but they got 
through by a rather narrow margin. 

Companies in Last Ditch 

This brought the companies to the last 
ditch. The last stand must be taken in the 
governor’s office. Accordingly a number 
of prominent general agents met in Mil- 
waukee last week and, representing the 
sentiments of their respective companies, 


prepared a protest which was delivered to 


Governor Davidson by a number of the 
general agents last Saturday. This pro- 
test was signed by the representatives of 
the Phoenix Mutual, Columbian National, 
Northwestern Mutual, Equitable of New 
York, Michigan Mutual, Home, Mutual, 
New England Mutual, New York, Penn 
Mutual, Prudential, Union Central, Mu-: 
tual Benefit and National, U. S. A. 
Governor Grants a Hearing 
The governor was requested to set a 
time for a hearing, which he did. On 
Monday a number of company representa- 
tives, including three attorneys, met the 
governor. They reaffirmed their previous 
statements that if the two actuarial bills— 
one limiting the loading, and the other 
requiring a company to keep expenses 
with certain specified exceptions, within 
the loading both on first year’s and old 
business—were signed as passed, the com- 
panies would be forced to withdraw. 
Governor Davidson received urgent tele- 
grams from President Dryden of the Pru- 
dential and President Peabody of the 
Mutual. At earlier hearings in the leg- 
islature, company representatives had 
stated that it would be necessary for their 
companies to leave Wisconsin if these 
bills became laws, but members seemed to 
have an idea they were bluffing, and some 
of the most hidebound were ready to 
see them go if they could not accommo: 
date their business to the rules laid down 
by the investigating committee,” which 
were to be made laws of the state. At 
Monday’s meeting the company men made 
it quite plain to Governor Davidson that 
they had been very much in earnest in 
their assertions. 
Don’t Understand the Bills 
Attorney O’Brien told the governor that 
the companies he represented and their 
actuaries did not understand the bills, and 
neither did the investigating committee, 
the assembly nor the senate. The gover- 
nor admitted that he did not. Speaker 
Ekern of the assembly made the charge 
of bluffing and said all the bills would do 
was to compel companies to reduce the 
loading on high-priced policies. He was 
asked to reduce his opinion to writing 
and the governor was requested to get-a 
similar opinion from the insurance depart- 
ment as to its understanding of the effect 
of the bills. Mr. O’Brien said that if it 
was made clear to him what the bills 
would do to the companies he would 
make no further objection. 
Governor Signs Amended Bills 
The Northwestern Mutual’s representa- 
tives offered an amendment to clarify the 
meaning of one of the bills. After Mr. 
Ekern had delivered himself of the belief 
that there was a joker in the amendment 
and had been called down, he consented 
to the insertion of the amendment, which 
was equivalent to saying that the two 
houses would amend the bill, which they 





did. The governor signed the measures 
on Tuesday. The Northwestern Mutual 
representatives stated that if this amend- 
ment was adopted that company would be 
able to remain in the state, as it settled 
a point on which the actuaries and the 
committee were not agreed. 

Old Companies Apparently Hampered 
_ The whole situation is very serious and 
is giving rise to a vast amount of con- 
jecture. To the average layman it looks 
as if the standard companies could not 
comply with the law and continue to do 
business unless they were willing to prac- 
tically discontinue the sale of high-priced 
endowment policies. Companies on the 
preliminary term plan, which could use 
a good part of the entire loading during 
the first policy year would apparently not 
be hampered to so great an extent, al- 
though Actuary Emery of the Des Moines 
Life, which is on the full preliminary term 
plan, states that his company would have 
to leave the state. 

Northwestern’s Future Discussed 

The greatest amount of conjecture is 
regarding the future of the Northwestern 
Mutual. It has been stated over and over 
that it would be forced out of Wisconsin. 
President Palmer stated to the newspapers 
recently that it would not leave the state 
and could not do so if it wanted to. It 
could, however, discontinue writing busi- 
ness in its home state, while still retain- 
ing its head office in Milwaukee. What 
the effect of retaliatory laws of other states 
would be on the Northwestern if com- 
panies of other states are forced out of 
Wisconsin is hard to tell. 

Executives Reserve Opinions 

Executives of many of the companies 
have not yet decided what they will do. 
Until the governor had affixed his signa- 
ture to the bills there was still a chance 
for their amendment or for his veto. Ac- 
cordingly company executives withheld 
their decisions till they should learn ex- 
actly what questions they had to decide. 
Many of them have not yet seen copies 
of the bills as they finally passed the sen- 
ate and wefe signed. 





Action of Arkansas Agents 


At the meeting of the Arkansas Life 
Underwriters Association on Monday dele- 
gates and alternates to the Toronto con- 
vention of the National association were 
elected as follows: H. L. Remmel, Sid 
B. Redding, R. T. Cook, Geo. J. Gray, 
C. O. Wilkins, and C. Phil Waters were 
elected delegates, and C. D. Head, C. G. 
Price, H. M. Ramey, R. C. Bright, R. R. 
Thompson and Thomas M. Corey, alter- 
nates. C. Phil Waters was chosen to 
act as secretary until the next annual 
meeting, in February. 

After the work of electing the delegates 
was finished the convention went into a 
discussion of fraudulent insurance 
schemes and alleged violations of the 
Holland law, which was passed by the last 
general assembly. The Holland law was 
aimed against companies engaged in sell- 
ing board contracts, or special contracts. 
Resolutions were passed calling for the 
strict enforcement of this law and asking 
the cooperation of Insurance Commission 
Moore to this end. 





Misrepresentation Charged 


An unusual case has just been heard 
and taken under advisement by Commis: 
sioner of Insurance Folk at Nashville. 
Louis F. Butler of Nashville, agent for 
the Chicago Life, was charged by H. W. 
Ritter of Clarksville with misrepresent- 
ing the terms of a policy. Ritter charges 
that Butler sold him a policy for $5,000, 
representing that the first premium 
would be $352.35 and the subsequent an- 
nual payments on the policy only $182.35. 
When the policy arrived, according to 
Ritter, it provided for annual payments 
of $382.35. The law provides a revoca- 
tion for one year of the license of the 
agent guilty of misrepresentation. 





The ouster proceedings begun against 
the New York Life in Summit county, 
Ohio, have been carried to the supreme 
court. ° The circuit court dismissed the 
petition on the ground that the company 
is now operating under a new license or 
franchise granted by the insurance de- 
partment of the state. 





We need MANAGERS for three states. 

We want more LIVE GENERAL and SPECIAL Agents. 

We pay LIBERAL COMMISSIONS. 

We have “UP-TO-DATE” POLICIES that sell readily. 

We operate in the BEST TERRITORY for a Western Company. 
We ask your CONSIDERATION if you contemplate a change. 

We will be pleased to submit OUR PROPOSITION. 


We invite correspondence. We answer promptly. 


United States Annuity and Life Insurance Co. 


HOME OFFICE, HEYWORTH BUILDING CHICAGO, ILL. 


There IS a Difference 
Worth While 


in the policy conditions and the agency contracts of Life Insurance Companies, and it 
is decidedly in favor of 


The Lincoln National Life Ins. Co. 


Of Ft. Wayne, Ind. 





























For an agency in Indiana, Michigan or Ohio 


Address Theo. F. Ruhland, Supt. of Agents 


A Good Man Wants a Posi- 
tion With a Good Company 


A Company that can meet the requirements of the various Insur- 
ance Departments, prospective insurants and policyholders alike, and 
at the same time so arrange a schedule of commissions that a position 


in the field will be profitable; one whose general agents are all making 
money. Such is the 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


For General Agency Contracts, address 


ROY M. MARSH, Superintendent of Agencies 
THE ROOKERY, CHICAGO, ILL. 














The Penn | onus 

© ARE 
Mutual Life | serscsecme 

OF PHILADELPHIA CITIZENS OF 
| THEIR 

HAS FURNISHED ov 

Perfect Protection at Proper Rates COMMUNITIES 

FOR 59 YEARS 














Old Colony Life Insurance Company : 
Old Colony Building, Chicago 








WE WANT MANAGERS AND AGENTS 


Throughout the states of Illinois, Indiana, Ohio, Pennsylvania, Maryland, Virginia, 


. Virginia, Kentucky, Tennessee, Missouri, Kansas, lowa, Minnesota, Wisconsin 
and Texas. 


WE ARE NOW READY to make the most liberal renewal contracts ever devised. 
THIS COMPANY sells only manger nests Same, and has the most attractive 


forms of policies ever put on the market. GOOD MEN who can produce business 
can get an UNUSUAL CONTRACT. Address 


H. G. AUSTIN, Secretary and General Manager 
Old Colony Building, CHICAGO 
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IN LIFE INSURANCE CIRCLES 


POLLAK BROTHERS APPOINTED 











Two Northwestern Mutual Men Be- 
come General Agents of the 
Pacific Mutual at Chicago 





Pollak Brothers have been appointed 
general agents of the Pacific Mutual Life 
for Chicago and vicinity by Third Vice- 
President D. M. Baker. They come to 
the company with excellent training and 
fine records and are expected to make 
the company a prominent factor in this 
community. They are young men, having 
been born in New York in 1872 and 1875. 
They moved to Chicago in 1884. For 
eleven years Arthur Pollak was in the 
terra cotta roofing tile business. Since 
the first of this year he has been with 
the Northwestern Mutual Life. 

Albert Pollak, after graduation from 
high school, studied law and practiced his 
profession five years. He was then on 
the road for Rand, McNally & Co. for 
three years, and. for the past three years 
has been a special agent of the North- 
western Mutual at Kansas City. 


— 

Third Vice-president D. M. Baker of 
the Pacific Mutual Life will remain in 
Chicago until the middle of next month, 
when he will return to the home office. 
His plan is to direct his work from Chi- 
cago during the three summer months of 
each year. He is now erecting a resi- 
dence at Los Angeles and will occupy it 
in the fall. 

Mr. Baker has made a fine appointment 
for the company at Cleveland, announce- 
ment of which will be made later. 

G. B. Lounsbury, who has been dis- 
trict manager at Toledo, Ohio, becomes 
general agent. 





Will Take Reinsurance 

The Washington Life has addressed a 
letter to several life insurance companies 
offering to take surplus business under 
term contracts. What it desires is rein- 
surance risks on first-class lives and will 
issue New York standard form policies 
to cover same. In order to provide for a 
renewal, if desirable, the policies will be 
20, 15, 10 Or 5 year renewable term. The 
rates are very low, being the regular net 
10-year renewable term, American ex- 
perience 3% percent, with a loading of 
10 percent. No commissions will be 
paid. No examinations required, the 
company: covering concurrently for an 
amount similar to that assumed by the 
insuring company. 





Statement of Midwest Life 


The last quarterly statement of the 
Midwest Life of Lincoln, Neb., which 
has just been issued, shows that the com- 
pany had 8o1 policies in force aggregat- 
ing $1,094,750 of insurance. The twenty- 
payment life policy with 460 credited to 
it has the largest list, while the ordinary 
life policy with 98 to its credit is second. 
The Midwest Life has been in existence 
but a little more than one year. It 
operates wholly on the annual dividend 
plan. The report shows the company 
holding surplus to policyholders to the 
amount of $114,337.00. 





Fackler’s Opinion Is Given 

David Parks Fackler, a consulting 
actuary of New York, has given an opin- 
ion regarding the examination of the Life 
Insurance Company of Virginia recently 
made by S. H. Wolfe, in which he coin- 
cides with the views given by Actuaries 
Walter S. Nichols of New York and 
Walter C. Wright of Boston. Both are 
favorable to the company. Mr. Fackler, 
in conclusion, states that he believes Mr. 
Wolfe’s report might have been greatly 
changed if, before completing it, he had 
obtained all the information that was 
brought out at the hearing of the Virginia 
Corporation Commission, where both sides 
had a fair presentation. Mr. Fackler 
further states that, the action of the com- 
pany’s managers “has resulted in bring- 
ing the company from a condition of great 
weakness into one of great strength, ac- 


cording to the examiner’s own statement, 
and, though good results would not jus- 
tify essentially bad means, such results 
are prima facie evidences of methods that 
were justifiable under the exigencies in 
which employed. The order of the cor- 
poration commission appears to be just 


as to present conditions.” 





Over a Million Increase 

The Illinois Life has made a net in- 
crease in examined business up to and in- 
cluding July 10 of $1,132,500 over the 
same period of last year. The increase 
was divided as follows: January, $120,- 
500; February, $175,000; April, $388,500; 
May, $113,500; June, $193,000; July (10 
days), $163,000. March shows a loss of 
$21,000 as compared with March, 1906. 





IMPORTANT MOVEMENT NOW ON 





Progressive Fraternals Will Urge Ad- 
equate Rates and Legislation to 
Protect Policyholders Properly 





The meeting of the National Fraternal 
Congress and Associated Fraternities at 
Duluth will be most important, as the 
leading members will then decide 
whether they will combine for safe rates 
and protective legislation that will count 
for permanency. Unless these organi- 
zations take a definite stand there is talk 
among some of the leaders, headed by 
the Knights of Pythias, that they will 
form an organization of their own, adopt- 
ing adequate rates and championing leg- 
islation that will properly protect policy- 
holders. With this platform, they will 
go before the public, taking the ground 
that reforms are absolutely necessary and 
that “cheap” rates ultimately spell dis- 
aster. 

The Knights of Pythias is already on a 
firm basis. 





Rules Out Agency Companies 

Commissioner Folk of Tennessee has 
notified all life insurance companies do- 
ing business in that state, which issue 
special “board contracts” or whose agents 
sell stock in any agency company or cor- 
poration as an inducement to insurance, 
or in connection therewith, that they must 
cease such operations at once, upon pen- 
alty or revocation of their license. 

The commissioner has construed the 
law of Tennessee to mean that the sale 
of stock in any agency, company or cor- 
poration which receives directly or indi- 
regtly any commission or compensation or 
any benefits whatever from a life insur- 
ance company, or from premiums, new or 
renewal, on insurance policies issued by 
any life insurance company, is a violation 
of the Tennessee law prohibiting the sale 
of stock as inducement to insurance or 
in connection therewith. 

The last Tennessee legislature passed a 
law prohibiting any corporation or stock 
company from acting as an agent for any 
life insurance company in the state. The 
commissioner holds, from facts in his pos- 
session, that a company calling itself the 
Great Southern Agency Company, incor- 
porated, is operating in the state as an 
insurance agent and that as agents of a 
life insurance company are selling the 
stock in the Great Southern Agency Com- 
pany, both of which the commissioner 





= It is your contract with the Company 
that counts for you. 


‘TEE 


COLUMBUS 
MUTUAL LIFE 


any. It offers the 
Fy Fm = etm t % an Ohio Company. 
It is a company which has stockholders and 
an organization in every county in the State. 
Ite workers and members are interested in its 
success. It is open to the inspection of every 


policyhelder. 
_——- Plainest and Fairest 
made Direct with 








Write for the Shortes 
yl ——— iss 


“Capital: $ 1 100, 000 





Cc. W. BRANDON, President 
€00 to 608 Brunson Building, Columbus, Ohio 


as to the past matters and conservative 


WANTED 
Pllc 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and | 
liberal contracts will be made with 
the proper parties. 

The Armstrong Committee found 
no questionable methods in The 
Manhattan Life Insurance Com- 
pany.* Address 


W. B. LANE, Vice-President 
66 Broadway, New York 








OUR 46 YEARS’ REPRESENTA- 
TION OF THE HOME LIFE 
INSURANCE CO. OF N. Y. IS 
PROOF POSITIVE OF AN ALL 
AROUND SQUARE DEAL AND 
THE BEST GUARANTEE OF 
PERMANENT CONTRACTS TO 
OUR AGENTS. 


W.A.R. Bruehl & Co. 


General Managers CINCINNATI 


INDIANA NATIONAL 
LIFE INSURANCE CO. 


INDIANAPOLIS, INDIANA 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 


' Limited Expense and Surplus Account 


Surplus can be withdrawn any time 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 


Massachusetts Mutual 


Life Insurance Company 
SPRINGFIELD, MASS. 
Incorporated 1851 
General Agency Opportunities 
for a few Al Personal Writers. 
New policies, splendid annual divi- 

dend record, low expense ratio. 


Isaac B. Peg Superintendent of Agencies 
Merchants Loan and Trust, Chicago 
ar. Agency, L. Brackett Bishop, Manager, 
316 Merchants Loan and Trust 





Columbus Agency, 1003 Outlook Building 














THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Colorado 
Thos. F. Daly, President 
Capital and Susgine, $312,000.00 


Productive and successful tel mimetn tantel te UG 
Western and Southwestern States to sell the most 
attractive policy issued 


PHILADELPHIA LIFE 


Insurance Company 


ANDREW J. MALONBY, President 
North American Building, - Philadelphia 


POLICIES CONTAIN: 
Limited Expense Accouat 
Individual Policyholders’ Accoust 
Policies Automatically Non-Forfeitable 
Surplus can be withdrawn any time 





Very Liberal Contracts Offered to Agents able 
te Handle Special Proposition 


CHICAGO OFFICE, 1003 Manhattan Bldg. 





Commercial Life 
Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 
Is 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 


950 First National Bank Bldg. 











CHICAGO 








The Indianapolis Life 


Insurance Company 
WANTS FIELD MEN IN INDIANA 
THIS COMPANY 

Never Issued Special Contracts. 
Never Issued “‘Dated-Back” Policies. 
Never Had an Agency Stock Scheme. 
Lowest Premiums and Largest Annual Div- 
idends of any Company Operating in Indiana. 
Policyholders Well Satisfied. 
Agents Making Money. 

















Apply to 
FRANK P. MANLY, Vice-Pres. & Gen. Mgr. 
indi : 


Chicago Manager 
Wanted 


By a prominent, up-to-date, liberal, 
eastern life company whose policies, 
dividends, agency methods and 
compensation give the agency man 
the “right of way” in competition. 


Address CONFIDENTIAL, care of 
this paper. State ability and 
experience. 


y MEN—HAKE MONEY 








aw = & profitable 


™ Prudential represen- 
tatives make money, 
They have most varied 
forms of policies and 
advantageous con- 
tracts = liberal 
commission 
The attention of 
oung men, particu 
arly young menstart- 
ing ~n Lecom og is 
cia 
rite for fall information regarding these 
unusual epportunities. 


THE PRUDENTIAL 


Insurance Company of Americe 
lacorporated as a Stock Company by the State ef Rowdeseey 


JOHN F. DRYDEN Home Office 
President NEWARK, N. J. 








July 18, 1907. 
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holds are in violation of the law under the 
terms of recently enacted acts 





RELIANCE LIFE’S NEW FEATURE 
will 





Give Cash Values, Paid-up on 
Extended Insurance on Term 
Policies From July 15 





Term policies of the Reliance Life 
issued on and after July 15 will provide 
for cash values, paid-up insurance and 
automatic extended insurance after three 
or more full annual premiums have been 
paid, on the following terms named in 
a rider attached to the policy: 


After three full years’ premiums have 
been paid, in case of default in payment 
of any premium on the date called for 
herein: 

(1) Cash value—This policy may be 

surrendered within sixty days thereafter 
by the insured, if not then assigned, for 
a cash surrender value equal to 80 per- 
cent of the reserve (according to the 
American experience table of mortality 
and 3 percent interest). 
_ (2) Automatic extended insurance—The 
company, without action on the part of 
the insured, will give term insurance, 
without participation in surplus, for the 
full amount insured under this policy for 
such a period as shall be determined by 
the application of the cash value hereof 
to that purpose at net single premium 
term rates (according to the American 
experience table of mortality and 3 per- 
cent interest). 

¢ aid-up insurance—This policy may 
be surrendered for a paid-up term policy 
without participation in surplus, expiring 
at the end of the current year term period 
for such sum in even dollars as the above 
named cash surrender value will pur- 
chase at net term insurance rates (ac- 
cording to the American experience table 
of mortality and 3 percent interest). No 
paid-up policy will be issued for an 
amount less than $50. 

Should any indebtedness exist it shall 
be deducted from the cash value of the 
policy and the other values shall be di- 
minished proportionately. 





TO DISCONTINUE REGISTRATION 





Illinois Life Will Cease Depositing Its 
Reserve With the Illinois De- 
partment Dec. 31 





The Illinois Life will cease operating 
under the Illinois registration law on 
Dec. 31. The law gives it permis- 
sion to discontinue at any time, but it 
must maintain the reserve deposit on all 
business in force up to that time. 

The Illinois Life and Franklin were the 
first companies to comply with this law 
and were the only ones depositing the 
reserve for some time. 

The Illinois Life feels that the agents 
of some of the companies are bringing 
the law in disrepute by misrepresenting 
it. The law simply gives a company the 
right to deposit approved securities equal 
to its reserve with the state. The regis- 
tration certificate appears on the policy. 
The state in no way guarantees the 
policy, although many agents declare it 
does and thus mislead the public. The 
literature of some of the companies is 
also most questionable on this point. If 
a company fails, the registered policies 
have no more rights than others. The 
deposited reserve in such a case goes 
into the assets and all policyholders come 
in on an equal basis. 

The registration law is but a talking 
point for agents and much of the talk is 
deceptive. The only real advantage is 
that the department is cognizant all the 
while of the character of the securities 
put up, and as they are filed with the 
state they could not be made way with 
or substandard assets substituted. It 
gives the department closer supervision 
over the kind of securities. Thi is 
something of a benefit, but the extra time 
and trouble required are not commen- 
surate with the benefits. 

As more companies are operating under 
this law, much complaint is being heard 
throughout the state regarding the ab- 
solute falsehoods of agents in regard to 
registration. They leave the impression 
that the state of Illinois stands back of 
every policy and in case of failure will 
pay back the reserve. There is not a 
word of truth in such assertions. 

In can be said so far as the Illinois 
Life is concerned that it has endeavored 





to keep its agents from misrepresent- 
ing the provisions of the registration act. 





Mutual Benefit’s Record 

For the first six months of this year 
the Mutual Benefit issued and revived 
$32,331,338, an increase of $1,980,839 over 
the corresponding period of last year. 

Notwithstanding that the insurance in 
force on July 1, 1907, was $437,440,782, an 
increase of $31,416,624 over July 1, 1906, 
the death losses for the first six months 
of 1907 were only $232,336 greater than 
in the first six months of 1906." 

Canceled business fer the first six 
months of 1907 was $341,730 less than for 
the corresponding period of last year, and 
lapsed business $315,410 less. 

Surrendered insurance, with so much 
more business in force, shows an increase 
of only $326,650. The average amount of 
policies issued increased from $2,278 last 
year to $2,358 this year. 





NATIONAL GETS A CLEAN BILL 





Charges That Chicago Company Over- 
values Its Real Esate Turned 
Down by Department 





The Illinois insurance department has 
given the National Life, U. S. A. a 
clean bill of health. The report of the 
examination was approved by Superin- 
tendent Potter and filed last Saturday. 
Col. Henry S. Dietrich, the department's 
real estate appraiser, finds that the com- 
pany placed a reasonable valuation upon 
its home office building and other prop- 
erty. The examiners find the last annual 
statement of income and disbursements is 
correct, that no extravagant salaries are 
being paid, that the company is enjoying 
a low rate of mortality, and that ex- 
penses of management have been greatly 
reduced. 

The point most strongly dwelt upon 
by the attorneys, who a few weeks ago 
filed a complaint against the company 
with the insurance department, was con- 
cerning the valuation of the company’s 
property, especially the home office build- 
ing, which is put in at $3,000,000, while 
the complainants insisted that it is 
worth but $2,000,000. The decision 
of the department on this point and 
others regarding valuations, uphold- 
ing the company’s position, leaves the 
complainants with their big guns fired 
and no harm done. It is rumored that 
they will continue to complain, first to the 
governor and then to the legislature. 
President Johnson, of the National Life, 
looks for something of this kind, as is 
evident from his remarks on the depart- 
ment report, which were as follows: 

The report of the state insurance de- 

partment reviews the company’s record, 
finds it correct and does no more and no 
less. The charge that led to the investi- 
gation was the work of a discharged agent 
of ours named Myers. He secured attor- 
neys to represent him, and probably will 
continue to make charges against the 
company so long as he lives. It was as- 
serted that money had been wrongly used, 
— =e whole proceeding savored of black- 
mail. 
Biennially we ask the insurance de- 
partment of the state to go over our books. 
So far as this was concerned the investi- 
gation was a matter of routine. We re- 
quested it early this year, but for some 
reason the state authorities did not get at 
it until May. The report which has now 
come out shows that all our figures and 
the valuations we placed upon our assets 
were correct, 





Peculiar Suit Is Brought 

Minerva Aten has secured, at Mans- 
field, Ohio, a temporary restraining order 
to prevent John Aten from surrender- 
ing two policies in the Mutual Life of 
$2,000 and $3,000 respectively for their 
cash values or from changing the benefic- 
iary. The policies were issued in 1880 
and 1881, and the plaintiff claims she is 
sole beneficiary under them and has paid 
- premiums from her own income since 
1882. 





Adopts Automatic Loan Feature 

The automatic loan feature is being 
adopted by many of the mew companies. 
The Anchor Life of Indianapolis has in- 
corporated the feature in its policies. The 


FRANK 
WM. D. MITOHELL, 
DR. OMARLES D. PIPER, Med. Director 


THE MINNESOTA MUTUAL 
LIFE INSURANCE COMPANY 


ST. PAUL, MINN. 


Tf you are henest, and employ successful business methods in 
writing life insurance, investigate The Minnesota Mutual. 
Any of the Agency Managers will tell you what the Company 
is doing and how it treats its field forces. If your antecedents 
will not bear investigation, do not waste time or postage. 


E. HITOHMOCX, Field Manager 
2nd V. Pres. and Gen’! Counsel 





TRAL LIFE.” 
growing company to aid you. 


to the 
Illinois. Address 


Central Life Insurance Company 


OF ILLINOIS 


H, W. JOHNSON, President. 





Three Million Dollars in Three Months 


THAT IS OUR RECORD 


If you can produce $100,000 a year in Illinois, you can get an ideal contract with the “CEN- 
You will have the most favorable policies to sell, and the influence of a strong and rapidly 


Any Agent who is in earnest, and whose references are satisfactory to this Company, may come 
ome Officefor aconference, and his actual expenses will be defrayed from any point in 


The Central Life Insurance Company of Illinois 
OTTAWA, ILLINOIS 





Only One: Company Has 


1. The most liberal policy comtract. 


2. The greatest amount of security 
behind it. 


3. The best commission and con- 
tract for the agent. 


We want a district manager in every center 
where we have no braach office. Attractive terms 
and non-forfeitable renewals to good men. 

Write at once, 


‘FRANKLIN W. GANSE, 
Vice-Pres. and Director of Agencies 
The Columbian National Life 
Insurance Company 
176 Federal Street, Boston, Mass. 





THE 


Union Central Life 


Insurance Co. of Ciacinnati 
ESTABLISHED 1867 


The Best Company for the Agent 
because tts policies are the most profitable 
for the policy-holder. 


ASSETS, $55,619.517.39 
LIABILITIES, 53,794:524.89 


JESSE R. CLARK, B. P. MARSHALL, 
President Vice-President 
ALLAN WATERS, Sup’t of Agents 








first-class, 


territory that insures success. 


159 LA SALLE STREET 





WE WANT AT ONCE 


experienced men as general agents for special territory in Illinois, 
Indiana, lowa, Nebraska, Minnesota, Michigan and i 


We will not send you into a desert and expect you to pick pond lilies, 
but we'll give you the active influence of the seed 


company is young but it is not selling stock to pay expenses—the 
fact is it has no stockholders, but plenty of surplus. i 
and the reserve deposited with the State of Illinois, 
We will give you a renewal contract which has no stri 
it and which gives you WHAT YOU THINK YOU 
want to cennect yourself with a young, sturdy and 
where the hustler is at a premium, address 


SCANDIA LIFE INSURANCE COMPANY 


Pennsylvania. 
Office and the kind of 


All policies registered 


attached to 
ET. If you 
aggressive company, 


CHICAGO, ILLINOIS 





























Insurance in Force December 3 1st. - 


NATIONAL LIFE INSURANCE COMPANY 
of the United States of America 


CHICAGO 


ESTABLISHED 1666 





ALBERT M. JOHNSON, President 
ROBERT E. SACKETT., Vice-President 


CHARLES B. SHEDD, Treasurer 
ROBERT D. LAY, Secretary 


$47.656,411.21 

RECORD Gain in Surplus for Year. - - - 80.790.75 
OF 1906 Gainin Assets - - = = = 1.014,011.66 
Excess of Income over Disbursements, 1,028,172.62 


INSURANCE IN FORCE APRIL ist, 1907, $50,000,000.00 
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Anchor has started -out nicely. R. M. 
Melpas, the secretary, was formerly sec- 
retary of the Bankers Reserve Fund Life 
of Cincinnati and later agency director 
of the American Central Life. 





YOUNG COMPANIES ARE MERGED 





Ohio State Life Takes Over Jefferson 
Life, with C. P. Williams as Man- 
ager of Combined Corporation 





Directors of the Jefferson Life of In- 
dianapolis have unanimously accepted a 
proposition from the Ohio State Life, 
whereby the Jefferson will be merged 
with the Ohio State, with headquarters 
in Columbus, as soon as the Ohio State 
is admitted to Indiana. C. P. Williams, 
who organized the Jefferson and is its 
president, becomes vice-president and 
general manager of the Ohio State and 
moves to Columbus. G. E. Harvell, vice- 
president of the Jefferson, becomes as- 
sistant general manager of the Ohio 
State, and will remain for a time at 
least at Indianapolis, in charge of the 
company’s field operations in Indiana. 
The home office of the Jefferson will be- 
come the Indiana state headquarters of 
the Ohio State. 

The widely published report that J. F. 
oa Hull, president of the Ohio State, had 
resigned in order to look after his min- 
ing interests is officially denied. Mr. 
Hull will\remain at the head of the com- 
pany. 

[The Ohio State has a good agency 
plant established in Ohio and the Jeffer- 
son has in Indiana, so the combined cor- 
poration is fitted to push hard for busi- 
ness in both states. 

_Mr. Williams is one of the best known 
life insurance men in the middle west. 
For many years he was connected with 
the Ohio state agency of the John Han- 
cock and then wept to Indianapolis as a 
member of the firm of Williams & Flick- 
inger, Indiana state agents of the John 
Hancock. Later he became vice-presi- 
dent and agency manager of the Ameri- 
can Central Life and in two years did 
very effective work in building up its 
agency plant. 

The Ohio State Life had $461,000 in- 
surance in force at the beginning of the 
year, increased to about $900,000 since, 
and the Jefferson has about $350,000 in 
force in Indiana. ‘The one company will 
be a stronger factor than the two could 
have become separately in years. 

In speaking of the consolidation Mr, 
Williams said: 

With twenty-eight Indiana companies, 
all struggling to get business, using every 
conceivable means that the resources of 
the managements could bring to bear, the 
fact is impressed on the average business 
man that it is impossible for all to realize 
a fair measure of success. The chief 
difficulty arising as a result of this condi- 
tion of things is the fact that outside of 
Indiana, in the adjoining states, it is be- 
ing treated as a joke, making it ex- 
tremely difficult to obtain agents. 
result of the investigations of the In- 
diana companies and the _ well-known 
methods introduced and followed to ob- 
tain business has excited a decided pre- 
judice against an Indiana company, the 
assertion being made that it will be im- 
possible for all of them to succeed. 

A thorough realization of the gravity 
of the situation as affecting the larger 
success of this company and the interest 
of stockholders and _ policyholders im- 
pressed me with the greater possibilities 
through a consolidation with an estab- 
lished Ohio company, and I was there- 
fore willing to consider a_ proposition 
coming from the Ohio State Life. The 
Ohio laws regarding life insurance are 
much more exacting of its companies 
than those of Indiana, and the adminis- 
tration of the insurance department of 
the state under Mr. Vorys is regarded 
everywhere as up to the very highest 
standard, 

The consolidation of the Jefferson Life 
with the Ohio State is said to be the 
precedent for one or two others of the 
smaller Indiana companies, one in In- 
dianapulis and the other in another city 
of the state. The general insurance agi- 
tation, the effects of the fight made on 
insurance matters in the Indiana legisla- 
ture, the great number of new Indiana 
companies ‘and the difficulty in getting 
effective agency organizations have put 
obstacles in the way of the smaller com- 
panies and it is said they find the expense 
account disproportionately large. Some 








of them, it is further reported, are not 
loth to accept the consideration of their 
officers in not insisting on prompt pay- 
ment of salaries. Of twenty-eight com- 
panies organized under Indiana laws, 
twenty-two were born within the last two 
years. 





New York Life’s New Business 
The following is the record of the New 
York Life’s new business for May and 


June by departments (foreign business 
not included) : 


Gain 

Department. June. or Loss. 
Greater N.Y..$1, 563, 400, $2, 7 650 Barr eT} “a 
Northeastern 626,10 6,250 
Central ...... 1.611.000 2°048,980 +437, 380 
Southern .... 1,217,000 1,408,250 +191,250 
Great Middle. 888,000 873,250 —14,750 
Western ..... ,505,787 1,129,000 —376,787 
Southwestern. 2; 526,500 2,089,900 —436,600 
Eastern ..... 1,304,500 858,500 —540,000 
Atlantic ..... 1, 428,000 888,000 —540,000 





STARNES HEADS NEW COMPANY 





Former President of National Life, 
U. S. A., to Be President of the 
Universal Life of St. Louis 





P. M. Starnes of Chicago, former presi- 
dent of the National Life, U. S. A., is to 
be president of the Universal Life of St. 
Louis. Baird Pallette, manager of the 
National, U. S. A., at St. Louis, has re- 
signed to go with Mr. Starnes to the new 
company. According to the story pub- 
lished in St. Louis, there will be changes 
both in the personnel and organization ot 
the Universal Life. It is said its name 
will be changed. 

The Universal was started some months 
ago by Justin C. James and August 
Goertz, who had been respectively super- 
intendent of agents and St. Louis man- 
ager of the Germania Life. Mr. James 
was to be president and Mr. Goertz sec- 
retary. The original plan was to dis- 
pense with agents and sell life insurance 
hy mail. Some prominent and wealthy 
men of St. Louis are among the stock- 
holders. The capital and surplus were 
each to be $150,000, and it was under- 
stood in March that these amounts had 
been paid in, but this appears not to 
have been the case. The company origi- 
nally intended to write nonparticipating 
business only. 

What changes in plans Mr. Starnes will 
bring about have not yet been made pub- 
lic. He will at once address himself to 
the task of getting the capital paid in 
and the company started doing business. 
There is little doubt he will make short 
work of getting the funds. Mr. Starnes 
left the National, S. A., with con- 
siderable wealth, to which he has added 
largely since by successful deals in real 

estate around Seattle and in timberlands. 

He has connections in various parts of 
the West with financial men who have 
the utmost confidence in his judgment 
and stand ready to put money into any 
company he may see fit to organize. 

Mr. Starnes is a man of excellent busi- 
ness judgment, long experience with life 
insurance companies, executive ability of a 
high order and has great driving capacity. 


Under his administration the Universal 
Life will come to the front rapidly. 

Mr. Pallette has been in the life busi- 
ness in St. Louis for twelve years as 
manager successively fer the Kansas Mu- 
tual, Home Life and National, U. S. A. 
He has been successful to a high degree, 





NEWS OF GREAT WESTERN LIFE 





Has Made Wonderful Progress in New 
Business—Nebraska is Investigat- 
It—St. Louis Complaint 





The Great Western Life of Kansas 
City claims to have broken all records in 
the amount of business placed upon its 
books for a new company. Its record is 


as follows: 

Written. Premiums. 
MET : co wrovcedscoceces $1,042,000 $43,631 
BT step cadescscdevees 1,016,000 27,704 
DOOD . capdavscn convenes 1,253,000 45,203 


In seventy days the company has writ- 
ten over $3,000,000 of insurance and in- 
creased its assets from $100,000 to $170,- 


000. 

The following prominent men _haye 
lately become financially interested in the 
company: Governor . Hoch of 
Kansas, W. A. Rule, cashier National 
Bank of Commerce, Kansas City; John 
R. Mulvane, president Bank of Topeka; 
Robert T. Fox, cashier Colorado South- 
ern Railroad, Denver; United States 
Senators Chester L. Long and Charles 
O. Curtis of Kansas; H. F. Schmelzer, 
Schmelzer Arms Company, Kansas City. 


The St. Louis Association of Life Un- 
derwriters will ask the Missouri depart: 
ment for a ruling as to the legality of the 
annuity certificates and investment certifi- 
cates which the Great Western Life is 
issuing. The company sells these certifi- 
cates to raise a promotion fund and 





agrees to pay the holders a certain per- 
centage on business written. Some St. 
Louis agents are doubtful whether this 
is within the company’s charter rights, 
holding that these are neither life in- 
surance nor annuities, which by its char- 
ter it is empowered to sell. 


The Nebraska department is investi- 
gating the policies of the Great Western 
Life of Kansas City. Deputy Pierce be- 
lieves the policies of this company are 
nothing if not special contracts, which 
are prohibited by the Nebraska statutes. 
One of the first clauses in the contract 
provides that until $15,000,000 insurance 
is written, the prices shall remain as they 
are. After that limit has been reached, 
other prices will be charged for the in- 
surance. At the rate the company is 
writing insurance, says Mr. Pierce, the 
$15,000,000 limit will be reached soon and 
all of the back policies will be special con- 
tracts. He may take some action re- 
garding this clause in the policies. 





Deaths Under Young Policies 
The following table shows the life in- 
surance benefits paid by the Travelers in 
1902, 3, 4, 5 and 6, where one, two, three, 
four or five premiums only had been 
paid, the first column showing the number 
of premiums which had been paid: 





Amt. Amt. Benefits 

Paid. of Prems. O’r Cost 

irre $ 295,479 $ 13,876 $ 281,604 
OE eae 517,012 45,748 471,264 
co, ee 375,592 49,106 326,486 
Fourth ....c02. 300,378 50,240 250,138 
a ere 281,661 s 221,574 
ere $1,770,122 $219,057 $1,551,065 





Progress of American National 
The American National Life of Lynch- 
burg, Va., has begun the publication of a 


monthly agency paper known as the 
American National. The company is 
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JEtna Life Insurance Company 
Of Bartford, Conn. 
The most comprehensive form of PROTECTION ever offered 


pone against the uncer- 
e and against an old age of 
It also cares for those who 
become totally and permanently disabled. 
It has the most advanced non-forfeiture 
features, and in every way will satisfy 


It is the KIND OF POLICY for which everyone has been waiting 
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making rapid strides in the southeast, 
where it operates principally. It wrote 
$41,000 more in June than in any pre- 
vious month of its history. It has re- 
cently entered Georgia and South Caro- 
lina, and is securing a number of strong 
producers formerly with the older com- 
panies. Walter S. Mandeville, who used 
to be in the Cincinnati district of the Mu- 
tual Life, is its superintendent of agents, 
and is making a fine record. 





NORTHWESTERN’S AGENTS MEET 


Grand Gathering of Over Two Hundred 
at Home Office Attests Loyalty to 





the Company 
The Association of Agents of the 
Northwestern Mutual Life held its 


thirty-first annual meeting at the home 
office of the company in Milwaukee on 
Tuesday and Wednesday of this week. 

Considerable interest was manifested 
in the attendance, as this is the first 
meeting since the rule went into effect 
compelling agents to pay their own 
expenses instead of having a trip and 
outing at the expense of the company 
as a reward for large returns in business 
written. The number who wrote suffi- 
cient business to have entitled them to 
the free trip under the old rule was 
149, and the attendance is fully up to 
the average of previous years, ranging 
close to two hundred. This is an indi- 
cation of the strong hold the company 
has on its principal business producers 
and the interest they take in their as- 
sociation. 

* * * 

A rousing reception was accorded 
President Henry L. Palmer of the com- 
pany as he was escorted into the as- 
sembly room to welcome the agents to 
the home office. As his voice rang out 
clear and strong, it was hard to believe 
that one was listening to a man 87 
years young. 

Probably owing to the criticism that 
has been made during the year past 
against officers of life insurance com- 
panies and their administration of the 
companies’ affairs, President Palmer 
went in detail as to the modus operandi 
of each department of the company and 
explained the duties and work of its 
officers and trustees. His statement that 
he reviews all claims before payment 
is made, and supervises all important 
details of administration shows that at 
least one officer has his hands full. 

The subject of investments received 
full consideration and he explained it 
was the policy of the company to in- 
vest in real estate mortgages and loans 
on policies as being safer, more stable 
and bringing a better rate of interest 
than stocks and bonds. During the year 
the company has made 3,247 loans 
amounting to $24,933,925 on real estate 
and policies and has purchased less than 
$5,000 worth of bonds during the six 
months since Jan. I. 

* * * 

The real estate owned by the com- 
pany consists mainly of the home office 
building, which at the time of its erec- 
tion twenty years ago was thought of 
sufficient size to accommodate the com- 
pany for fifty years, but within five 
years it will be too small, the force 
having increased from 50 to 300 during 
the twenty years. 

The growth of the company was fur- 
ther shown by the statement of July 
1: Assets, $228,347,072; increase, $13,- 
423,888; increase of loans on real estate 
and policies, $24,328,000; paid to policy- 
holders during the past year—death 
claims, $7,600,824; endowments, $1,943, 
ooo. The total paid to policyholders 
since organization (forty-nine years) 
was over $220,000,000, which, added to 
present assets, exceeds by $50,000,000 
all money received from policyholders. 
President Palmer gives these statistics 
to refute all criticism of extravagance 
or mismanagement. 

** * 

Reference was made to the company 
leaving Texas as showing that legis- 
latures cannot compel an insurance or- 








ganization to do business against the in- 
terest of its policyholders, and assurance 
was given that the legislature of Texas 
would never manage the funds of the 
company so long as he was president. 

Legislation in Wisconsin was given 
some attention, but details of bills were 
not discussed. Three bills are decidedly 
objectionable, but they had not yet be- 
come laws, although in the hands of 
the governor for signature, and _ the 
situation will be met when the time 
comes, with the hope that the company 
will. be able to continue its successful 
progress. 

* * * 

Richard J. Woods of South Dakota, 
president of the association, made a 
brief response. Among other things he 
said that the attendance of 220 agents 
at their own expense testified to their 
love and loyalty to the company and 
its officers. At the business session the 
following were elected officers for the 
ensuing year: 

President—William T. Gage, Detroit. 

Vice-President—Dr. Chas. E. Albright, 
Milwaukee. 

Secretary-Treasurer — Franklin 
Chicago. 

An effort was made to have William 
K. Murphy again accept the secretary- 
ship, but he declined for business rea- 
sons. 


Mann, 


* * * 
Charles E. Albright leads the indi- 
vidual business producers this year, 


This is quite an honor, as Dr. Albright 
resigned as assistant medical examiner 
only a few years ago to take up so- 
liciting. Following is a list of a few 
of the leaders: 


Lives 

Insured Amt. 
C. E. Albright, Wisconsin... 48 $936,500 
E. J. Wessels, New York... 57 99,4 
I. Kaufmann, Minnesota.... 64 596,970 
J. Bohm, New York........ 87 580,700 

Joint work— 

Huske & Smith, D. C....... 164 607,500 
Lee OR, Sa 115 444,250 
R. C. and F. Aunspaugh.... 83 360,600 


Edw. Madden of Wisconsin and E. Y. 
Greenwood of Texas are tied for the great- 
est number of persons insured, each hav- 
ing 131, but Mr. Madden’s policies 
amounted to $307,750 and Mr. Greenwood’s 
to $178,500. sae 


Tuesday afternoon was put in at 
Whitefish Bay, whither the agents were 
taken on trolley cars by the courtesy 
of the Plankinton House. There was 
an informal discussion of educational 
topics. Tuesday evening was given over 
to a reception at the Plankinton House. 

Wednesday was occupied with the 
reading of papers and with discussions 
and in the evening Justice Brewer of 
the Supreme Court of the United States, 
Trustee John M. Olin and others spoke 
and a musical program was rendered. 





LIFE NOTES 


In June the Reliance Life received 345 
applications and issued $682,300 in new 
business. 

The Pacific Mutual Life expects to 
round out the year with $25,000,000 new 
business, 

Officers and trustees of the A. O. U. W. 
in Michigan have applied for a receiver 
for the order. 

The Western Reserve Life of Indiana, an 
assessment concern, has reincorporated as 
a legal reserve company. 

The Philadelphia Life expects to declare 
a dividend soon. As it is a new company 
this announcement is of interest. 

Arba T. Perry has been appointed super- 
intendent of agents of the American Cen- 
tral Life for Illinois, with heauquarters at 


WANTED 


An experienced and successful man 





for an important District, with head- 
quarters, Dayton, Ohio, by a leading 
Eastern Life Company. Address 


“Qhio,” care of 


;WESTERN UNDERWRITER 
Cincinnati 





[The Most Popular Up-to-Date Policies 


CONTAINING MANY TALKING POINTS 
Managers and General Agents Wanted in Illinois, Ohio, Pennsylvania and Georgia 


Splendid opportunity for men of capaci to mak t connectio: mpany 
organised under the laws of O' a | subject to rigid annual ee ee: 


ns. 
Do not delay investigation but begin at once to profit by selling the matchless cont 
progressive company. Address P y 8 ss contracts of this 


The Columbia Life Insurance Company 
FELIX G. CROSS, President 


Home Office: Rawson Building, Cincinnati, Ohio 
MOORE & HANSEN, General Agents, Suite 1100, First National Bank Bidg., CHICAGO, ILL. 


1860 





47th Year 
Home Life Insurance Company of New York 
GEORGE BE. IDE, President 


1907 





Assets, $19,009,550.82 





LIABILITIES, $17,925,901.84 
Dividend-Endowment Fund (Deferred Dividends) - : - $1.621.413.00 — 
Net Surplus, - - - - - 083,648.98 
Insurance in Force, - - - - - 86,113,559.00 


“Mr. Hughes failed to bring out a single questionable transaction.” 

New York Sun, 12-12-05 
THE YEAR 1906 SHOWS LARCEST CAIN OF 

INSURANCE IN FORCE IN COMPANY’S HISTORY. 








American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets . ° . ° ° 
Surplus Security to Polic; 
Insurance in Force ° ° 


$1,602,743.18 
307,924.34 
19,325,570.00 


Golders e ° 


Deposits with the State of wir ¥ 
ceeding entire reserve liability to policyholders. ed by law, nonspeculative securities in an amount ex 


— Agents desiring liberal contracts for exclusive territory should write today direct to the 


The State Life Insurance Company 


INDIANAPOLIS, IND. 
HENRY W. BENNETT, President 
WILBUR S. WYNN, Vice-President and Actuary 








THE WORLD'S RECORD. 


Reserve and all Admitted 
ee ee in Force Admitted Assets, ae a a 
1809...... seasons Pca TT sosos6 sei oes 
1901....... $33,615,656 $1,015,072 $699,418 $315,654 
1902....... $39,541,688 $1,527,036 $1,176,249 $350,786 
1908....... $49,713,796 $2,205,636 $1,815,059 $390,577 
1904....... 960,148,904 $3,160,083 $2,615,498 $544,585 
905.. .... 74,440,588 $4,126,682 $3,521,731 $605,317 


1906 $81,047,860 $5,353,744 $4,674,118 $679,626 


Growth of business exceeds that of any other com ever at the end of its TWELFTH 
THOUSAND DOLLARS deposited with th of FOUR MiLt10 3 ches quemumails exlertaaGar- 
e e 

pulsory Legal Reserve Law Indiana, to protect policyholders - — ead mena 


Opportunity is at Your Door 


if you are a “business getter,”’ to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 


AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 




















ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 


Writes all forms of participating and non- icipating policies and secures them a deposit of their 
Gall valas jn sopvoves securities with the State of on This is the law. A certificate com the 
u wi 


of interest 
representatives wanted. 


J. W. A. STAUDT, State Agent, 209-212 City National Bank Bldg., Canton, O. 


policy. 
1906, 6.13%. Most absolute safety. Biggest cash settlements. Reliable 
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the home office, and William E. Seely of 
Columbus, superintendent of agents for 
eastern Ohio. 

The Ohio department has made its an- 
nual examination of the Union Central 
Life, verifying the last annual statement. 

The Dixie Finance Company of Little 
tock, Ark., has been incorporated. It is 
ney company to promote the Dixie 
uife. 

William F, Bache has resigned as one of 
the general agents of the Northwestern 
Mutual Life at Boston, Mass., and be- 
comes a special agent. 

The Union Central Life will remain in 
Texas till the end of the year,-at any 
rate. President Clark thinks the Robert- 
son law will be amended, 

Ben Johnson, for five years past a book- 
keeper in the office of the state treasurer 
of Kansas, has been appointed special 
agent of the Aftna Life at Topeka. 

In June the New York Life paid 641 
death claims, amounting to $1,788,359. To 
living policyholders, in 1,200 cases, it paid 
$1,396,509. During that month 6,200 ap- 
plied for insurance, 

The Bankers Accident Association, with 
headquarters at East St. Louis, IIL, 
was licensed by the Illinois department 
last week to do business as an assessment 
life insurance company. 

Capitalists of San Antonio, Tex., are con- 
sidering the organization of a $1,000,000 life 
company, with Edwin Chamberlin, re- 
tiring manager of the Mutual Life’s San 
Antonio office, as executive head. 


Organized labor in Detroit has taken up 
the question to have a provision for state 
life, accident and old age insurance made 
in the new state constitution, which a 
convention will formulate this fall. 

The New York Life advises its agents to 
make a drive for 35-year and 40-year en- 
dowments. It pays agents as first year’s 
commissions on these forms, respectively, 
45 and 50 percent, with renewals the same 
as on 20-year endowments. 

Since Jan. 1, the Bankers Life of Iowa 
and the Colorado National have withdrawn 
from Idaho, and the Columbia Life & 
Trust of Oregon, Home Life, Minnesota 
Mutual, National of Vermont and Security 


Life & Trust have left the state. 


The Travelers will commence making 
loans on St. Louis real estate through the 
Title Guaranty & Trust Company. Nich- 
olas T. Wall, formerly a well-known fire 
agent of St. Louis, becomes head of the 
real estate loan department of this com- 
pany. 

The agency of Shelden & Bertrand at 
Houston, Mich., has taken the general con- 
trol of the Phoenix Mutual Life’s business 
in Houghton, Baraga and Ontonagon coun- 
ties. John H, Chappell of the home office 
will have the management of the life de- 
partment of the agency. 

The Majestic Life Assurance Company 
has been formed to absorb the Majestic 
Life Insurance Company of Indianapolis. 
The new company is incorporated under 
the act of February, 1899, providing for 
the organization of stock and mutual life 
insurance companies. The capital stock is 
$1,000,000. 


Commissioner Rittenhouse of Colorado, 
after an examination of the Woodmen of 
the World, has recommended that the 
order charge more for expenses, so it will 
not have to borrow money; that it equalize 
the rates so old members will be pay- 
ing on the same basis as new ones, and 
that it take steps at once to readjust rates 
on an adequate basis. 


F. A. Willlams, A. I. A., F. 8S. S., a 
consulting actuary and accountant, has 
been appointed actuary of the Louisiana 
National Life of New Orleans. Mr. Wil- 
liams comes from Canada. He was with 
the Home Life of Toronto, and later he 
became actuary of the London & Lan- 
cashire Life of Montreal, which position he 
leaves to go with the Louisiana National 
Life 

Charles A. Dewey of Jefferson City, Mo., 
who has been manager for the Equitable 
Life of New York for central Missouri 
and lately had the Springfield (Mo.) dis- 
trict added to his territory, has had his 
territory further enlarged by the addition 
of the Joplin district. Mr. Dewey now has 
practically all of Missouri south of the 
Missouri river outside of the cities. He is 
a very strong personal writer. 

Under the new Nebraska law requiring 
burial associations to incorporate with a 
paid-up capital of at least $7,500, it looks 
as if most of the associations of the state 
Will go out of business. The Grand Island 
association has signified an intention to 
obey the law. The law provides that for 
violations the “associations’’ shall be fined 
$100 for each offense. As these associa- 
tions have no money in their treasuries, 
these fines would be exceedingly hard to 
collect and the intent of the statute may 
be defeated. 





LIFE APPOINTMENTS. 


Indiana. 


Bankers, Ia.—S. O. Wright, Boswell; W. 
B. Paul, Veedersburg. 

Home—A. O. Pape, Ft. Wayne; W. N. 
Bergan, South Bend. 

New York—Edwin Page, Mt. Vernon. 

Prov. Savings—W. A. Hays, Worth- 
ington. 

Evansville; 


Travelers—Jno, Dausman, 





E. V. Anderson, Elkhart; J. H. Briggs, 
New Albany; W. R. Elrod, Orleans. 
Ohio 
Aetna—A. C. Sleeman, Cleveland. 
Berkghire—J. M. Sowers, Cleveland. 
Equitable, N. Y.—Isaac and R. L. Hart- 
zell, Youngstown, 


— Vt.—E. B. Healea, Uhrichs- 
ville. 
Mass. Mut.—W. H. Schibley, Amherst; 


L. R. Patterson, Tappan; W. M. McGinnis, 


Middle Point; James Atkinson, Ashtabula;. 


G. M. Clark, Cleveland. 

N. W. Mutual—S, H. Moore,, East Or- 
wall; C. N. Stearns, St. Marys; J. H. Eb- 
right, Martins Ferry; W. O. Wallace, 
Columbiana; Mrs. M. E. Hackett, Cleve- 
land; J. P. Adamson, Columbus; R. R. 
Sterling, Ripley; F. J. Griffith, Toledo; K. 
M. Lawton, Toledo. 

Pittsburg, L. & T.—F. S. Wellsmere, 
Clyeveland; A. E. Bowlder, E. Liverpool; 
H. V. Conley, Marietta; R. Black, 
Hoytville; Thamos, Morrisson, Lima; H. 
M. Woodsworth, Adena. 

State, Ind.—J. E. Devoe, Lima; Wm. 
McLean,, London; Ward Zeis, McCutch- 
ville; F. Remmington, Sycamore; L. ‘ 
Keelor, Canton. 

Aitna—Morse & Sperry, Huron; W. B. 
Durand & Son, Oberlin. 

Amer, Cent.—W. E. Seely, Columbus. 

Bankers, Ia.—F. D. Shera, Columbus. 

Equitable, N. Y.—P N Bailey, Bellevue; 
2. W. Armstrong, ._Monroeville. 

Fidelity Mut.—H. C. McCann, Wilson; 
Sandor Polgar and E. W. Muntz, Cleve- 
land; F. L. Grayvill, Darbyville. 

Mass. Mut.—C. H. Heinze, Ripley. 

Mutual Benefit—W. S. Harrington, Rock 
Creek; F. H. Ruggles, Xenia. 

National, Vt.—Howard Olmsted, Cleve- 
land; G. E. Wright, Granville; D. A. Mor- 
ris, Horward. 

New York—G. A. Forquer, New Lexing- 
ton; C. H. Smith, Carrollton; A. R. Dun- 
lap, Mt. Vernon; Louise B. Tweedle, De 
Graff; F. J. Longshore, Marion. 

Reliance—A. T. Romig, Uhrichsville. 

Reserve Loan—P. A. Kahle, Lima; G. M. 
Bailey, Findlay; R. R. Jones, Newark; J. 
R. Bradner, Fostoria; H. C. Farnham, 
Warren. 

Travelers—Agnes K. Strong and E. H. 
Rowe, Cleveland; L. E. Mirick, Cincinnati; 
Mrs. Temple Robinson, Dayton. 

Equitable, Ia.—J. F. Rickey, Portsmouth. 


West Virginia. 

Conservative, W. Va.—W. C. Cummings, 
Morgantown; J. B. Hull and J. D. Garri- 
son, Sistersville. 

Equitable, N. Y.—W. W. Tate, Wheel- 
ing. 

Greenbrier—F. E. King, Matoaka. 
Mutual Benefit—W. C. Burboug, Wheel- 


ing. 
Meridian L. & T.—E. N. Smith and H. 
W. Kuhn, Parkersburg. 

New York—Wm. Grey Riley, Harrisville; 
Wm. J. McKinley, Wadestown; A. R. Har- 
field, Borderland; Chas. R. Cook, Mate- 
wan; W. O. Davis, Morgantown; J. I. 
Steele, Wise; E. C. Jones, Charleston. 

Mutual, N. Y¥.—Wm. McCoy, Franklin; 
Harrison and J. E. Schley, Shepherdstown. 

Provident L. & T.—J. N. Parker, Terra 
Alta. 

State Mut., Ga.—Jno. Dobson, Hunting- 
ton; T. B. Bowman, Philippi; M. F. Chris- 
tian, Panther. 

Southern States Mut.—A. H. Land and 


S. M. Smith, Bluefield; L. M. Albright, 
Kingwood. 
Travelers—J. F. Nydegger, Elkins. 
Wisconsin 
Equitable, N. Y.—Nettie R. Ketcham, 


Wittenberg; W. F. Lazimann, Oshkosh. 
Conn. Mut.—G. W. Ogden, Milwaukee. 


Cosmopolitan—C. B. Spellman, Green 
Bay. 
Mutual, N. Y.—Henry Bass, Oshkosh; 


Norris Getts, Oregon; Harry Gray, Ma- 
zomanie; W. C. Jacobs, Madison; W. M. 
Langdon, Oshkosh; H. . Morris, Green 
Lake; Louie J. Otto, Watertown; M. A. 
Tenney, Milwaukee; Platt Whitman, High- 
land; R. H. Yaeck, Watertown. 

New York—E. L. Rosa, Evansville. 

Michigan. 

Columbian Nat’l—George Brown, Detroit. 

Conn. Mut.—L. L. Hill, Reading. 

Mass. Mut.—O. S. Wood, Barryton; 
Grace E. Gillespie, Detroit. 

National, Vt.—Dennis Fahey, Hubbards- 


ton. 

New York—J. S. Madigan, Birch; E. V. 
Sutton, Mt. Clemens; J. C. Ames, Oxford; 
David Schwarz, Petoskey. 

Penn. Mut.—Harriet Y. Orton, Bay City; 
W. D. Clizbe, Birmingham. 

Provident L. & T.—Wm. Jehle, Detroit. 

Trawvelers—W. W.. Smith, Battle Creek. 

Union Central—J. J. Hopkins, Owosso. 


THE WEST AND THE NORTHWEST 


(Continued from Page 9.) 
doors at each entrance has recently been 
overcome by a novel electric arrange- 
ment. By pressing an electric button 
each revolving door is drawn up to the 
ceiling and the entrances left free for 
people to pour out. 








Minnesota Agency Appointments 
American—Fred Bussey, Holland; G. L. 
Brozich, Ely. 
Brit. America—G. M. Young, Perham. 
; - <p geemmaaaaiteale M. Prindle & Co., Du- 
uth. 





Calumet—Ericksson, Rice & Schweitzer, 
Fergus Falls; G. F. Shea, Perham. 

Dixie—Geo. L. Brozich, Ely. 

Farmers, Pa.—A. F. Brachlow, Winona. 
Firemansn Fund—L. A. Brown, Albert 
Lea; E. H. Holbert, Hinckley; J. A. Allen, 
Milaca; H. J. Bock, Delano; August An- 
derson, Kensington; S. W. Jacobs, Motley; 
R. M. Winnick, Marshall. 

Ger. Amer., N. Y.—T. F. Olson, Brandon; 
P. P. Boukind, Eldred; Mark M. Woolley, 
Howard Lake; J. W. Wolford, Welcome. 

State of Illinois—Harrington & Barrie, 
Hutchinson. 

Jefferson—G. L. Brozich, Ely. 
Mechanics—A. F. Brachlow, Winona. 

vY. W. Nat’l—E. M. Borge, Lake Park; 
F. J. Skillman, Appleton; Frank Hopkins, 
Fairfax; T. H. Maguire, Morris. 

Norwick Union—Knud Hansen, Battle 
Lake; W. S. Lee, Elizabeth. 
noun Colony—L. A. Brandenburg, Fergus 

s. 

Pennsylvania—J. A. Engelbert, Bronson. 

Phenix—J. F. Conroy, Minneapolis.. 

Prov., Wash.—G. M. Young, Perham. 

Queen City—A. Shannon, Perham. 

Springfield—J. W. Wolford, Welcome; S. 
M. Stewart, Worthington; E. L. Forbes, 
Pine River; Martin D. Brown, Fairfax; 
Wm. H. Hartman, Evan. 

— Firemen’s—H. N. Harding, Cass 


e. 

W’msburgh City—R. R. Briggs. St. 
Paul; T. E. Madden, Waseca; F. . Ridge- 
way, Morristown; W. C. Gamble, Fairmont; 
J. H. Bender, Fergus Falls: Edwin Sjoberg 
and Gustaf Hedberg, St. Paul. 





Writing a Good Business 

The Milwaukee German has recently 
entered Minnesota and is already getting 
a nice volume of business from the state. 
This company wrote over $22,000 in pre- 
miums during the first half of this year, 
as against $13,000 for all of last year, and 
its loss ratio is under 15 percert. 





MINNESOTA NOTES 


The F. B. Myers agency at Biwabik, 
Minn., has been incorporated as_ the 
Myers Company, Ine., with Arthur L. 
Myers as president. 


No 80 percent reduced rate clause ap- 
pears in policies covering the telephone 
exchange of the Tri-State Telephone & 
Telegraph Company, 2550 Pillsbury avenue, 
Minneapolis, and it is being called for. 


NEBRASKA NOTES 


G. W. Losey has become the president 
of the Capital Fire of Lincoln, one of 
the leading farm mutuals of Nebraska, 
succeeding W. Rankin, who is con- 
nected with the American Accident In- 
surance Company. 


At Lincoln, Neb., the union agents are 
advising companies that an effort is be- 
ing made by Miller & Paine, 1241-1247 O 
street, to place their stock at less than 
the estimate of 61 cents. The present 
rate is considered extremely low and 
the companies are refusing all offerings 
at less, leaving the business to non- 
affiliated companies. 

J. W. McDonald and George W. Holmes 
of Lincoln, Neb., have combined their in- 
surance agencies. Mr. McDonald is one 
of the leading real estate owners and 
capitalists of Lincoln, having extensive 
investments in business and _ residence 
property. Mr. Holmes has been in both 
real estate and insurance for a number 
of years. They simply combined their 
insurance business. Mr. Holmes has 
moved his office in with the firm of Clark 
& McDonald and will have charge of the 
insurance department. 





Carl E. Scheidker and John Hoffmann, 
as Schiedker & Hoffmann, have purchased 
T. C. Wilson’s agency at Hannibal, Mo. 

W. H. Markham & Co. of St. Louis 
have captured the St. Louis end of the 
Nationa! Lead Company line of about 
$500,000, covering three plants, which have 
heretofore been handled by the Markham, 
Capen and Whittemore agencies. 

The following additional St. Louis agen- 
cies have reported their premiums upon 
excess line of insurance placed with un- 
authorized companies during the first six 
months of 1907 and paid the Missouri de- 
partment a tax of 5 percent on the same: 
G. D. Capen & Co., $105; W. H. Markham 
& Co., $8,306; E. Riepenhaus, $83; John B. 
Slaughter, $790. 


GENERAL WESTERN NOTES 


R. L. Eddleman of Ada, I. T., has sold 
his agency to Albert H. Burgess. 

On account of poor health F. N. Briggs 
of New Windsor, Colo., has retired from 
the local insurance business. 


F. P. Holmes of Aberdeen, S.D., who 
has been charging up graded commissions 
against his companies, has been put back 
on the 15 percent basis, as it has developed 
that the Continental has been transferred 
to the assistant cashier in the same bank. 

Secretary Walter I. Fisher, of the Min- 
nesota and North Dakota Fire Under- 
writers, advises that Cando, D., has 
now sufficient fire protection to justify 
waiving the percentage value and iron 
safe clauses in connection with mercantile 





buildings and stocks. 
governed accordingly. 


H. O. Swain, assistant manager of the 
Rocky Mountain Board at Denver, has 
been appointed special agent of the Na- 
tional Union Fire for Colorado and Utah. 

The Insurance Company of the State of 
Pennsylvania and the Union of Philadel- 
phia have been licensed in Colorado and 
Utah J. Miller of Denver becomes 
general agent of both companies for the 
two states. ‘ 

The report of Insurance Commissioner 
Goaslind of Idaho shows that since Jan. 1 
the following companies have’ entered 
that state: California, Farmers & Mer- 
chants, Imperial, Inland of Spokane, Jef- 
ferson, Queen City, Shawnee, Spring Gar- 
den and Washington of Seattle. The Al- 
liance of England, New Hampshire, North 
River and Rochester German have with- 
drawn during the same period. 


CONDITIONS SEEN IN THE FIELD 


(Continued from Page 1.) 


Northern, N. Y. 
Northwestern F. & M. 
Ohio German, 

Old Colory. 

Queen City. 
Rochester German. 6 
Southern, 

Southern, Va. 

St. Louis Fire. 

Walla Walla Fire. 
Washington, Seattle. 
Western, Pa. 
Williamsburg City. 
Winona Fire, Minn. 


State Companies Are Alert 


This does not include some of the 
companies that have opened up but a 
state or two near home, but in their ter- 
ritory do a lively business. The Colum- 
bia of Omaha, Cooper of Dayton, Ohio, 
Illinois National of Springfield, [1l., some 
of the Iowa companies, Milwaukee Ger- 
man, United American of Milwaukee, 
Freeholders of Kansas, German of 
Wheeling, German of Indiana, and others 
are all felt in their home territory. 
Many smaller nonunion companies are 
getting more agencies in the field in 
which they have confined their business. 


New Nonunion Companies 


Companies are being 





Take the newer companies organized 
since Jan. 1, 1905, fairly well known in 
the field, and the following are non- 
union: 

Acme, Ia. 

City, N. Y. 

Cosmopolitan. 

Commonwealth, Ia. 

Dixie, 

Fidelity, N. Y. 

German Union, Md. 

Guardian, Pa. ; 

Michigan Commercial. 

New England Fire, 

New Jersey Fire. 

Old Colony. 

Queen City. 

Rhode Island Fire. 

Southern, Va. 

St. Louis Fire. 

Washington, Seattle. 

Walla Walla Fire. 

Western, Neb. 

New Union Companies 

The following are new union companies 
organized since Jan. I, 1905: 

Calumet, 

Imperial, Colorado. 

Northwestern National, N. D. 


Conditions in the Field 

Without attempting in any way to com- 
ment on the ethics or business policy of 
either class of companies, some field ob- 
servations are of interest. 

1. Agents are attracted to nonunion 
companies because of the larger commis- 
sions. Commissions range from the union 
graded scale upward. In a limited num- 
ber of cases 30 percent flat is paid. As 
a rule 20 and 25 percent, 25 flat, 20 and 
30 percent are paid. In some instances a 
contingent contract is given. 

Going After a General Class 

2. Many agents in view of higher 
commissions and the more liberal policy 
adopted in recent years by nonunion com- 
panies are partial to them. With better 
rates on special hazards and mercantile 
stocks, the nonunion companies do not 
shy at them as they once did, but take 
conservative lines. 

3. Nonunion companies use the argu- 
ment that they do not belong to the 
Western Union. They are not bound by 
its rules and requirements. They de- 
clare their underwriting is elastic. They 
say they do not try to make the risk fit 
the rule, but fit the rule to the risk. Their 
policy is, they claim, to give the agent all 
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the freedom of movement possible, with 
correct underwriting principles and not 
bind him to hard and fast regulations. 

4. It is held by the nonunion com- 
panies that they are able to be closer to 
their agents than the union, because they 
can deal with each separately and are not 
compelled to observe any set of require- 
ments. ; 

Breaking into Union Offices 

Here and there over the field nonunion 
companies seem to be endeavoring to cap- 
ture union agencies. They are not satis- 
fied with appointing new men or freez- 
ing union companies out of mixed agen- 
cies, but, bolder in their designs, are out 
to switch clear offices to their ranks. 

There is without doubt a certain un- 
derstanding among certain nonunion com- 
panies, whereby they work in harmony. 
With this coterie of general agents and 
companies, sufficient inducements can be 
offered so that an agent can be assured 
of a fine string of companies. 

Big Commission Fight On 

There is one feature that may be the 
undoing of some companies and that is 
the stiff commission fight. Agents are 
well informed on this question and are 
demanding the best figure. If there is a 
run of severe losses on top of a heavy 
expense account, the results may not be 
as roseate as they now seem. Non- 
union companies paying the union graded 
scale are being shelved. 

New Movement Is On. 

This very commission question which 
has been the strength of the non- 
union forces now has become a serious 
problem, owing to this pitting of one 
company against another on the part of 
agents. The lengths to which companies 
have gone in the greed for business are 
causing thinking nonunion leaders to 
halt, and there is talk of a new align-, 
ment of forces on the commission ques- 
tion. 


FINE MERTING AT LAKE OSAKIS 


(Continued from Page 1.) 
L. & L. & G, Mannen of the Firemans 
Fund and Hayes of the St. Paul. 
Memorial to R. G. McKean 
A beautiful memoir in tribute to the 
late R. G. McKean of the Niagara was 
read by V. O. Chamberlin. . 
Remarks were made at the meeting by 
Assistant Manager Steele of the Niagara, 
J. Frank Edmunds of Denver, manager 
of the Commercial Union, and Carroll L. 
De Witt, general agent of the Newark. 
A telegram of greetings was sent to T. 
R. Daniel of the North British, who is at 
Atlantic City, in delicate health. A sim- 
ilar telegram was sent C. O. Young of the 
New York Underwriters, who was pre- 
vented from being present on account of 
illness. 





Entertainment Is Excellent 

There were boat rides Monday and 
Tuesday evenings. The singing on these 
rides was lead by L. F. Daniel. The ball 
game Monday afternoon was between 
Minnesota and North Dakota. Tippery 
of the ZEtna threw the curves for North 
Dakota; but Ellis of the Aachen & Mu- 
nich, who pitched for Minnesota, was a 
star, due to his practice in Wisconsin, so 
Minnesota won. 

A rousing meeting of the Blue Goose 
was held Tuesday evening, when a num- 
ber of goslings were dipped in Osakis. 


POLICY FORMS HAVE CHANGED 


(Continued from Page 10.) 


turpentine, rosin, saltpetre, sulphur, gun- 
powder, spirits of turpentine, shingles, 
hay, straw, fodder of any kind, corn un- 
threshed, oil, wax, distilled spirits. 

In witness whereof the said corpora- 
tion have caused their common seal to 
be hereunto affixed, on the 20th day of 
January, in the year of our Lord, one 
thousand seven hundred and _ ninety-five. 

I. M. Nesbitt, President. 

Attest: Eben Hazard, Secretary. 

N. B.—This policy is to be of no 
force if assigned, unless such assignment 
be allowed by an entry thereof in the 
books of the company. 








POINTERS wt 


FOR LOCAL AGENTS. 











Qvuestion—I notice in THe WESTERN 
UNpeERwRITER from time to time mention 
of various electrical defects in towns and 
cities throughout the west. Can you give 
me, through your columns, a list of the 
defects above mentioned? 

Answer—There are fifty-seven defects 
that are encountered by electrical experts, 
when inspecting towns and cities. Some 
of these may be found in one building 
and other deficiencies in others. The com- 
plete list of defects is as follows: 

1. Wires too near roof. 


Wires not properly insulated from 
cornice, awning frames, etc. 


3. Service wires not properly installed 
and insulated. 

4. Wires undersized. 

5. Circuit or line wires overloaded. 

6. Wires not properly bushed through 
floors, walls or partitions. 

z. bd not protected from mechanical 
njury. 

8. Wires not properly installed in eleva- 
tor shaft. 

9. Wires do not have sufficient support. 

10. Wires supported by wood cleats, 
staples, etc. 

7? Wires not properly bushed at outlets. 


Wires do not have approved insulat- 

ing covering. 

13. Wires crossed or are in contact with 
gas or water pipe, or conducting 
material. 

14. Lamp cord used in show windows. 

15. Use of unapproved lamp cord. 

16. Lamp cord used for circuit wires or 
excess lengths of cord. 

Lamp cord used to support clusters. 

18. Lamp cord subjected to moisture or 
corrosive vapors. 

19. Pendant wires not supported 
pendently of line wires. 

20. Jgints and splices not properly sold- 
ered and taped. 

21. Signal service wires not properly in- 
stalled and bushed. 

22. No protective device for signal wires. 

23. Signal wires not properly installed. 

24. No service cutout. 

25. Use of open cutouts. 

26. Cutouts not properly protected against 
mechanical injury. 

27. Change in size of wires without fust- 
ble protection. 

28. Use of canopy cutouts in fixtures. 

29. Outside cutout not properly protected 

against the’ weather. 

Cutout cabinet unlined. 

31. No service switch. 

~ service switch for series are light- 

ng. 

33. Knife switches not properly installed, 

34. Flush switches not provided with iron 
or steel boxes. 

35. Snap switches not provided with a 
sub-base. 

36. Outside switch not properly protected 
against the weather. 

Fixtures wired with unapproved wire. 

No insulating joint for combination 

fixtures. 

39. Wood hanger boards. 

No spark arrester for are lamp. 

41. Incandescent lamps too near inflam- 
mable materials. 

42. Unlined or broken sockets. 

43. Use of metal sockets in damp places. 

44. Sockets not properly protected from 
inflammable gases. 

45. Sockets not provided with bushings. 

46. Wooden, broken or unapproved 
rosettes. 

Use of fused rosettes in places con- 

taining dust or gases. 

Use of untreated or improperly con- 

structed moulding. 

49. Moulding used in damp places. 

Moulding not properly installed on 
walls. 

51. Transformer in or on buildings. 

52. Wood rheostat. 

53. Rheostat not properly protected from 
combustible materials. 

54. Unlined snap switch. 

55. Uninsulated fixture canopy. 

56. No magnetic release for rheostat. 

System grounded. 

Reference to the condition of an equip- 
ment is made as follows, viz: 

Fair equals 10 percent—25 percent de- 
fective. 

Poor equals 25 percent—50 percent de- 
fective. 

Hazardous equals 50 percent—75 percent 
defective. 

Very hazardous equals 75 percent—100 
percent defective. 


The National Fire of Allegheny, Pa., 
is writing installment fire business in 
Allegheny, Pittsburg and Chicago. The 
premium is payable in ten weekly in- 
stallments. It is loaded enough to pro- 
vide for the additional expense. Many 
small householders and flat dwellers do 
not have their effects insured and take 
out a policy on these easy terms. It is 
operated as a special department and is 


inde- 





solicited usually by men who have been 








selling industrial life insurance. The 
National is getting quite a satisfactory 
volume of premiums. 


Agents should remember that the new 
Michigan percentage clause is a contract 
in which both the company and assured 
enter, and both parties to the contract 
must sign. Don’t, when you are booking 
business, ask the agent to sign his part 
of the contract before the assured does. 
There is lots of trouble ahead for all 
parties concerned, but you have got to 
stand it, so do it right. This proposition 
is like all new ones, after it is under- 
stood, things will move all right.—Local 
Agent. 

In your recent issue, in answer to a 
guery regarding insurance on valuable 
live stock, you do not mention the Con- 
necticut Fire in the list of companies that 
might write this class. The Connecticutt 
issues just such a contract as agent de- 
sires, a special policy on valuable live 
stock, combined fire, lighting and _tor- 
nado while in any barn and while on or 
off premises, in use or otherwise within 
the state. SPECIAL AGENT. 


The National Union of Pittsburg is 
now writing farm business in Illinois, 
Wisconsin, Iowa, Minnesota and the 
Dakotas. The business is written on ap- 
plication and the policies are issued by 
Special Agent H. Humason, Guaranty 
Loan Building, Minneapolis. 


Local agents should instruct superin- 
tendents of factories to pull the auxiliary 
alarm box which is usually installed in 
the plant before going to the street box. 
Frequently the auxiliary calls for more 
equipment.than one of the neighboring 
street boxes and time is gained. 








Want Column 


One dollar per insertion. Limit, five lines, Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago. 














WANTED—High-class position as chief 
accountant and cashier or assistant in 
good general agency by thoroughly ex- 
perienced man, where brains, integrity and 
good work will be appreciated. . 


WANTED—Assistant special agent for 
large union company in Missouri; one 
with favorable field experience preferred. 
Address with references, stating age, edu- 
cation and insurance experience, P 14, 
Western Underwriter. 








YOUNG MAN (32) of recognized ability 
with desirable acquaintance and connec- 
tions throughout the country, desires to 
make change to _ responsible position, 
a in fire insurance office or field. 





WANTED—In a Chicago office, young 
woman with experience in local fire in- 


Prominent Chicago Agents 
Membere of the Chicage Underwriters Associaton 


RED. S. JAMES & CO. 
171 La Salle Street, Chicago 
Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Com- 
pany and Casualty Company of America. 


RITCHELL & MILLER 
WHITNEY & BARBOUR 


138 La Salle Street, Chicago 


Sole Agents: Phenix of London; Sptmeees 
F &M.! American, N. J.; United Firemen's; 
Spring Garden; Security, Ct.; County, Pa.; 
Camden; Teutonia, La.; Insurance Co, State 
of Pa.; Pelican; Western Reserve. 

















& J. ULLMANN ©, A. NEWTON 


J. ULLMANN & CO. 


159 La Salle St., Chicago 
Agents for 

NEWARK FIRB «+ <= Newark, N. J. 

CAPITAL FIRE - - 

STATE FIRB (Ltd.) 








Leading Agents and Brokers. 
HARRY M. COUDREY & CO. 
General Insurance Agents and Brokers 
943-948 Century Bldg, St. Louls 
i A 
ent agents and brokers. D, Pp 
Se ee Ng 


Frankfort, N. Y., Plate Glass, Cel- 
ity and Guaranty of Md. 


CHURCHILL WHITTEMORE CoO. 
sa Successors to Wall & Whittemore 


208 North Fourth Street - - 8ST, LOUI¢ 


Commission allowed non-resident agents 
on insurance on St. Louls properties. 


temas CITY FIRE INS. CO, 
Sioux Falls, S. Dak. 

Cash capital, $389,616. Cash sur- 
plus, $26,121. Eastern Department, 
19 Liberty St., New York, 

W. L. PETTIBONE & CO., Managers, 


Actuarial. 


M M. DAWSON, F. I. A. 

s CONSULTING ACTUARY 
Member of the Actuarial Society of Am 

Fellow of the Institute of Actuaries, Member o 

the Deutscher Verein fuer Versicherungs- W issea- 

schaft, etc. 


No.1 1 Broadway, New York City 
AMES W. GLOVER, Ph. D, 


(in mathematics) 





























Consulting Actuary 














surance office. No others need apply. B 18. | 1312 Geddes Avenue - Ann Arbor, Mich. 
~ WANTED—By capable young man, posi- 
tion as oy repeet oe Rignt - H. NITCHIE, 
years’ experience. Yow employed. - 
ing to go outside of Chicago. R15. ACTUARY, 
| $53 La Salle Stree CHICAGO 
MERICAN POLICYHOLDERS’ 
ASSOCIATION 919 Association Building 
Represents Policyholders’ Interests in Fire, | TzErnonzs: Central 789. Automatic 8992 


Life and Other Insurance. Write for Informa 
tion, 


Association Bidg., Chicago, Ill. 


SURPLUS LINES 
SAMUEL FOSTER 
193-195 La Salle Street 
CHICAGO, ILL. 


Cook County Agent of Illinois Na- 
tional Fire Insurance Co. 











FEDERAL LLOYDS 
159 La Salle St., Chicago. 
Cash Assets December Sist, 1906, 
$167,011.44. 
Unlimited Liability of Underwriters 
SURPLUS LINES TARIFF RATES 











Insurance Attorneys. 


WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
M6 to 1424 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THE 
LAW OF INSURANCE. 








Hartwell Cabel. 


CABELL & KOHL 
Attorneys at Law 


810 First Nat'l Bank Bidg., Cincinasti, O, 


Special attention given to insurance cases, 


J. Louis Kohl 
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INSURANCE 
COMPANY 


ILLINOIS LIF 


CHICAGO 
JAMES W. STEVENS, President 


Offers exceptional inducements to reliable and energetic men who are experienced in, or who 
“ would like to enter the business of life insurance. ni 
Appress THz HOME OFFICE: 


FORT DEARBORN BUILDING 134 MONROE STREET 








Provident Life ano Crust Company 


OF PHILADELPHIA 
Insurance in Force, $187,670,839.00 


The NEW POLICIES of the Provident The premium rates of the Provident are 
cuappeeed Sor consineners and empues ty of form tngly tow and are stil further euced by large 
for adaptability and liberality in all essentials. ual dividends. 
CORRESPONDENCE WITH wes SOLICITED 
Yerorr & General Agents, Western Ohio - 312 Union Trust Buil 
8. Py Ramey he Eastern Ohio a te 


Assets, $61,639, “yeni 56 


ding, Cincinnati, Ohio 


SArPOLp, . Lpeeen id B Cleveland, Ohio 

. W. Gore. General SOC : i Balding, i Toledo, Ohio 
AMES ANNBY, Agen’ . - . ° . 5 eh Chicago, 

AssETT & Reese, 1) ee a a ae ” 44 Home Bank Building, Se Siich, 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW 1 YORE CITY 


Assets, $176,429,015.04 


Proof of Public Confidence The Daily Average Business|During 1906 


in Number of 
402 Der a, " Cigiens Pele, und Peld fer 


Hee eee 


$81,465.58 per day in Increase of Assets. 











of New York 
SUPERIOR POLICIES 


KIMBALL C. ATWOOD, President, 
290-292 Broadway, New York. 

















Bc MARYLAND CASUALTY si 
—" re 0 























EALTH INSURANCE, 
or sickness insurance (an 
instance of antitheses 
meaning the same) is so 
obviously necessary to 
“Meri every wage-eamer that it has had a 
a] very rapid growth in popular favor. 
if] Lhe Maryland Casualty Company 
MA issues several varieties of forms, so 
<9 that the person desiring to be insured 
against loss by sickness can find just 
the extent of protection he wishes— 


whether it be against all 
=— or other- 


General Liability—Plate Glass—Physicians Defense—Steam Boiler—General Water 
Damage—Health—Personal Accident—Employer's Liability—Teams Liability—Elevator— 
Sprinkler Leakage —Vessel Liability—Disability— Automobile Liability— Burglary and 
Theft—Fly Wheel—Public Liability and all other classes of Casualty Insurance. 


ARYLAND (ASUA 
ERITS OMPLETE 











OMPANY 
ONFIDENCE 
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INSURANCE COMPANY LIFE 


PITTSFIELD, MASS. 
ES W. H President 
3AM HULL. 


INSURANCE CO., LTD. 


z. obi WD hmsronr, ase’ avid UNITED STATES BRANCH 
salt peice now issued by the B 29-31 Liberty St., New York City 
in he —— oars M. L. DUNCAN, . 

insurtng your or an 
new paicy contrast new bengisued by the BERKSHIRE. aR Re TN 
4.K. HANNEN, Gen’) t Northern Ohio 
JOHN A. RINUOLD, Gort Aponte A ONS LOUIS H. PARKER 


General Agent 
159 La Salle St., CHICAGO 


THE MUTUAL LIFE 


INSURANCE COMPANY OF NEW YORK. 
Under a New Management, 


With the standard policies and the safe-guards established by the law of New York—the most 
vatiith th the Company's vast resources: ter by many millions than those of any other company 


grea’ 
losely invested in the most profitable securities consistent with safety, 
With an econom 


management equalled by few and excelled by none, maintains its place in 
the front sank held by it for sixty-four years as . 


The best dividend-paying company, 
The best company for policy-holders, The best company for agents. 
Apply for agency to 
GEORGE Tf. DEXTER, Second Vice-President 


THE MUTUAL LIFE INS. CO. OF NEW YORE 
34 Nassau Street, Now York, N. ¥Y 


Gasoline + F-P= Safety 


Our Latest Improved Machine With New Features 
Write for Our Latest Catalogue 





21 w B 
WILLIAM D. WYMAN, Ae ¥ 1 ‘Agent for Minots 
Washington 8t., Chicago 
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The Incandescent Light & Stove Co. 


420°422-424-426 East Pearl Street, Cincinnati, Ohio 





WM. D. FAIRBANKS 
President 


CHAS. F. MANSFIELD LORISTON M. FAIRBANKS 
Counselor Secretary 


THE 


ILLINOIS NATIONAL 


Fire Insurance Company 
OF SPRINGFIELD, ILL. 





Capital fully paid $100,000 





This Company is regularly admitted to transact business 
in the State of Illinois and is prepared to make arrangements 
with responsible parties in a position ‘to give it good busi- 
ness at prevailing rates and commissions. 


In all other territory, it is prepared to consider, upon 
established rates of. premium and commission, applications 
on all property, not of the extremely hazardous class, 


Correspondence solicited. 


Address all communications to the Company. 





